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DOMESTIC ENGINEERING 


APASCO 


Steel Water Heaters 


Tabasco Water Heaters are conservatively 
rated — their ratings being based on the 
number of gallons they will raise 50 de- 
grees in temperature, instead of the 25 
degrees on which ordinary heater ratings 
are based. 





Hot | 
Stuff | 





Heat Twiceas Much 


So, in comparing heaters one should re- 
member that a Tabasco actually does twice 
the work of other heaters which are rated 
the same. 


And like other Kewanee products they 
are built solidly of steel plate—riveted. 
They won't crack nor spring leaks, and 
there is nothing about them to get out of 





order. 
BUILT FOR 
Catalog No. 75 gives all details CITY WATER PRESSURES 
Be sure you have a copy man ne tei. 


17 sizes for 130 to 700 gallons of 
water raised 50 degrees per hour 
in temperature. 


KEWANEE DelLER CORPORATION Kewanee, Illinois 


Atlanta, Ga. Cincinnati, Ohio —-— - ~- BRANCHES ————————-_ New Orleans, La. San Francisco, Calif. 
Birmingham, Ala. Cleveland, Ohio Philadelphia, Pa. Seattle, Wash. 
Boston, Mass. Dallas, Tex. El Paso, Texas Los Angeles, Calif. Pittsburgh, Pa. Spokane, Wash. 
Charlotte, N. C. Denver, Colo. Grand Rapids, Mich. Memphis, Tenn. St. Louis, Mo. Toledo, Ohio. 
Chattanooga, Tenn. Des Moines, Iowa Indianapolis, Ind. Milwaukee, Wis. Salt Lake City, Utah Toronto, Ont., Can. 
Chicago, IIl. Detroit, Mich. Kansas City, Mo. Minneapolis, Minn. San Antonio, Texas New YorkCity, N.Y. 


STEEL HEATING BOILERS RADIATORS WATER HEATERS TANKS AND WATER HEATING GARBAGE BURNERS 
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Review Your Job Book 


Look over your completed job book. 
In it you will find many prospects for 
VQGEX% Frost Proof Hydrants and 
Closets. 


You’ve satisfied these customers with 
your work once, satisfy them even more 
again by installing for them VQGEL 
Products. 


Review your old job book for prospects 
now and next year at this time you'll 
be reviewing a book of profits. 











VOGEL Frost Proof Closet 
No. 1 





Jos. A. Vogel Co. 


Wilmington, Del. St. Louis, Mo. 
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Faith in the Plumbing Contractor is jus- 
tified and Confidence held by the amount of 
attention paid to the necessary and vitally 
important parts of a plumbing installation. 





The Stop or Stop & Waste is generally 
in the basement, but it controls important 
service-lines and should be absolutely de- 
pendable or will prove worse than useless. 





Neue a 4 Cap Nut 

435A... e 4" : With Stuffing Box 
Ne 4398. Siz 4" | Un : 4368. Sine vt IP P. I { { k h b d 
Also Furnished with Umon allay ewan ar ¥ tis not wise to take a chance On Drass goo S 


which cost so little and exercise such im- 


portant functions. 


Every Wolverine Compression Stop and 
Stop & Waste is inspected—tested under 
pressure and then tagged for your protection 


with our guarantee label. 





With Heavy Cap Nut 
No. 437A.....Size 4%” L. P. & 
No. 437B.... Size %" I. | 


No 4364A Snes TP dictate a They are renowned for their excellence 
of metal and workmanship, full and free 


No. 436'2B....Size 4%” I. P 
waterway—perfect seating qualities and en- 





during service. 


Build and hold business with Wolverine 
Goods. 


. “We Sell the Retail Plumbing Trade Exclusively.” 
hy wat yp Pa > With Stuffing Box 
wena RE PT yh Sein Be WOLVERINE [Rass Works 


No. 438B.....Size %” I. P. 
No, 438C...... Size %” IL. P. 7 35 8x— 34” 


No. 438D......Size 1” I. P. 34” 1. P.x 4%" 1. P. onside, 
GRAND RAPIDS MICHIGAN 
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At your service—all Crane experience 


Recently in the Valve World, Crane Co. magazine, appeared an 
unsolicited true story by a small contractor, telling how he lifted 
his business from a threatened failure to a sound successful footing. 


The climb began when he sat down with a Crane man and worked 
out a plan that offered promise of success. It was continued 
through four years, during which the Crane man gave constant 
‘patient supervision.” 


He draws trom his experience some conclusions which he is 
anxious to pass on to other small contractors. One is: ‘‘Confine 
buying almost entirely to one wholesaler. Select one that carries a 
full line of first-grade merchandise. Expect good service and fair 
prices. When advice is needed, expect the benefit of the whole- 
saler’s wide experience, tempered by good judgment.” 


This contractor, a capable workman, found his difficulties in the 
field of buying and selling, credit and collections. But the point 
is that Crane men have been brought into intimate touch not 
only with this man’s difficulties and their eventual solution, but 
with the problems of thousands of other contractors. The fruits 
of Crane experience are at the service of any contractor who 
comes to Crane Co, asking co-operation. 


Never desirous of giving unasked or unneeded advice, Crane 
men are always ready, with the friendliest good will, to meet any 
contractor or group of contractors on a brass tacks problem, 
whether it be advertising, show room display, estimating, credit, 
collections, a special installation, or what have you. 


CRANE 


Address all inquiries to Crane Co., Chicago 
GENERAL OFFICES: CRANE BUILDING, 836 S. MICHIGAN AVENUE, CHICAGO 
Branches and Sales Offices in One Hundred and Sixty-two Cities 
National Exhibit Rooms: Chicago, New York, Atlantic City, San Francisco, and Montrea/ 
Works: Chicago, Bridgeport, Birmingham, Chattanooga, Trenton; Montreal, and St. Johns, Quebec; Ipswich, England 
CRANE EXPORT CORPORATION: NEW YORK, SAN FRANCISCO, MEXICO CITY, HAVANA 
CRANE LIMITED: CRANE BUILDING, 1170 BEAVER HALL SQUARE, MONTREAL 
CRANE-BENNETT, Lrv., LONDON 
C!E CRANE: PARIS, BRUSSELS 
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A Bigger and Better 
Organization 


— proving its advantages to heating men / 


The merger of the two leaders in automatic 
heat control was a big step forward in this im- 
portant branch of the heating industry. This 
fact becomes more and more evident as the 
new organization takes hold of the old problems 
with redoubled energy and enthusiasm. 


A single purpose — united resources — two 
remarkable records of engineering achievement 
now consolidated into one — these powerful 
advantages are beginning to tell in every phase 
of the business. 


This means that automatic control will con- 
tinue to demand an ever greater share of your 
attention as one of the indispensable factors in 
modern heating. 


MINNEAPOLIS 





Minneapolis 


a a ) REGULATOR COMPANY een 


HONEYWELL 


Executive Offices: Minneapolis Factories: Minneapolis and Wabash, Ind. 


Honeywell 





















Frost Lavatory Supply 
Pipes to Floor, with Saw 
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~atank 


For 25 years Frost Tank Fittings have been known for reliability. 
Jobbers and plumbing contractors have no hesitation in recom- 
mending aie in which Frost Fittings are used. They know from 
experience that a tank is no better than its fittings. 

Frost Tank Fittings are of simple construction, made of quality 
materials by skilled workmen. Castings are made from brass, that 
is scientifically melted. Important units are water-pressure tested. 
Exposed nickel-plated parts are finished by an electric non-peel 
process. Every fitting is rigidly inspected and fully guaranteed. 


Specify Frost Fittings in the Tanks You Buy 


In addition to tank fittings, Frost Products include a complete line 
of Plumbers Tubular Brass Goods in both Nickel and Chromium 
Plate. They are packed in orange colored boxes with a blue band. 


THE FROST MANUFACTURING COMPANY 


Kenosha, Wisconsin 


woe 
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‘ROSS lank littings 
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Frost Bath Supplies, with 
Saw Tooth Flanges, Coup- 
ling Nuts and Washers. 








Tooth Flange. 


<> Con 


_19 








Mention DomEsTic ENGINEERING when writing advertisers. 














January 14, 1928 DOMESTIC ENGINEERING 9 





prerequisites 
at the ideal 
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and how 
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approaches 
that Ideal! 














LNon-Corrosive 2. Light Weight 3. Compact 
4.Strong and Durable 5.tigh teat-transmitting Capacity 


G.Encased Unit Design 7. Ease and Economy of Installation 


GS PRONG URABLE Aerofin is adequate to any requirement in any service. 
~ 9 D Aerofin is strong and durable metallicly because its heating 

surface is constructed entirely of non-ferric, non- -corrosive 
metals, and its integral Casing of best galv: anized steel plate. 
Aerofin is strong and durable physically because the integral steel Casing, the most important advance in the 
history of heat-transfer surfaces, is scientifically designed to be rigid and many times stronger than any strain 
likely to be put upon it in service. The inner core,—the heating surface and the headers themselv es,—is keyed to 
the steel Casing at diagonally opposite corners, so that all of the strains incident to pipe connection, or to expansion 
or contraction in service, are taken by the sturdy steel Casing, which protects the core just as the armor of a battle- 


ship protects the finely-balanced turbines that animate it. 


Aerofin is flexible, resilient. It cannot crack or break. The integral Casing is steel, the very Symbol of Strength! 


. A new Bulletin, No. 7, affords a complete description of Low Pressure Aerofin and 
” presents eighteen Piping Diagrams in four colors, representing the coordinated ex- 
perience of the foremost Engineers in the United States. 

Bulletin H. P.-1 describes High Pressure Aerofin and contains Complete Technical Data 
with large Temperature Effects Chart on linen, 

Either or both of these Bulletins will be mailed, gratis, to recognized firms or 
individuals, upon request. 


AAEROFIN 
Att wes erty eS CORPORATION 

25 ROF ep 750 Frelinghuysen Avenue 
wa Newark, N.J. 


39CortlandtSt. Burnham Bldg 
New York Chicaga 


AEROFIN is sold only 
by Manufacturers of nationally _ 
ace Fan Heating Apparatus 

f 


Whatever you’ve wished for in a Fan System Heating Surface you’ll find in Aerofin! 








Continuous Seamless Tubes 
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Any installation of Go O CL Pipe 
sufficient importance Demands 


to need brass pipe re- 


quires the finest Brass Fit- Good Fittings 
tings obtainable to make it 
a success. V v v 
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General Brass Pipe Fittings 
measure up to the most exacting 
specifications. Machined toa very | 
with water pressure, they can be 
thoroughly relied upon to give com- 
plete satisfaction. vv v v 





The General Brass Line of Brass 

Pipe Fittings includes Elbows, Tees, 
Crosses, Plugs, Unions, Couplings, 
Bushings, Return Bends and Nip 


ples, in all sizes from one-eighth 
inch to three inches. vv 


| 
) 
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GENERAL BRASS COMPANY 


(Formed by The McRae & Roberts Co., Michigan Lubricator Co. and Standard-Peninsular Brass Works.) 


100-146 SOUTH CAMPBELL AVE. DETROIT, MICH. 


TT 
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Your Jobber Has Them. 













































The Hotstream Thermostat 


Sells Easiest—Makes Most 
Profits for You 
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The many superior features of the Hotstream Thermostat are instantly 
apparent to both the plumber and his customer. Anyone can see that it is 
the simplest, most reliable and efficient Thermostat made. 





The Hotstream Thermostat is absolutely certain and positive in action. 
It is of the throttling type—-made entirely of brass—-has no stuffing box or 
complicated mechanism. It regulates the flame according to the hot water 


bial 





























2 ' . 

- demand—keeping the tank full of hot water at a temperature as determined 
- _ by the position of the pointer on the dial. 

A 

| An Important Feature Dirt Trap as used in 

a Hotstream Thermostat P 

is The Hotstream Thermostat is now equipped with a special dirt trap oi 
Bs : which prevents paint scale, chips and dirt from lodging on the valve 

BS g seat and thus holding the valve open. This is just another of the 

3 many features which make the Hotstream Thermostat the best made. 

s As used in the Hotstream Storage Set the Hotstream Thermostat 

A furnishes the ideal hot water supply—-can be used with any heater, 

i : 

e 4 however, having a Barber Burner. 

* 





7 | - 

The Hotstream Automatic Storage Set 

e Enables any plumber to furnish his customers with a highly perfected automatic 

ie storage heater at small cost to them and generous profit to him. Can be attached to 

4 any ordinary range boiler, either new or old. The set consists of the Hotstream 

fe Copper Coil Heater, with Barber Burner, and Hotstream Automatic Draft Regu- 

e lator, together with the famous Hotstream Thermostat for temperature control. 

4 The Hotstream Automatic Storage Set can be assembled by the plumber in no more : 
_ time than it requires to attach an ordinary heater to a tank. 


Order a Hotstream Storage Set. Connect it to a tank, and set it on your floor. You’ll 
be surprised at the many sales you will make. 


~~ 
4 






Write today for full details of 
this money-making opportunity 


SAUL 
ED etic “ences ts | 
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: THE HOTSTREAM HEATER COMPANY 


q ‘‘Makers of Heaters That Heat’’ Y 7 
cy CLEVELAND, OHIO ae, 


BRANCH OFFICES: 









627 Washington Blvd. 892 Drexel agg * 269 W. Richmond St. 58 Federal Street, 509 Wilcox Bldg., 1715 California St., otis He 
Chicago, Ill. Philadelphia, Pa. Toronto, Ont., Canada San Francisco, Calif. Los Angeles, Calif. Denver, Colo. Asses 
1045 Wayburn Ave., 210 E. 45th St., 711 DekumBldgz., 46 Cornhill St., 






Detroit, Mich. New York City Portland, Ore. Boston, Mass. 








Manufacturers of a Full Line of Gas and Kerosene Heaters—Standard, High Grade Products Built to Give Lasting Satisfaction. 


hot ov cold, hard 


RIVERSIDE BOILER WORKS, inc. 






The reason for this is that “Riverside”. Copper 
Range Boilers are made from. pure» Lake Copper 
Sheets of such thicknesses that ‘‘Riverside’’ Cop- 
per Boilers meet. the. strict. requirements of Mass- 
achusetts regulations.on range boilers. Nething 
but copper is in contact. with the water ina 
‘‘Riverside’’ Range Boiler and as copper is the 
‘‘metal eternal’’ there, of course, will be no rust in 
a ‘‘Riverside.”’ 


When using ‘‘Riverside’’ boilers, you ‘should be 
sure to use brass pipe, because ““A Chain Is No 
Stronger Than Its Weakest Link.” To install 
brass piping with anything else but a ‘‘Riverside”’ 
Copper Boiler is simply being very short-sighted. 
If the building is good enough to warrant brass 
piping, it is good enough to warrant a “‘Riverside”’ 
Copper Range Boiler. 


And remember with every ‘Riverside’? Copper 
Range Boiler made in sizes from 30 gal. to 100 
gal. is sent a 20-Year Guarantee Certificate. 


Ask your Jobber for a “‘Riverside’’— 
accept no substitutes — for your own 
protection and your customers’. 





g 20-YEAR GUARANTEE ON “RIVERSIDE” COPPER BOILER 


CAMBRIDGE, MASS., U. S. A. 


New York Office: 210 East 45th St. 
John G. Kelly 








‘“‘Rust costs home-owners of this country more than $600,000,000 annually 
for repairs and replacements to roofs, plumbing, sheet metal work, hard- 
ware, etc.”” —From Bulletin of ‘‘Copper and Brass Research Assn.”’ N.Y. 





(CREDIT BASED ON SERVICE PERIOD.) 


erside Roller Works. Inc. within three months from the date this boiler is installed 


valve aad s NN ee ee eae ® vecuum ts not possible 
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RIVERSIDE BOILER WORKS, Inc. 
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Nye Drop Forged 
Pipe Cutters 


No. 1-A % to 1{"..... $2.25 net 
No. 2-A &{ to 2... 06. 3.00 net 
Me, B-A FG os von ccs 5.00 net 


= ae 


_Nye Saunders Pipe 





Cutters 
Sh B.«cdeeeeseund eke $ 1.80 net 
i Meevéseuhedekeeas 2.70 net 
Ti Mnécngeseu sas ees 6.60 net 
tt Mes tudeccseendeae 10.80 net 
hs Beceedets sownceus 16.80 net 





Nye Four-Way Solid 
Die Stock 


Complete with %, %, % 
and 1-inch Dies. 


Net Price............$12.25 





Nye Three-Way 
Armstrong Pattern 
Die Stock 


Complete with 4%, % and 
l-inch Dies. 


Wee FU pcccvie we cuus $12.34 





No. 00 % to 2”........ $2.82 net 
No. 10 % to 3K"...... 3.34 net 
No. 20 % to 344"...... 5.00 net 


No. 30 & to 4K%"...... 7.33 net 
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January 14, 1928. 





To the Plumbers and Steamfitters 
of the U. S. A. 


Friends: 


Well, Congress is in session again, and a lot of colds are 
going the rounds, but these things come and go, and we get 
over them, or over the colds, anyway. Congress seems harder 
to break up. 


We often wonder what Congress was intended for. For some good 
purpose, we are certain, but somebody lost the directions. 

The men who wrote the Constitution had something in mind, we 
feel sure. 


If we only knew, or if Congress only knew! Or would even try 
to find out. We have many uses for rags and old iron, but 
Congress remains as much of a mystery as ever. There ought 
to be a Congressional investigation. 


some Congressmen think that the Constitution intended that the 
Government should hire a lot of experts and let them work on 
something for a year, and then Congress should come along and 
tell them if they are right. 


I have lived under, and through, both Republican and Demo— 
cratic administrations, and I have often wondered, if these 
other fellows know so much more than the president does, how 
come they aren't president’? 


And, if they know more about running a battleship than an 
admiral does, how come they practice law? Or more about money 
than Andy Mellon does, how come that Andy has so much more of 
it than they have? 


Science and invention seem to be making progress everywhere 
but in Washington. Natural gas is being used more and more in 
the oilfields. Why can't the capital be moved to Tulsa or 
Taft or Tampico? 


The packing industry uses everything but the squeal, the lum— 
ber industry everything but the leaves, the oil industry 
everything but the smell, but nobody seems to nave thought of 
a use for Congress. 


The Senate used to be the greatest deliberative body in the 
world. Now it is the greatest something in the world. Nobody 
knows just what, but it isn't that. Of course, there are some 
fine men in Congress. And they are having a heck of a time. 


Congress could do one fine thing for the country. But it 
probably won't until May. Meanwhile the plumber and steam— 
fitter needn't worry. Not as long as they have Nye Tools - 
the easiest, fastest and long—lastest tools on earth. 


Yours until Congress adjourns, 


pany G Me. 
OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 


C opyright 1928 by Harry G. Nye. 
ll rights reserved. 





COPPER, 


Occansof 


hot or cold, h 


The reason for this is that ““Riverside’’. Copper 
Range Boilers are made from. pure: Lake Copper 
Sheets of such thicknesses that ‘‘Riverside’’ Cop- 
per Boilers meet. the strict. requirements of Mass- 
achusetts regulations..on range boilers. Nething 
but copper is in contact.with the water ina 
‘Riverside’ Range Boiler and as copper is the 
‘“‘metal eternal’’ there, of course, will be no rust in 
a ‘‘Riverside.”’ 


When using ‘Riverside’ boilers, you ‘should be 
sure to use brass pipe, because “‘A Chain Is No 
Stronger Than Its Weakest Link.’ To install 
brass piping with anything else but a ‘‘Riverside’”’ 
Copper Boiler is simply being very short-sighted. 
If the building is good enough to warrant brass 
piping, it is good enough to warrant a ‘“‘Riverside”’ 
Copper Range Boiler. 


And remember with every ‘‘Riverside’’ Copper 
Range Boiler made in sizes from 30 gal. to 100 
gal. is sent a 20-Year Guarantee Certificate. 


Ask your Jobber for a ‘“‘Riverside’’— 
accept no substitutes — for your own 
protection and your customers’. 


RIVERSIDE BOILER WORKS, inc. 
CAMBRIDGE, MASS., U. S. A. 


New York Office: 210 East 45th St. 
John G, Kelly 





E” COPPER BOILER 


(CREDIT BASED ON SERVICE PERIOD.) 


Beller Works, Inc. within three months from the date this boiler is installed 
guaranteed for a ported of eweuty sense foom date of the exssttion of 
boiler is properly imetalied by » licensed plumber according to jocal 
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pe sg ergatme ge or ney Aram IP TR AR 
this boiler is defective under the above conditions within twenty years. a ghpohply deny lewd penye © 
sabsten cxutuanlh ty Gate aid ballon, OG muah tn omnd gueglll Gy ete Seating and tan not been tampered with after the 
defect ls apperent. 
is mutusily agreed and understood that the matimem liability of the Riverside Boiler Works, Inc. for the sale of this boiler 
boiler. No liability for consequential damages or labor charges are 
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RIVERSIDE BOILER WORKS, Inc. 
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‘Rust costs home-owners of this country more than $600,000,000 annually 
for repairs and replacements to roofs, plumbing, sheet metal work, hard- 
ware, etc.”” —From Bulletin of ‘Copper and Brass Research Assn.”’ N. Y.C 
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A Letter from 


(iw —t 


Nye Drop Forged 
Pipe Cutters 


Se 


_Nye Saunders Pipe 





Cutters 
Sa ee $ 1.80 net 
ih, Bnttenbues eanenee 2.70 net 
Pr, Weg te-dedned cones 6.60 net 
et Gicdasssceseeuunen 10.80 net 
et Soedsesveso%tesne 16.80 net 





Nye Four-Way Solid 
Die Stock 


Complete with % %, % 
and 1-inch Dies. 


| ae ee $12.25 





Nye Three-Way 
Armstrong Pattern 
Die Stock 


me 4 = with 4%, % and 
l-inch Dies. 


3, eee Pp $12.34 





Nye Self-Locking Vise 


No. 00 % to 2”........ $2.82 net 
No. 10 % to 24"...... 3.34 net 
No. 20 to 8K"...... 5.00 net 


No. 30 & to 4%"...... 7.33 net 
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To the Plumbers and Steamfitters 
of the U. S. a. 


Friends: 


Well, Congress is in session again, and a lot of colds are 
going the rounds, but these things come and go, and we get 
over them, or over the colds, anyway. Congress seems harder 
to break up. 


We often wonder what Congress was intended for. For some good 
purpose, we are certain, but somebody lost the directions. 

The men who wrote the Constitution had something in mind, we 
feel sure. 


If we only knew, or if Congress only knew! Or would even try 
to find out. We have many uses for rags and old iron, but 
Congress remains as much of a mystery as ever. There ought 
to be a Congressional investigation. 


some Congressmen think that the Constitution intended that the 
Government should hire a lot of experts and let them work on 
something for a year, and then Congress should come along and 
tell them if they are right. 


I have lived under, and through, both Republican and Demo-— 
cratic administrations, and I have often wondered, if these 
other fellows know so much more than the president does, how 
come they aren't president? 


And, if they know more about running a battleship than an 
admiral does, how come they practice law? Or more about money 
than Andy Mellon does, how come that Andy has so much more of 
it than they have? 


science and invention seem to be making progress everywhere 
but in Washington. Natural gas is being used more and more in 
the oilfields. Why can't the capital be moved to Tulsa or 
Taft or Tampico? ) 


The packing industry uses everything but the squeal, the lum-— 
ber industry everything but the leaves, the oil industry 
everything but the smell, but nobody seems to weet thought of 
a use for Congress. 


The Senate used to be the greatest deliberative body in the 
world. Now it is the greatest something in the world. Nobody 
knows just what, but it isn't that. Of course, there are some 
fine men in Congress. And they are having a heck of a time. 


Congress could do one fine thing for the country. But it 
probably won't until May. Meanwhile the plumber and steam-— 
fitter needn't worry. Not as long as they have Nye Tools — 
the easiest, fastest and long—lastest tools on earth. 


Yours until Congress adjourns, 


OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 


Copyright 1928 by Harry G. Nye. 
All rights reserved. 
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1475 Trane aes pe 
Bell ows 
Duatioes Radiator 
Valves. Traps, also 


21 Trane 


Trane Equippe d DripTraps. 


—The world’s largest cooperative 


Qe building 


HE large installation of Trane 

products in the Touraine, one of 

the outstanding structures on Chicago’s 

famous Lake Shore Drive, typifies the 

confidence of heating men in Trane 
equipment. 




















This job is notable from every stand- 
point—-because of its size, the high 
character of the project, and the fact 
that it is 100% Trane. Let us explain 
why so many heating engineers and 
contractors standardize on Trane. aaa 
Write for catalogs and bulletins. The 070 Trane Heat Cabinets 
Trane Co. (Est. 1885), 204 Camero 

Ave., La Crosse, Wis. : 


HEAT CONCEALED 
CABINETS HEATERS 


*yy PUMPS AND HEATING SPECIALTIES *" 




















Trane Four-Motor Vacuum Pump 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


S BABIES GET OLDER AND BEGIN TO 
take a more important place in their world, they 
discard their old long dresses for more convenient 

shorter ones which enable them to get about more easily, 
and attract even more attention than they formerly did. 
At first they are kept in long dresses in order to keep 
them protected against the cold. By the time they are 
ten months old, or so, they are usually strong enough to 
resist the cold, and are able to get around with less 
trouble. “Your Weekly” has a little 


UST AS THE PLEASURE OF CHRISTMAS IS 
over, we are confronted with the bills of the holiday 
season. And just as we have got those off our chests, 
and hope to be able to take a short breathing spell, along 
comes Uncle Sam and tells us to dig deep for the income 
tax. Even if it didn’t cost us money, the income tax 
would be anything but a source of pleasure. | iguring 
out the blanks is a lot of grief any way you look at it, 
and when it is all done merely to learn how much 
money to pay out, it certainly seems 





baby that it has been nursing for ex- 
actly ten months. This baby started 


to be a heartrending job. We don't 
claim for a moment to be able to 


out in a rather unpretentious manner, 
but as he grew he began to take a 
most important place in the plumbing 


. and heating world. He began to be 


recognized as a valuable asset to the 
industry, and his monthly birthday 
celebration is now looked forward to 
with avidity by the trade. The baby 
[ am speaking of, and of which I am 
justly proud, is the monthly mer- 
chandising section, the eleventh of 
which is being published this week. 
This section has stepped out of its 
baby clothes, and appears this week all 
dressed up in handsome sepia, ready 
to take its place in the world of im- 
portant matters. [In the phraseology 
of the old Romans, the section has 
really accomplished something, and 
is, therefore, entitled to don the 
manly toga. 

To tell the truth, I was a little bit 
afraid of this new baby of ours when 


he first appeared. I knew that he should grow up into 





Do You Know— 


1.—What is an easily un- 
derstood definition of the 
“septic process of sewage 
disposal’’ ? 


2.—What is mean stack 
temperature ? 


3.—What was the first 
wholesale plumbing supply 
house in the country? 


4.—How many })4-inch 
pipes would it take to carry 
the same amount of water as 
a 10-inch pipe? 


5.—How many teeth per 
inch are there in a plumber’s 
hack saw blade? 


6.—When were the S and 
P traps first introduced in 
plumbing ? 


Answers will be found on page 81. 








ease the pain in your pocketbook 
occasioned by the annual deficit made 
by the income tax, but we can help 
ease the pain of trying to figure out 
what you owe. We are doing that 
by publishing a series of articles called 


’ 


“Your Income Tax.” ‘The first in- 
stallment discussed corporation taxes, 
while this week we take up partner- 
ship from the standpoint of income 
tax, and discuss the various phases 
which contribute to make a govern- 
ment-recognized partnership. If you 
have any income tax troubles, it will 
pay you to follow this series as many 
problems will be handled. 


AST WEEK’S ISSUE WAS A 
“banner issue” because it con- 
tained a resume of the past year’s 
work, and prognostications of next 
year’s prospects. dt was the big an- 
nual issue which comes out at the 


first of every year. This week’s issue can be called a 





a healthy, active, useful adult, but I guess I was so 
anxious to have that happen that I feared he wouldn't. 
But, fortunately, those fears have all been dispelled. 
The baby has become very popular during the past ten 
months, and we are all proud of his success. Now that 
he is dressed up in his fancy clothes, he will be easier 
to find when he makes his appearance every fourth 
week, 

In this issue the merchandising section 1s given over 
to the sales of heating specialties, and tells how such 
sales can be tied in with a remodeling campaign. We 
point it out to you with the hope that the fact it is in 
new style clothes will help a little bit to give you a 
fuller appreciation of the information it contains. 


“banner issue” for quite another reason. At the back 
of the paper this week is contained a complete index of 
every article which has appeared in “Domestic En- 
gineering” during the last quarter. It is a very im- 
portant issue to keep on file, as it shows at a glance 
exactly on which page in which issue a certain article 
appeared. 
as you never know when you may want to look up an 
article which appeared in the past three months, and 
has since been misplaced. 


Your 


’ 


3y all means plan to keep it for reference, 
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Your Copy 
of the New “Toledo” Catalogue 
Is Ready 


The new “TOLEDO” catalog, the most 








\ complete catalog issued on pipe cutters, 
“< threaders and plumbers and steamfitters 
‘\ “ tools, is just off the press. 
€ \ 
atts \ USE THE COUPON — Your copy of this new publication is now 
vs Ras bh GET YOUR COPY ready for you. Fill out the coupon and let 
a “Oh NN TODAY! us send you your copy today. 
v 
%, © om ‘SY IF YOU BUY BY COMPARISON, YOU’LL BUY A 
Me » f 99 
S | . et 
om TOLEDO 
a oe », 
Se THE TOLEDO PIPE THREADING 
q a, i - 
es ee SX. MACHINE CO. TOLEDO, OHIO 
? i? * Se 0, \ New York Office: 72 Lafayette St. 
& N 
> * 
‘\ 
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Growing Up 


The fact that there is a productive capacity in the 
plumbing and heating industry which is in excess of 
consumption requirements is looked upon by many 
manufacturers, wholesalers and contractors as the rea- 
son for much of the competition which prevails. In our 
forecast of 1928 prospects, several suggestions appeared 
relative to the advisability of curtailing production in 
order to stabilize conditions. 

Another answer to the excess production problem 
comes now in the form of 1928 building forecasts. For 
instance, the Architectural Forum has just released a 
forecast that building will continue in 1928 in at least 
the same volume, if not reaching even greater totals, 

than 1927. This forecast, as has been the 
Building case with the Forum’s last six forecasts, is 
Forecast the result of a survey among architects, and 

the figures are based on work already on 
architects’ boards or seriously contemplated. The actual 
estimate for new buildings in 1928, not including public 
works and utilities, is $6,505,128,000. Inasmuch as in 
the last six years the Forum’s forecasts have always 
proved to be conservative and inasmuch as the present 
one comes from the same kind of survey, this statement 
that there will be no decrease in building volume this 
year carries considerable weight. 

There is an interesting contradiction in this forecast, 
and in other forecasts of building prospects, with gen- 
eral opinion. A great many people are inclined to feel 


that new building is on the decline. The Forum ex- 


plains this by noting that many of those who are antic- 
ipating a decrease are located in large centers where 
there is perhaps an overbuilt situation which would 
color opinion. It suggests, too,. that the idea of de- 
creased activity is a natural reaction of the human mind 
which refuses to believe that good conditions can last 
so long. 

It believes, though, that many people are apt to over- 
look the fact that the population of this country has 
increased by many millions in the last ten years, for 
which shelter must be provided. Furthermore, the more 

new building that is added each year, 
Increasing the greater activity necessary to take 
Needs care of obsolescence and replacements. 
Fire losses increase as total number of 
buildings increases, and the more fire losses the more 
replacements. And, to top it all, there are the greatly 


17 


increased standards of living demanding more and 
better building. 

It looks, therefore, as if we must all change our 
minds about what constitutes a normal building volume. 
We must realize that what used to be a “boom” is now 
just ordinary requirements. It follows that our ideas 
about what constitutes an excess productive capacity 
must change. This year may not bring it about, but we 
are surely growing in to a closer balance with produc- 
tion. 


Selling Quality Not Price 


It is encouraging to note the growing trend in this 
industry to get away from price and to concentrate 
on quality in its selling activities. The indication that 
there is this trend may be so slight as to be unnoticed 
by many, but it is apparent, nevertheless. Competition 
continues keen. There is no doubt of that. But here 
and there is the sign that it is more a competition ot 
quality than it is of price. 

Several examples illustrate our point about the trend 
away from price. The other day a wholesaler told us 
of being forced to change his line of brass goods. Price, 
he said, was for a while the determining factor in his 
trade’s purchasing of brass goods. For that reason he 
handled cheap brass. But the cheap material began to 
come back repeatedly, and he finally de- 
cided to try out a better grade line. His Price 
sales of the better grade material in- Losing Out 
creased. He found that quality, after 
all, was the important considerations Manutacturers 
of quality closet seats are finding a large and growing 
market for their products. Many water heater manu- 
facturers are beginning to find that the price appeal 1s 
losing its force. In several lines there are these signs 
that price is losing out to quality. 

We have always felt that products, such as this in- 
dustry manufactures, should not be “built to a price.” 
They are too essential to the health of the people. The 
service they perform is too exacting to make price the 
controlling influence in their purchase. At the same 
time, though, being practical makes it evident that they 
represent a business, and, as business is conducted, 
there is competition and price can not be disregarded. 
As we see this trend, competition is going to continue, 
but it is going tp continue on a higher plane. Prices, 
therefore, will be at a level which will allow for quality. 



































Two Million Cubic 


GAS boiler installation that heats over two million 
cubic feet of space is shown in an illustration which 
accompanies this article. This an outstanding 
instance of the use of an actual installation for display 
in order to develop a market. These boilers are in the 
new office building of the Boston Consolidated Gas Co., 
Boston, Mass. In the basement is a room large enough 
to accommodate °500 people where the boilers can be 
viewed. Here the installation is described and explained 
to those interested while the boilers are in operation. 
There are also exhibition in this room samples of 
many kinds of gas appliances manufactured by the Bos- 
ton Consolidated Gas Co. 
Attract Tenants by Better Heating and Ventilating 
Competition is keen among office buildings as it is in 
marketing staple commodities, so the gas company ex- 
erted every effort to make its new building attractive to 
tenants. It was anxious to have the mechanical equip- 
ment of the building of the very best and especially was 
it anxious to have the heating and ventilating represent 


is 


on 


the most advanced knowledge and practice. 

Another object was to demonstrate that gas is prac- 
ticable for heating large office buildings as well as homes 
and such smaller buildings, and this unusual installation 
will be watched with a great deal of interest. 











Feet Heated dy Gas 


Jas heating has been increasing with remarkable 
rapidity, particularly during the last two or three years, 
and now comes this installation, one of the largest of its 
kind in the world, which will be regarded as an historical 
event in gas heating for the year 1927. When this in- 
stallation was made, this means of heating was brought 
emphatically to the attention of builders of structures of 
this class and to the attention of the heating trade. 


Rising thirteen stories above the ground level, the 
Boston Consolidated Gas Co. building encloses within its 
walls 2,175,000 cubic feet of space which is heated by ap- 
proximately 34,500 square feet of direct radiation exclu- 
sive of the 1,810 square feet of indirect radiation that was 
installed with the required blowers and air ducts. The 
heating job comprises six gas-fired boilers arranged in two 
batteries, three in each battery, back to back, each battery 
equipped with twenty burners. The entire plant is regu- 
lated to consume 25,800 cubic feet of gas per hour, but 
the adjustment is so made that one boiler with a 4,300 
cubic feet per hour maximum consumption may be started 
in mild weather and the volume of heat gradually stepped 
up as weather conditions demand turning on other boilers 
one at a time, until the desired temperature is reached. 
It is computed that under usual conditions four boilers 
will make up for the 17,600 cubic feet of heat lost hourly 
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and that the fifth will be ample to overcome anything 
beyond that, leaving the sixth to be carried almost exclu- 
sively as an auxiliary. 

The installation is protected fully with safety devices, 
as all pilots are controlled by a thermostatic device which 
immediately shuts off the entire supply of gas to the 
boiler the moment that any one of them fails. Another 
device insures the extinguishing of the gas in the event 
the water drops below the safety point, although ample 
protection is provided by the automatic water feeders 
which are designed to maintain the water level. Stilk 
another instrument that insures the safety of the system, 
controls the steam pressure, keeping it within the deter- 
mined safety area. 

Thirty Million Cubic Feet of Gas Per Heating Season 

The gas consumption, which is also thermostatically 
controlled by an automatic temperature regulator, is in 
the neighborhood’ of 30,000,000 cubie feet during the av- 
erage season. This load would, it is calculated, fuel be- 
tween sixty-five and seventy-five homes of average propor- 
tions. The average temperature in Boston during the 
heating season between October 1 and May 1, is 37.6 
degrees, 

This installation, which involves no new engineering 
principles, was made by the H. E. Whitten Co., Boston, 
heating, ventilating and power contractor, who points out 
that this type of heating job may be, as in this instance, 
put into operation long before the building is completed, 
reducing the time of construction by thirty days. Exclu- 
Sive of the cost of the boilers, the heating and ventilating 
work and materials represent an outlay of $92,000. Hollis 
French and Allen Hubbard, also of Boston, were the engi- 


neers, While Parker, Thomas & Rice were the architects 
who designed the building. 

Gas heating is increasing rapidly. One prominent gas 
man states that it is possible for gas to replace 20 per 
cent of the bituminous coal and 75 per cent of the an- 
thracite coal now used. Leading gas engineers are now 
trying to disprove what has long been considered an axi- 
omatic theory, that coal is fuel. The contention is that 
coal, which must for thousands of years remain the chief 
energy source of the world, is essentially a raw material 
from the social, scientific and industrial viewpoints. 

Basing their conclusions on the fact from 1815 to 1914 
the white population of the world increased three-fold 
while the production of coal, oil, natural gas increased 
seventy-five times, they foresee the time when the burn- 
ing of raw coal would be prohibited. 

The American Gas Association reports that the gas 
sold in 1927 exceeds the amount sold in 1926 by twenty 
billion cubic feet. The estimated 1927 figure is 475,000,- 
000,000 cubic feet, a new high record proportioned as fol- 
lows: 334,000,000,000 cubic feet for household purposes, 
135,000,000,000 cubic feet for commercial and industrial 
uses, and 6,000,000,000 cubic feet for miscellaneous pur- 
poses. 

The increased consumption in 1927 is the result of new 
domestic, commercial and industrial applications. Manu- 
factured gas companies are now serving 11,400,000 cus- 
tomers, which is some indication of the possibilities of 
selling and installing gas heating equipment, gas refrigera- 
tors and other gas appliances for household use. These 
11,400,000 customers represent an increase of 350,000 
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(Continued on Page 35) 
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filter engineering, here and abroad, reveals a very 

interesting condition, complimentary in no small 
degree to the genius and initiative of American heating 
and ventilating engineers. 

Air filter engineering, one of the world’s newer sciences, 
finds its chief exponents in this country and Germany. The 
development of the science, or industry, as some prefer 
to call it, might be said to have developed simultaneously 
in both countries. Here, however, the comparison ceases. 
In Germany, practically the entire development of air 
filters has been for industrial purposes and for the benefit 
of machines, rather than for human beings. In the United 
States, on the contrary, the chief development and sale 
of air filters has been for purposes of building ventilation: 
in other words for the benefit of human beings. This is 
due to the efforts of ventilating engineers, architects and 
manufacturers of air filter equipment in this country, who 
early saw the value of filtered air for sanitary reasons. 

Just what the exact relation between the use of air 
filters for industry and the use of air filters for building 
ventilation is, no one is in a position to say; but the rela- 
tion would stand somewhere around 100 cubic ft. per 
minute used in building ventilation for 15 or 16 cubic ft. 
per minute used for industrial purposes in this country. 
In Germany statistics of the principal air filter manufac- 
turers show a reversed ratio, there being less than 15 
c.f.m. used for building ventilation for every 100 c.f.m. 
used for industrial purposes. 

The American public is now awakening to the need for 
filtered air for human beings as well as machines in cer- 
tain kinds of industrial plants, and engineers are embark- 
ing upon a campaign to bring about a better situation. 
Scientists have found that in Berlin alone over ten tons of 
dust are deposited in the streets every day. French 
scientists have discovered that on a Sunday in a busy 
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Kitchen of an American 
church. The gas-fired 
boiler and ranges pro-/|, 
mote cleanliness, and in| 
the kitchen, if any place, 
cleanliness should be pre- 
served. But note the path 
of the dust cloth on the 
table at the lower right. 
This is the same table 
shown in the kitchen be- 
fore part of the dust was 
removed, unusual evi- 
dence of the need of clean 
air 


street of Paris there are as many as 460,000 injurious 
germs to one cubic meter of air. It has been found that 
the average street air of 32 German cities averages 2 and 
66/100 milligrams of dust to the cubic meter. This 
amount, however, is increased in the case of office build- 
ings to 4 and 72/100 milligrams, in warehouses to 7 and 
80/100 milligrams, in motion picture houses to 12 and 
26/100 milligrams and in schools to 17 and 85/100 milli- 
grams per cubic meter. Of course the number of disease 
germs increases in like proportion. 

One million, two hundred twenty-five thousand bacteria 
were found to the cubic meter of air in the famous Louvre 
Museum of Paris, after visiting hours! 


FACTORY VENTILATION 

HE air filter in building ventilation in this country 
a confined almost entirely to imposing structures 
such as skyscrapers, office buildings, hotels, hospitals, ete. 
But how about the opportunity and need for filtered air 
in industrial buildings, where the manufacturing process 
burdens the air with many times the number of dust 
particles normally found’ in the above mentioned build- 
ings? Of course there are two distinct uses for air filters 
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in building ventilation as developed in this country. The 
first, as above mentioned, is for sanitary reasons; the 
second is for economy in upkeep and the saving of costly 
fixtures, etc. In this connection, air filters produce imme- 
diate tangible results. But results of equal importance, 
although perhaps not quite so tangible, are to be obtained 
by the use of air filters for industrial ventilating purposes 
and the opportunity for business in this direction is great. 

The same attitude that has meant the adoption of higher 
ideals in the relationship of employers to employed, with 
resultant higher standards of working conditions, will 
eventually result in the adoption of air filters for purposes 
of factory ventilation, when the danger of dust filled air 
and the remedy of air filters is pointed out. 

The purification and cleaning of air in factory buildings 
will eventually become a moral duty for employers. It is, 
economically speaking, a paying enterprise for the factory 
owner. The damage to goods by dust in cities is very 
costly. If this is the case in cities what must be the situa- 
tion inside of the factories producing this dust? The 
attitude that has brought about electrification of railroads 
inaugurated by 
private concerns, will eventually result in the elimination 
of the dust menace’ by means of filtered air. 
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Tremendous steps forward have been taken in this coun- 
try for the establishment of safer working conditions. In 
view of this fact, it is surprising that so little has been 
done to impress upon industry and the public the impor- 
tance of correct ventilation in the factory. It is un- 
doubtedly true that in this direction lies a fertile field for 
cultivation of the ventilating engineer. Not only trade 
unions and the workers themselves, but the state, the 
people in general and the manufacturers are interested in 
better industrial hygiene. It is an established fact that a 
healthy worker, working in a dust-free and clean room, is 
able to render more and better service than the same man 
would be able to render under conditions which were 
less favorable. 

It is estimated that the dust content in a paper mill 
averages around 23 milligrams per cubic meter of air, in a 
steel grinding plant to 24.8, in a foundry to a 141, and in 
sack storage plants to 163 to 685 milligrams per cubic 
meter of air. Carrying the statistics a little farther, we 
find that a workman inhales, during 30 years of labor, 
900 grams of dust in the case of a wool factory, 1,560 
grams in a flour mill and 7,710 grams in a gelatine fac- 
tory. Does not this prove the need for filtered ventilating 
air in the industrial field? 
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PARTNERSHIP is an association of two or more 
A persons for the purpose of carrying on a business 
together and dividing the profits. A partnership is 
not necessarily formed when two or more persons engage 
in a joint venture for profit nor does the joint ownership 


of real estate and the dividing of the net income from 


rentals, for instance, constitute a partnership while the 


intent of the parties is an important factor in determin- 
ing whether a partnership actually exists or not, when 


they engage in a regular business by agreement, either oral 
or written, providing for a division of the profits, a partner- 


ship will be presumed to exist. 

The income tax law provides that every partnership 
shall file with the collector of internal revenue for the 
district, in which its principal office is located, an annual 
return, on Form 1065, of its income regardless of the 
amount of net income. If the partnership keeps its books 
on the basis of a fiscal year other than the calendar year, 
it must render a return on such fiscal year basis regard- 
less of the annual accounting 
period of the members of the 


INCOME TAX 


1. Business income. 

2. Interest on bank deposits, notes, mortgages and cor- 
porate bonds, 

3. Income from other partnerships. 

4. Profits from sales of and dealings in property. 

.. Income from investments in property or securities, 
such as rent and interest. 

6. Dividends from stocks. 
are not taxable.) 

7. Gains, profits, and income derived from any source 
whatever, unless exempt from tax by law. 

8. Profits derived from sales in foreign commerce. 

Gross income for tax purposes does not include the 
following items, which are exempt from taxation: 

1. The proceeds of life insurance policies paid upon the 
death of a partner to remaining partners. 

2. Interest upon— 

(a) The obligation of a state, territory, or any political 
subdivision thereof, or the District of Columbia. 
" (b) Securities issued under 

the provisions ,of the Fed- 


(Stock dividends, however, 








partnership. 

The income tax law does 
not recognize partnerships as 
a taxable entity and therefore 
imposes no tax directly upon 
such incomes. The return is 
for the purpose of accounting 
to the government for the net 
income of the partnership and 
the portion thereof which 
must be reported on the in- 
dividual return of each mem- 
ber for taxation. The return 
must be sworn to and signed 
by one of the partners and 
filed with the collector. 

Gross Income: Generally 
considered, gross income for 
tax purposes includes the fol- 
lowing: 


person. 


come tax statement. 


This is the second of a series of articles to appear 
in “Domestic Engineering” on the subject of income 
tax matters. The purpose of these articles is to 
assist the reader in preparing his statement in 
March, and to clear up those intricate matters of in- 
come tax which have heretofore puzzled the average 


This week’s article takes up partnership from 
the standpoint of income tax, and discusses the va- 
rious phases which contribute to make a govern- 
ment-recognized partnership. 

In the continuation of this series next week will 
be further information about partnership and the 
process of making out an income tax blank, together 
with an actual profit and loss statement from a 
typical plumbing concern, which statement will be 
used in showing how to actually complete the in- 


eral Farm Loan Act of July 
17, 1916, or under the provi- 
sions of such act as amended. 

(c) The obligations of the 
United States or its depend- 
encies. 

(d) Bonds issued by 
War Finance Corporation. 

But statements as to the in- 
come derived from the above 
and the amounts of securities 
held must be submitted. 
Interest on United States Gov- 
ernment obligations is exempt 
to the extent provided in 
the various acts creating the 
obligations; but it will be re- 
membered that interest on 
Liberty bonds is exempt from 
all normal tax. 


the 
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DEDUCTIONS ALLOWED 
LL INTEREST paid or accrued (not including inter- 
est deducted from gross income in computing in- 
come from business) within the taxable year on indebted- 
ness may be deducted from gross income. 

Losses by Fire, Storm, Etc.—Losses sustained during 
the taxable year and not compensated for by insurance or 
otherwise are fully deductible if incurred in the follow- 
ing manner: 

(1) By a tax payer’s trade or business. 

(2) In any transaction entered in for profit. 

(3) If arising from fire, theft or other casualty. 

In determining the losses incurred through sale of 
property, proper adjustments must be made in each case 
for expenditures properly chargeable to capital accounts, 
and for items of loss, depreciation, obsolescence, amortiza- 
tion, or depletion, previously allowed with respect to the 
property. Moreover, the amount of loss must be reduced 
by the amount of any insurance or other compensation re- 
ceived, and by the salvage value, if any, of the property. It 
is assumed that the ‘“‘salvage value’’ represents that por- 
tion of the value of the property which may have actually 
been or is estimated will be realized from the disposition 
of the damaged property. 

Losses Arising Out of Voluntary Demolition of Old 
Buildings or Scrapping of Old Machinery, Etc.—It is pos- 
sible to claim a loss from property in cases where business 
conditions or legislation makes the further use of the 
property unprofitable so that a discontinuance of the busi- 
ness or an actual abandonment of the assets become nec- 
essary. The loss in such case is a loss of useful value and 
is computed in the same way as a loss resulting from a 
sale. This loss, however, cannot be claimed in connection 
with inventories and, in fact, can only be applied to capital 
assets. Mere shrinkage in the value of stocks because of 
business or market conditions is not a deductible loss un- 
til actually realized thivugh sale or other disposition of 
the stocks. 

In this connection it may be noted that many busi- 
ness men owning stocks and securities have made it a 
practice in the past to sell their holdings which had 
shrunk in value at or near the end of a taxable year in 
order to claim a loss. Then early the next year after 
thirty days, they repurchase the same securities at the 
decreased value, thus coming into possession again of 
the securities sold during the previous year. It must be 
noted here that the income tax law provides that no los# 
can be claimed on the sale of securities, where it appears 
that within thirty days before or after date of sale or 
other disposition the taxpayer has acquired substantially 
identical property and the property so acquired is held by 
the taxpayer for any period after such sale. 


BAD DEBTS 

HE INCOME tax law provides that bad debts may be 
pect in either of two ways: (1) By a deduction 
from income of the total amount of debts found to be 
worthless or (2) by a deduction from income of an ad- 
dition to a reserve for debts. <A reserve for bad debts 
usually is a percentage of the year’s sales set aside to take 
care of bad debts. This percentage is usually based on 


past experiences, noting how many bad debts there have 
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been and dividing by the sales, thus arriving on the per- 
centage to be used. 

Any amounts which are collected after a debt has been 
charged off as uncollectible must, however, be reported 
as income for the taxable year in which it is received, 
The proceeds obtained from any collateral securing the 
bad debts which was considered as valueless when the 
bad debt was written off must also be returned as income 
during the taxable period in which it is received. Deduc- 
tions made for parts of debt cannot be figured as a per- 
centage of all debts, but must be reported in reference to 
specific debts only. 

The following method will help in determining the 
worthlessness of debts: 

1. When the circumstances about a debt indicate that 
it cannot be collected and when it is apparent that legal 
action and judgment will not yield anything, the debt 
may be considered worthless. If, however, a portion of 
the debt is collected, then the portion remaining uncol- 
lected is considered as a bad debt. Legal expenses in- 
curred in the collecting of part or all of a bad debt may 
be deducted as a business expense. 

2. When a debtor becomes bankrupt, part or all of the 
debt usually becomes worthless, especially if there is no 
collateral or surety behind the debt. Often it happens 
that it is difficult to determine just what part of the debt 
is worthless until the settlement in bankruptcy takes place. 
However, in such case, it is the correct procedure and 
the wisest to charge off the full debt as worthless dur- 
ing the current taxable year. The reason for this is, if 
the settlement of the bankrupt is made within the next 
year or two, the dividend received will be treated as in- 
come in the taxable period received. As the tax rates on 
individuals are being reduced almost each year, it means 
that each partner will save by having a probable lower 
rate to pay on his income, 

Where mortgaged or pledged property is lawfully sold, 
whether to the creditor or other purchaser, for less than 
the debt and it is ascertained by the mortgagee or pledgee 
that the remainder of the debt is wholly or partially un- 
collectible, and this remainder is charged off, such uncol- 
lectible portion is a deduction for the taxable period when 
the worthlessness has been established and the amounts 
charged off. Where a taxpayer buys in mortgaged or 
pledged property for the amount of the debt, no deduction 
shall be allowed for any part of the debt, gain or loss in 
such event is realized when the property bought in, is sold 
or disposed of. 

No deductions can be taken for bad debts that are the 
result of fluctuations in securities that are owned by the 
partnership. The losses in such cases are allowed only 
when the securities are sold or otherwise disposed of. 
However, if the partnership holds securities of a corpora- 
tion which becomes worthless, the loss may be deducted. 

If the reserve for bad debts method is used, it is neces- 
sary to show in filing the income tax return the volume 
of the year’s credit sales and the percentage of the reserve 
established to such volume, one must also show the total 
amount of notes and accounts receivable at the beginning 
and the end of the taxable year and the amount of debts 
which were definitely ascertained as worthless during the 
taxable year and charged to the reserve. 

















-—_ iat tet ~*~ feet mts OS — ee. By) a... 


ae 


1928 


per- | . 
« |Industry Looks for Profits in 1928 
rted 
ps A look ahead, as 1928 begins, finds plumbing and heating’s prospects 
the for a substantial volume of business in the next twelve months very 
ome bright. Trends and influences which indicate this may be found in the 
luc- outlook for building, in the fact that plenty of money is available at 
mee low rates of wterest, in the improved position of agriculture, in the 
— generally sound conditions underlying the activities of other industries 
the and in Ford’s return to production. Even the fact that 1928 is a presi- 
dential election year is not viewed with alarm. 
hat The plumbing and heating industry, however, has had other years of 
Bal large volume, only to find that profits have not been equally satisfactory. 
— Thus, the question of profits in 1928 1s an uppermost consideration. 
“i, Considerable space was given to this question im last week’s issue. 
in- Covered at the same time were the business trends mentioned above. 
nay The forecast was a digest of letters from representative manufac- 
turers, wholesalers and contractors on the subject of what 1928 might 
ri hold for plumbing and heating in volume and profits. | | 
‘in These letters reflected serious study on the parts of their writers, and 
bt indicated that men in this field are in step with the general trend among 


ce. business men to endeavor to measure scientifically volume and profit 
possibilities. There were many of them, and most of them quite com- 
é' prehensive, with the result that, even though held down to those parts 
| which applied strictly to business, the letters required more space than 
could be allotted in one issue. 


in- 

on This section goes on, therefore, from last week’s number, the opinions 

ns immediately following being a continuation of the discussions on profit 

- possibilities. 

“ NECESSARY TO CURTAIL, PRODUCTION and until manufacturers curtail their output to suit the 

“a M. M. BYRD, Jr., general sales manager, Alabama demand for their goods, there is no possible chance for 

" eon Co., looks for less profit in 1928 than there’ stable market conditions.” 

‘a has been in the last five years. He says, ‘‘As to profits, I A. H. Cline, Jr., United States Sanitary Mfg. Co., Pitts- 

i think we will be on a basis of ‘supply and demand’ and _ burgh, sees a danger to profits in over-production. In his 

™ that we may expect less profit by comparison than any words, “According to all evidence, there is an over-pro- 

* year for the past five years. duction in all lines of building materials—also an over- 

* “I think the production will necessarily be curtailed. It production of jobbers, and, while I see normal business 

- has been curtailed considerably in a number of industries ahead for next year, I do not see the prospects to take up 

ae affecting the plumbing and heating business during the this over-production. It means that, unless each is willing 

id past year. Our trouble is not so much with the volume of to take his loss in volume, the profits for next year will be 

business the country is doing as a whole in the plumbing the same meager ones that prevailed in 1927.” 

and heating line as it is with the fact that manufacturers . 

le in-nearly all lines of materials used in this industry have LOOKS FOR MORE COMMON SENSE 

: capacity to manufacture nearly twice as much material as A. SCHUTZ, vice president, Central ‘Foundry Co., 

‘i the country would use normally.” B. “looks for more common sense in business in 1928, 

; ane Ne less selfishness in the pursuit of business, legitimate cor- 

=, OVER-PRODUCTION RESPONSIBLE FOR PRICE rection in output to measure the needs and buying power 

if CONDITIONS of the country, which after all is just common sense. ASs- 

; t. D. LAWNIN, president, N. O. Nelson Mfg. Co., St. pirations are altogether opposed to this, but if a sensible 
e Louis, Mo., views the situation in this way: “Irreg- view generally is not taken as to this aspect of business, 

. ularities in trade, intensive competition, spotty employ- there will be slim profits or none at all, and sooner or 

. ment conditions and disappointment as to the volume of later this treatment applied involuntarily with perhaps 

. output and sales of some leading industries have injected disaster to some. The application of common sense is the 

; into the business situation a note of caution which is per- main development that I look for in 1928, although it may 





haps the best guarantee against unwise use of the abun- 
dant credit facilities now available in the plumbing supply 
industry. Competition has been sharp and, although 
building has proceeded along high levels, the prices ob- 
tained by the jobber, also the plumber, have been on a very 
close margin of profit. This is due to the desire of manu- 
facturers and jobbers to maintain their sales volume. 

“It is my opinion that over-production in manufacturing 
lines is responsible for the present bad price conditions 
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be a year or two too soon for many to realize it.’’ 

A. E. Jacobson, Grand Haven Brass Foundry, Grand 
Haven, Mich., advises, ‘‘Keep your house in order and your 
finger on the trigger so that you can change on very short 
notice—either to increase or decrease in production. Hand 
to mouth buying is here to stay.” 

These five men just above feel that production is the 
phase of business which holds the answer to profit possi- 
bilities. Others, who follow, think it is merchandising. 
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MERCHANDISE FOR PROFITS 

A. KUEBLER, president, Uniflow Mfg. Co., Erie, 
Es. Pa., thinks it will be necessary for the dealer to 
push the sale of specialties and higher grade materials 
instead of staples in order to make a profit in 1928. He 
says, ““‘We believe that the master plumbers and jobbers 
will find it quite necessary to push the sale of specialties, 


such as electric pumps, water softeners, cellar drainer 
pumps, automatic water heaters, electric sinks and the 
like, on which a good margin of profit can be made. The 
margin of profit on staples is being cut more and more. 
due to the keen competition that now exists, and suggests 
specialties as the things to sell.’’ 

(Continued on Page 54) 


T. E. B. Work a 1928 Influence 


A movement which should have decided influence on plumbing and heat- 
ing’s volume and profits in 1928 is the expansion of the activities of the 
National Trade Extension Bureau. Throughout 1927 the industry has 
been preparing to launch a promotional effort through the Trade Ex- 
tension Bureau which should be well in swing during the coming year. 
A program of national publicity such as is planned has been largely in- 
strumental in increasing business for other industries. It should have 
the same results in plumbing and heating. A program of education 
along management and business building lines for the retail outlets of 
the industry should quite evidently help business in the proportion to 
which it is effective. 

Such activities are the aim of the industry. Money has been raised 
for such purposes. The movement, to the minds of many who have 
written us on 1928 developments, is one of the major trends which will 
affect plumbing and heating as an industry in the coming year. 








BUREAU AN EFFECTIVE AID 
V ™M. J. WOOLLEY, president, Wolff Mfg. Corp., Chi- 
cago, talks of the bureau with the intimate knowl- 
edge that is his from his years of close association with it 
as secretary-manager. He writes, “The National Trade 
Extension Bureau has rendered great assistance in the past 
by bringing about closer co-operation between the various 
branches of the industry and through direct and indirect 
sales and business helps to the dealer. The future plans 
of the Bureau promise much greater and more effective 
assistance. No industry can boast of a similar efficient 
institution. 
‘“‘Every manufacturer, wholesaler and dealer should list 
as one of his first resolutions for 1928 to take the neces- 
sary time and trouble to be thoroughly posted on the 


Trade Extension Bureau program and activities. He 


should see to it that everyone in his organization is ac- 
quainted with the services of the Bureau, and that those 
that are practical to his business are effectively installed.”’ 


GROUP ACTION NECESSARY 

EORGE F. REEKE, well known plumbing dealer and 
heating contractor of Green Bay, Wis., writes along 

the lines of the Trade Extension Bureau activities, and 
offers several constructive suggestions. His letter follows: 
“The old saying that large bodies move slowly is very 
evident in the plumbing and heating industry. However, 
the seed which has been sown in the greater promotional 
campaign will reap its harvest in 1928, depending to a 
great extent on the ability of the trade to surround them- 
selves with efficient workers to harvest the crop. This 
campaign is not unlike a snowball which is started down 
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Cc. A. KUEBLER 


a mountain, gaining speed and momentum, terminating in 
an avalanche unless arrested in its path by obstructions of 
various natures. 

“The far-reaching effect of consultations, meetings, and 
opinions gathered from many sources must be condensed 
into a decisive program towards which everyone affected 
can readily subscribe, not only financially but by giving 
his wholehearted co-operation and support toward every 
activity necessary to put it over. 

“The retail program of seasonal activities appeals to the 
writer as the most sound plan. Manufacturers, whole- 
salers, and retailers must be convinced that manufactured 
products each in its turn have An appeal in a month to 
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month campaign, national in its scope, and they must work 
as a unit to interest the buyer. In other words, one sec- 
tion should not start a heat by radiator campaign, when 
another section is campaigning to sell white toilet seats 
or hot water at the turn of a faucet, etc. This does not 
mean that constant efforts should not be made throughout 
the year to interest buyers in purchasing plumbing and 
heating in all of its ramifications, but something outstand- 
ing in the way of national co-operative advertising should 
be done to feature seasonal activities, and everyone tie up 
with this national advertising propaganda to make it 
effective throughout the country. 


(Continued on Page 58) 


Outlook Promising for Certain Lines 


Early signs which specifically apply to the plumbing and heating busi- 
ness for 1928 were apparent to many of those who contributed to this 
forecast, and their letters contained their thoughts along these lines. 
Thus, besides such trends as are evident in general business conditions 
and such influences as the building program, the position of agriculture, 
Ford’s return to production and others, we are able to present a number 
of opinions on the prospects for business in certain individual plumbing 





and heating industries. 


S FOR A general influence which will help plumbing 
A and heating business, John B. Berryman, first vice 
president, Crane Co., Chicago, feels that the public’s desire 
to live better is outstanding. He writes, “The most 
Significant and encouraging trend of the times is the in- 
creasing use of sanitary appliances. Our people, as a 
whole, are prosperous. From that prosperity comes a 
desire to live better, and enjoy some of the niceties of 
life. Builders today put in two or three bath rooms in 
residences where formerly one was considered luxurious, 
if not superfluous. The modern hotel furnishes a room 
with bath as a regular thing. Apartment houses will not 
rent unless there are adequate sanitary conveniences, and 
it is a very primitive bungalow which cannot exhibit a 
well-equipped bath room. 

“This general desire for personal comfort, cleanliness 
and good health assures the plumbing contractor of a 
Sound and steady demand for his services and the manu- 


facturer of a market for his product, which should extend 
through 1928 and the years to come.”’ 

Morris Stulsaft, M. Stulsaft Co., San Francisco, Calif., 
speaks generally about business prospects in this way: 
‘‘Few lines have enjoyed such advances and increases as 
plumbing and heating. The business today is more 
fundamentally sound and its wares more of a necessity 
than ever before, which will reflect favorably on volume 
and profits.’’ 


WATER HEATER PROSPECTS ENCOURAGING 
HE manufacturers of water heaters from whom we 
{ ¢oe were inclined to feel that 1928 will be a good 
year in their line. 
Frank Sutcliffe, president, John Wood Mfg. Co., Con- 
shohocken, Pa., writes, ‘“‘We believe 1928 will be a very 
good year for the plumbing and heating industry, par- 


(Continued on Page 61) 








Tells the Uses of Isometric Drawing 


this to say: “‘This is my first attempt at one of the 
‘Domestic Engineering’ plumbing problems. I have 
followed these problems for some time, but have never 
taken an active part in them. I thought I could learn by 
sitting on the side lines—just by reading over the arti- 


QC» of those who have contributed to this article has 
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Fig. 1 


cles. This I found did not bring real results, such as 
come when one actually tries to put his thoughts into a 
drawing, on paper.’’ 

The above course of reasoning is just right. As we 
have more than once said in the past, there is only one 
way to learn to read drawings or plans, and that is by 
learning to make them, 

No doubt we would be greatly surprised to ew just 
how many of our readers are “sitting on the side lines,”’ 
studying the problems, but not getting right into the 
thick of the fray——that is, not actually working the prob- 
lems out on a piece of paper. 

We have said a lot about isometric 
going to say more, but we want to say 
have said before, that simply because much interest has 
been aroused in this type of drawing, it is not to be in- 
ferred for a single instant that the common mechanical 
drawing is not ertirely desirable and acceptable. As a 
matter of fact, we like just as well to see one kind of 
drawing as another submitted on these problems. There- 
fore, if there are any who are holding back because they 
do not understand isometric drawing and are therefore 
unable to submit such drawings, we want them to remem- 
ber that we are just as cordial to the straight mechanical 
drawing as we are to the isometric. Both are capable of 
accomplishing fine results. 


drawings, and are 
once again, as we 


So many having become interested in isometric, how- 
ever, we feel we owe it to them to again take up some of 
the principles and to point out certain things that we 
have recently noted. 

If you were to attempt to find articles or textbooks on 
this subject, we venture to say that you would have diffi- 
culty in getting much, if anything, on the subject. As 
a matter of fact, ‘‘Domestic Engineering’ has been a pio- 
neer in this subject. It is a difficult subject to teach un- 
less the teacher can stand right at the student’s elbow, 
and, because this is true, we marvel at the excellent work 
that has been done by many of our students. 

We have gone far enough now to be able to give certain 
advice that we could not have given at an earlier period 
in our work. In the first place, it often happens in our 
work that the plumbing on different stacks seems to over- 
lap, thereby making it difficult to trace the work out and 
difficult to figure out what floor the work is on. A draw- 
ing may be absolutely correct, and still be open to criti- 
cism, owing to this situation. Now then, what can we do 
to overcome this confusion? If we were considering an 
isometric drawing of a piece of framing, a cornice, a table, 
there would be no such confusion. But a plumbing ele- 
vation is a different and a more difficult proposition, and, 
as we are pioneers in this work, we have to blaze our own 
trail. 

Personally, we believe a good solution of this difficulty 
would be to separate the work into several simpler eleva- 
tions. Instead of making one complicated elevation of 
the entire plumbing system, such as Fig. 3, our idea would 
be to make separate elevations of different groups of fix- 
tures. No hard and fast rule can be laid down for this. 
One man will get at it differently than another. 

The main point is that it seems, from past experience, 
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that often, though not always, it would be well to make 
several separate elevations of different parts of the work, 
rather than to make one elevation of the whole, and in 
doing this individual judgment must decide. 

For a time, at least, or until we can see how it works 
out, we should be pleased to see isometric problems worked 
out in this way. At the same time, we want this work to 
be as flexible as possible, and if there are those who find the 
one elevation of the complete system entirely satisfactory, 
we shall be glad to have them continue in that way. 


ISOMETRIC USED AS A PICTURE AS WELL AS A 
WORKING DRAWING 
N isometric drawing, as we figure it, has two duties 
A to perform—in the first place, it provides a picture 
of the work; in the second place, it may be used as a 
working drawing. 

If you make your isometric drawing to work from— 
that is, to take measurements from, to estimate material 
from—it must be made very accurately. If, however, you 
want it simply for the picture it gives of the work, that is 
another thing, and such a drawing would “get by’”’ without 
using so great care or accuracy. 

It is our own humble opinion, however, that whatever 
is worth doing at all is worth doing right, and that when 
you make an isometric drawing you should make it so 
that you can use it as a working drawing. 

One suggestion right here is that you cannot make a 
good isometric drawing of a complicated plumbing system 
on a piece of note paper; you have got to lay it out on a 
larger scale. Some of the best drawings that are sent in 
to us are of considerable size. A drawing two or three 
feet square is more likely to be accurate in its detail than 
a drawing six or eight inches square. 

Dividing the work up into several separate elevations is 
a suggestion that applies to the straight mechanical draw- 
ing as well as to the isometric drawing. In this present 
article this fact is illustrated, in the drawings shown by 
Figs. 10 and 11. By using three separate elevations and 
wise decisions as to the elevations to be made, we are cer- 
tainly provided with a clearer picture of the work than we 
would have had if one elevation of the whole system had 
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been made. And furthermore, in selecting an elevation, in 
one case a front elevation may do the work most accepta- 
bly, and in another case it will be a side elevation. 


HOW TO LEARN MORE ABOUT ISOMETRIC 

N recent months a great many isometric elevations 

have been submitted by men supposedly new at the 
isometric game, and they have done consistently good 
work. In some cases, however, we can see that their work 
needs certain definite instruction. Such instruction as 
this has been given in several ‘‘Domestic Engineering”’ 
articles dating a considerable time back. We are going to 
give you the dates of these articles, and our earnest desire 
is to see every man who is interested in isometric drawing 
as applied to plumbing installation, get hold of these ar- 
ticles and give them the closest possible study. If you 
can make the contents of these articles your own, it will 
go a long way toward putting you on your feet in iso- 
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Fig. 4 


metric. If you haven’t these numbers in your own files, 
get them in any way you can, from some other plumbing 
contractor, from your local plumbing inspector, from your 
city library, etc. 

The four articles that we want you to study are as 
follows: 

December 26, 1925, page 24. 

January 16, 1926, page 23. 

July 10, 1926, page 35. 

July 17, 1926, page 24. 

Now we will take up the regular work of this article, 
following which we hope to run in some isometric instruc- 
tion that will be of value to you. 

The plumbing problem that immediately confronts us is 
the one shown on pages 34 and 35 of the July 16 issue. 
The basis of the problem is the floor plan shown in Fig. 1, 
and those who have submitted drawings are the following: 

Figs. 2 and 3.—William Glose, Jr., Allentown, Pa. 

Figs. 4 and 5.—Terrance A. Truden, Pittsfield, Mass. 

Figs. 6 and 7.—D. B. Biggs, Santa Ana, Calif. 

Figs. 8, 9, 10, 11 and 12.—“Witt of New Jersey.” 

Figs. 13 and 14.—R. Zimmer, Bronx, N. Y. 

Figs. 15 and 16.—Chas. Blaeser, College Point, L. I. 

Figs. 17 and 18.—Louis Bodo, New Haven, Conn. 

Fig. 19.—Rafael Miro, San Juan, P. R. 

Fig. 20.—H. M. Rienhart, Kansas City, Mo. 


On account of lack of space, numbers 12 to 20 will be 


commented upon in a succeeding issue. 


In this problem, we gave you a floor plan for a three- 


story apartment block, this plan being a typical plan for 


the first, second and third floors, each floor containing 
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four small apartments, comprising living and dining rooms, 
bedroom, kitchenette and bath. No plumbing fixtures 
were shown, and you were asked to locate the bathroom 
fixtures, a bedroom lavatory, and in the kitchen a sink 
and wash trays or a combination fixture, also a refrigera- 
tor; then to locate the stacks, and finally to make an ele- 
vation of the entire plumbing system. 

Strange to say, no two men have located the fixtures or 
stacks in the same manner. Reference to the several floor 
plans will show this. 

From Allentown, Pa. 

Figs. 2 and 3.—The location of bathroom and kitchen 

fixtures is particularly good here, for it allows a single 
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stack to handle both groups. 
of the bathroom fixtures. 

A note states that in the isometric elevation the outline 
of the floor is correct, except that the bay windows are 
not shown. It is also stated that combination fixtures are 
shown, each part of the fixture being separately trapped. 
This will account for the extra unit vents which the eleva- 
tion shows. 

No cellar plan is shown, and the several stacks are 
simply carried down without connecting into the horizon- 
tal line. 

The work is very clearly and correctly shown. 


Krom Pittsfield, Mass. 

Figs. 4 and 5.—A note accompanying these two draw- 
ings contains the following: ‘‘I am sending two photo- 
stats of the July 16 problem. One is isometric, the other 
is a kind of half isometric, half plan, done according to 
our local ordinances. The half-and-half drawing is a 
much simpler drawing to make, and for estimating pur- 
poses fills the bill as well as the isometric. I have never 
tried it, but think it would work out equally as well on 
the construction end of the work.”’ 

Both drawings are excellent, and a study of them will 
be of more than ordinary value. 

No plan is submitted, which makes it difficult to judge 
all the features involved. 

Fig. 4 is alluded to as an isometric, but this is not ac- 
tually the case. :.We have found that, in many instances, 
work of just this same character has been considered as 
isometric, and, in order to clear this situation up, we are 
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Fig. 7 


going to go into the subject after completing our criticism 
of the drawings. We would consider Fig. 4 as a sort ot 
mechanical perspective, but whatever name we give it, if 
shows the work with great clearness, and that is what we 
are looking for. 

These elevations are made under the Pittsfield, Mass., 
ordinances and, as we recently saw in the “‘pilot’’ drawing 
which we published, this city has a code quite different 
from most codes. The main trap has a vent on either side 
of it. The local vent is of the usual type, but the vent on 
the sewer side of the trap runs up through the roof. As 
we look at it, the chief objection to the main trap is that 
it acts as an obstruction to the use of the house plumbing 
system as a means of ventilating the sewer, and this out- 
side vent overcomes this objection by providing sewer 
ventilation in combination with the main trap. There are 
four refrigerator stacks discharging, to a common sink, 
and the latter is so located that long, flat, horizontal runs 
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of pipe are employed. This is particularly bad in the case 
of refrigerator waste, which at best is so sluggish in its 
flow. It seems to us a better way might be to use two 
drip sinks, one at either side, and as close to the refrig- 
erator lines as possible. 

In the case of the bath tubs, we take it that the lavatory 
connection is supposed to act as the vent. 

We are especiatiy pleased to have Fig. 5, and since it 
has Mr. Truden’s endorsement it means to us that it is 
worth looking into. 

The drawing is just as described, “half and half,’’ half 
plan and half isometric. This same type of drawing is 
much used in heating operations and certainly must give 
a good account of itself or it would not be so much used. 
It all depends on what you want the drawing for. Ifa 
clear idea of the job itself is desired, that is, a picture of 
the work, our idea would be that Fig. 4 is most desirable. 
Many times, however, all such a drawing might be re- 
quired for would be in estimating material, and if, as Mr. 
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Fig. 8 


Truden says, it is equally as valuable as Fig. 4 for this 
purpose, we can see that such a drawing might have its 
place. It is difficult for us to see how this could be, how- 
ever, and we would greatly appreciate having Mr. Truden 
write us somewhat in detail, how he uses such a draw- 
ing. It would seem to us, for instance, that in the case 
of the fresh air inlet, Fig. 4 would show it much more in 
detail for the estimator than Fig. 5 does. The latter 
shows only the horizontal run of the vent, without showing 
the vertical rise. 

In connection with Fig. 5, we want to say that our 
only interest is in getting out of this work whatever will 
do our readers the most good. If we could have it proved 
that such a drawing as Fig. 5 was superior to anything 
else, we would certainly want to cast our vote for Fig. 5. 


From Santa Ana, Calif. 

Figs. 6 and 7.—In this floor plan we have still another 
arrangement of fixtures. There is very little to criticize in 
this work, either as an isometric drawing or as a plumb- 
ing layout. Attention might be called, however, to the 
fact that not all of the detail is shown in the isometric 
work. For instance, unit vents are used on the kitchen 
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Fig. 9 


sinks, and the sink connections are drawn as if the trap 
outlet did not run back to the wall. Doubtless the traps 
do so run, and therefore if the drawing were to be used 
for estimating or to work from, this detail would be nec- 
essary. If, however, the drawing is intended only as a 
picture for general use, it might not be so essential to 
put in the detail. 
From New Jersey 

Figs. 8, 9, 10 and 11.—In this set of drawings is shown 
a cellar plan, a floor plan and three separate elevations of 
the plumbing system. The arrangement of fixtures, as 


(Continued on Page 35) 
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"Standard 


of distinctive style 


Today home owners and builders expect more than just con- 
venience and sanitation in bathrooms. They demand homes with 
bathrooms of colorful design that will harmonize with the other 
rooms. The complete selection of “Standard” lavatories illustrated 
here now offers you the opportunity to equip these distinctive 
and colorful bathrooms with styled lavatories of correct and suit- 
able design. 











These lavatory designs are such that fixtures of beauty and in- 
dividuality can now provide distinction in every price class. All 
are of genuine vitreous china—all have fittings which match the 
charm of the fixtures themselves. 





The ‘Templeton’ Lavatory, with its flowing lines, gracefully 

F52G curved back, and tapered legs imparts an air of charm and elegance 
The Fempleton to any bathroom. It is made in two sizes; 20 inches wide by 30 or 
36 inches long. The bowl is oval, of ample size. 














The ‘‘Pemberton”’ Lavatory is aristocratic in its dignified 
straight lines and simplicity of design. It is made in the 
same two sizes as the ‘““Templeton.’’ The oblong bowl of 
the ‘“‘Pemberton”’ is 17 by 12 inches in the large size; 15 
by 12 inches in the smaller model. 








The fittings of the ““Templeton”’ and ‘‘Pemberton’”’ compare 
in workmanship and design to fine jewelry. They are made 
with Chromard Finish or gold-plate, and with hammered 
panels of Chromard or gold, or panels of inlaid enamel. 


Other new “Standard” lavatory designs are the “Castleton,” 
“Chesterton,” ““Brainard”’ and ‘‘Marlton.”’ 








The Pomberton 











These beautiful Lava- 
tories andall Standard” 
Plumbing Fixtures — 
Vitreous China and 
Enameled can be fur- 
nished in black and 
seven beautiful colors, 


64 99 as well as white. 
tandard 
PLUMBING FIXTURES = 
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Lavatories 
and charming beauty 


The ‘‘Castleton” is a lavatory of pleasing, perfectly-balanced 
lines. It 1s made in one size, 22 by 30 inches, and is supported by 
metal legs completely finished in Chromard. A Chromard hexa- 
gonal combination faucet supplies both hot and cold water from 
a single spout. 














The “Chesterton” lavatory has legs of Chromard and clearest 
crystal. It is made in two sizes—22 by 27 inches long and 24 by 
30 inches long. It has a square bowl, and hexagonal design fittings 
finished in the non-tarnishing, non-corroding Chromard. The same 
lavatory, except with oval bowl, is called the ‘‘Whittington.”’ 
(F85GX). 


The “‘Brainard”’ is an ultra-smart pedestal lavatory. Two sizes, 
22 by 27 inches and 24 by 30 inches, have square bowls and fittings 
similar to the ‘“‘Chesterton.’’ Panels add to the beauty and pleas- 
ing lines of the pedestal. 


The “Marlton,” 14 by 26 inches, is a distinctive lavatory 
designed particularly for small bathrooms. A long oblong 
bowl gives ample capacity. Hexagonal design fittings of 
Chromard have valves between the back of the bowl and 
the wall. 


The new “Standard” lavatories are to be viewed at the 
“Standard” Showrooms. You should see them and take 
your customers to see them, before you undertake to re- 
model any bathroom, or install new bathroom fixtures. 
Progressive Plumbers will be quick to recognize the new 
profit opportunities these distinctive lavatories offer and 
will display them on their own floors. Be the first Plumber 
in your community to do this and set yourself apart as an 
up-to-the-minute merchant. 


Standard Sanitary Mfg. Co. 


PITTSBURGH 





F 71 GX 


The Castleton 





























The Chesterton . 











These Lavatories 
bear the permanent 
“Standard” trade mark. 
Every other “Standard” 
Plumbing Fixture is 
also permanently iden- 
tified by the “Standard” y, 
trade mark. Look for it. 
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Here's the U.S. 
Patent Office's 
model of Dan 

Stillson’s wrench 










From a_ photograph 
taken at the Smith- 
sonian Institution by 
Underwood & Under- 
wood. 












INVENTED BY DAN STILLSON 
IN THE WALWORTH PLANT... 
AND MADE THERE EVER SINCE 


AN STILLSON was an expert 
mechanic in the Walworth fac- 


tory when he invented the wrench DAN STILLSON 





that has since become the most Sennctent dnchenic in 
famous and the most frequently the Civil War. Master 
copied tool in the world. Walworth Craftsman for Walworth. 


Inventor of the STILLSON 
wrench. Retired on his 
royalties. 


sent him to Washington to get his 
original patents and bought the 
manufacturing rights from him. 


Dan’s first STILLSON is now a 
museum exhibit in the Smithsonian 
Institution but the Walworth plant 
has been the birthplace of all its 
millions of direct descendants for 
58 years. 


Look for Dan Stillson’s mark — 
STILLSON — in a diamond on the 
top jaw of any wrench you buy. If 
Walworth made it, you'll find it. 
e It’s the mark of the genuine. 


WALWORTH 


WALWORTH COMPANY 


51 East 42nd Street, New York 
Distributors in Prin cipal Cities of the Worid 
Walworth, Limited, 10 Cathcart St., Montreal, P. Qe 

















ASKED BY OUR READERS AND ANSWERED BY OUR EXPERTS 








The Questions and Answers Department is open to all readers. 
what is more, this department is an open forum, where readers may discuss plumbing and heating subjects. Don’t hesitate to ask 
questions about the things you want to know, and don’t fail to send in your comments and criticisms of questions that have been an- 
swered. While all questions are answered by men who are expert in their particular lines, your experiences may help a fellow crafts- 
man who is in need of information. This department is for the craft. Use it freely. There are many ways to untie knotty problems. 


Here their questions are answered—their problems solved. And, 








HOT WATER TANK ON BAKER’S OVEN DOES NOT 
SUPPLY ENOUGH WATER 
Editor, ‘‘Domestic Engineering’:—The accompanying 
rough sketch, Fig. 1, shows a 60-gallon storage tank with 
connections as we have installed it in a bakery. 
This tank is placed on the top of a baker’s oven and 
does not seem to give the proper results. 
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I would like very much to receive your advice on this 
problem, and I am of the opinion that your solution will 
be of interest to many of your readers. 

New Jersey. S. . C. 

As we understand it, both the tank and the coil are 
buried in the sand on top of the oven. 

In the past, we have seen similar installations, using 
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% Drain Valve Fig. 2 
30-gallon hot water tanks, which have only been able to 
heat a small amount of water, but they did not make use 
of a coil. 

Then, to secure an ample supply of hot water, brass 
coils were installed in the firepots and that solved the 
problem, 


In your case, the coil will have to be placed in the 
firepot, if any considerable amount of hot water is re- 
quired. 

Apparently you have used a vertical tank for a hori- 
zontal installation, and you would obtain better results 
by using a horizontal tank. 





HOW TO CONNECT AN EXPANSION TANK 


Editor, ‘‘Domestic Engineering’’:—Can you tell me 
where and how to connect an expansion tank to a hot 
water heating system, so it will not rumble when the 
water gets hotter than 240 degrees Fahrenheit? 

It is coming out of the boiler direct, going up 4 ft. 
above the highest radiator. 

Indiana. K. E. F. 





Perhaps your thermometer is wrong or else you wrote 
‘240 degrees” in your letter instead of “140,’’ because 
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Fig. 1 


water at 240 is beyond the steaming point and is certain 
to cause considerable of a disturbance. 

In the average home, water heated to 140 to 180 de- 
grees will usually provide sufficient heat for most any 
weather, and when it is heated beyond that point, one can 
look for noise and agitation in the whole system, including 
the expansion tank. 

The best connection for an expansion tank is made at 
the return connection to the heating boiler, with a direct 
line up to the expansion tank. 

J. R. Patterson of the Patterson Plumbing Co., Akron, 
Ohio, was recently re-elected president of the East Akron 
Board of Trade in that city. 
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ol product of Progress 


that has earned 


DISTINCTION 














ECENT years have brought new de- 
mands for quality and extra service- 
ability from brass valves. 


Ohio Brass Globe, Angle and Check Valves 
of present quality are the products of a 
progressive policy, which has anticipated 
these new requirements. : 


O-B No. 3, 15 and 10 Lines, Globe and 
all Angle Valves are designed for pres- 
sures from 75 to 150 lbs. They have re- 
newable composition discs, large stem 
sizes, extra thick body sections and mal- 
leable iron  non-heating handwheels. | 
Carefully machined and finished, they 
not only give better service on the 
line but their appearance addsdis- __| 
tinction to your workmanship. 
Brass discs are furnished with the 
No. 1 and 2 Line O-B Globe and | 
Angle Valves. 































Specify No. 15 Line 
Special O-B Composi- 
tion Disc Globe, Angie 
and Check Valves, for 
pressures up to 125 Ibs., 
steam, hot or cold water 
service. 





Ask your Wholesaler to show you 
the complete Ohio Brass Line. 


Ohio Brass Company 
Mansfield, Ohio 
7O2V 
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The Schoolmaster Tells the Uses Two Million Cubic Feet Heated 


of Isometric Drawing 


(Continued from Page 29) 


shown on the floor plan is good, as will be seen by a 
careful examination of them. 

Figs. 10 and 11 show elevations of the two sets of bath- 
rooms, but it is impossible to show in a single view two 
bathroom groups that are back to back, as in this instance. 
We think it is this fact that brings the query in a note 
accompanying the drawing: ‘Is is possible to show all the 
fixtures and piping with one elevation? I did not think 
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Fig. 11 


so.” No, it is not possible in straight mechanical draw- 
ing, such as this elevation is, but it is possible to do this, 
and do it easily, by making an isometric elevation. The 
truth of this statement may be proved by referring to 
the isometric elevations here shown. In mechanical draw- 
ing, the only way to show that there are two bathoroms 
back to back is to show in connection with Figs. 11 and 
12 an end elevation in each case. 

A note states that the letter A indicates a P trap, with 
waste run in the partition. It is generally the custom to 
use but one trap on a combination fixture. In our opinion 
the top floor combination fixture and bathtub should be 
stack vented, thus saving the expense of special vents. 
To stack-vent the bathtub, the outlet from the trap should 
be run horizontally into a T-Y on the stack. The bathtub 
and lavatory traps are crown-vented, whereas they should 
have continuous vents. The vent from the lead bend 
of the water closet on the first floor is not needed, and 
the two circuit vents from the two water closets on the 
two upper floors are unnecessary, as these fixtures are al- 
ready vented from the bends. The letter B indicates a 
double fitting to receive back-to-back wastes. 

iditorial Note-—-Those who send in solutions for plumbing 
problems are requested to send in their photograph as well. The 
publication of such photographs promotes a feeling of fellowship 
among the members of “Domestic Engineering’s” world-wide 
plumbing class. 


by Gas 


(Continued from Page 19) 


over 1926. If the use of gas for household purposes in- 
creases in like amounts during the next few years, and if the 
156 gas companies that are promoting gas heating should 
lower their rates for gas for heating as they propose to 
do, then the plumbing and heating contractor should keep 
abreast of developments in heating by this refined fuel in- 
stead of by coal, the raw material. 

The manufactured gas industry has not reported a de- 
crease in annual sales or annual gross revenue in the last 
twenty-one years. Sales have increased 352 per cent in 
twenty-five years while the population of the country has 
increased only fifty per cent. Total sales per capita have 
increased seventy per cent in ten years reflecting a growth 
in sales per customer as well as an increased number of 
customers. 

Opinion is unanimous among leaders of the gas industry, 
that, barring no serious let-down in general business in 
1928, the gas companies will continue to consolidate their 
gains and further expand their facilities to take care of 
additional business. The trend from solid fuel to gas is 
showing increased momentum and the gas people expect 
the year 1928 to at least equal the record of 1927. 


Letters to the Editor 


FOR CO-OPERATION IN ASSOCIATION ACTIVITIES 


To the Editor:— 

As president of the Associated Plumbing and Heating 
Contractors of Virginia, Inc., and of the Master Plumbing 
and Heating Contractors Association of Roanoke, Va., and 
vicinity, I desire to extend new year’s greetings to the in- 
dustry in behalf of these organizations, whose aims are to 
take a forward step in leadership this year, realizing that 
we stand “all for one and one for all.” This is what 
membership in our associations should mean to every 
member. In this way we hope to take our part in the ac- 
tivities of our grand national association, which is not 
‘just another trade organization,’’ but an association that 
stands for co-operation with all eur members and all parts 
of the industry. 

I truly believe that, if we properly present our national 


, 


. association in its true light, in all it stands for, we shall 


have the greatest trade organization in this country. 
Yours very truly, 


Salem, Va. J. E. Carper, President. 





PHILADELPHIA OFFICERS ENJOY PARTY 
A merry party assembled at the home of Maney J. 
Feeney, president of the Master Plumbers Association of 
Philadelphia, on Tuesday evening, January 3. The occa- 
sion was the annual get-together meeting of the officers 
and directors of the association, always held at the home 
of one of the members. Every one of the dignitaries, all 
of whom know how enjoyable these affairs are, was on 
hand, and in addition there were three guests of honor. 
The three were William McCoach, city councilman and 
former treasurer of the National Association of Master 
Plumbers; Chief Herbert Packer of the Board of Health, 
and Edward F. Roberts, magistrate and master plumber. 
The guests gave a spinet desk and chair to Mrs. Feeney, 
National Director John Quinn making a graceful and 
happy presentation speech. Unique place cards, remi- 
niscent of some of the members’ attempts at speeches dur- 

ing the past years added to the smiles at the party. 
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ultimate in closet seats is achieved in 

this newest Whale-bone-ite development. 
The unsanitary metal hinge with its cleaning 
problem, and loosely connected parts—a source 
of weakness—is eliminated. 

This new hinge is moulded in one opera- 
tion as an integral part of the seat. Reinforced 
bya metal die cast one ptece insert, it is covered 
with highly polished Whale-bone-ite embody- 
ing the same strength and finish as the surface 
of the seat itself. 

No unsanitary crevices, nothing to corrode 
or work loose—it offers you a degree of strength 
and sanitation found in no other closet seat. 
Another forward step which clearly maintains 
Whale-bone-ite supremacy. 

Made in all models of both closed and 
open back seats. Guaranteed for the life of the 
building. 


WHALE-BONE-ITE seat 
THE BRUNSWICK-BALKE-COLLEN DER COMPANY: CHICAGO 


ALBANY BIRMINGHAM BUFFALO CHICAGO CLEVELAND DENVER DETROIT HOUSTON _ 
ATLANTA BOSTON CHARLOTTE CINCINNATI DALLAS DES MOINES HARRISBURG KANSAS CITY 
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e Seat Itself: - 


in one piece — 








HAT ‘‘a closet seat 1s only as permanent 
as the union between hinge and seat”’ ts 





| an axiom with plumbers. They know 

gives  datats Ne ae that a seat may combine beauty with dura- 
_ of construction be a ed bility to the nth degree; and that a hinge 
a ae may be of the toughest metal imaginable. 
But unless these two untts—seat and hinge 
—are joined together in such a manner as 
to preserve their unity indefinitely—why, it’s 
‘just another closet seat,” that’s all. 

This hinge is part of the seat itself, not 
only in construction, but in beauty; an un- 
breakable solidified unit; impervious to the 
inroads of moisture, cleanjng agents, etc.; 
absolutely non-corrosive, and retaining its 
smooth, highly polished surface under un- 
usually severe service conditions. 


— 
— 
- 








THE BRUNSWICK-BALKE-COLLEN DER COMPANY-CHICAGO 
LOS ANGELES MINNEAPOLIS NEW YORK PITTSBURGH SAN FRANCISCO S7.1OUIS WASHINGTON OTTAWA ~~ HAVANA 
EL PASO NEW ORLEANS’ PHILADELPHIA RICHMOND SEATTLE TAMPA MONTREAL TORONTO 
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The Out-of Way, Out-of. Sight Radiator 


These are the principal reasons (though there 
are many more) why you should help your cus- 
tomers to buy our welded brass radiators. 


1. SIZE: Robras 20-20 radiators are 80% smaller than equal old 
fashioned radiators. 
2. SHAPE: They can be set up in any shape you want, to fit any space. 


They can be single and double tiered. 

They can be as many sections wide as the space permits. 

An eighteen-inch section has five and one-half square feet. 

A seventy-two inch section has twenty-five square feet. 

Four sections can go in four inch furring in a space twenty 
inches high. 


3. WEIGHT: Robras 20-20’s are 20% the weight of old fashioned radiators. 
The average weight is a pound per square foot. 
Thus, in direct, indirect radiation under the floors, they need 
no heavy expensive supports. 
Then too, because of it’s light weight and higher heat con- 
ductivity, these brass radiators heat very much quicker than 
old-fashioned radiators. 


4. STRENGTH: These radiators are made of welded brass. 
Freezing can’t harm them. 


5. UPKEEP: Because they are brass, Robras 20-20 radiators never need to 
be painted. 
They can’t rust. 
6. YOUR Not only do you get splendid discounts on these radiators 
PROFIT: but their light weight lowers the installation cost tremen- 


dously. Steamfitters find they can set up more than twice as 
many of these radiators a day as they could the old-fashioned 
ones. 








Method of tiering with special Sections can be set up in this The special bathroom unit complete 
fitting. manner to get enormous frontage. with Robras section and cabinet. 


ROME BRASS RADIATOR 


CORPORATION 
1 East 42nd Street New York City 
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Advertising Editoria 


A NEW ONE EVERY WEEK—No. 303 
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What happens in your home 
when the weather changes? 


T IS not only a matter of comfort, but of 
health, that the home be kept at an even tem- 
perature. When the temperature out of doors 

goes up or down, what happens in your home? 
Do you raise windows in order to cool your 
rooms’ The result of such a method of con- 
trolling temperature is a too-rapid change—some- 
thing to be avoided where there are children. 
Modern heat regulators will keep your rooms at 
an even temperature at all hours and eliminate 
dangerous fluctuations. Just telephone—we’ll be 
glad to send a competent man. Or drop in and see 
our displays. 


(In this space your Name, 
Telephone, and 


Address ) 








Where ts the Christmas Money? 


| gree from reports, the immense sums of money piled up in Christ- 
mas Savings Funds were not released as expected in retail buying. It 
is very generally the opinion that people have held back a large share of 
this special saving fund. What are they going to do with it? The fact 
that it was not spent in haste would indicate that it is being held for 
more constructive uses. Real estate conditions are forcing many people 
to remodel. They can’t sell, and they can’t afford to build a new home 
while the old one is on their hands. It’s another reason for modernizing 
the old home and the Advertising Editorials will help you keep remodel- 
ing before your community. Only $4.20 for twelve illustrations. 
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ALES LETTER 
One a Week—No. 140 





With rapid fluctuations in the weather, 
people are finding the problem of keeping 
the home just right a difficult one. Which 
makes a good market for the heat regulator. 
Send out this letter on regulators. 


JOH N BROW N 
Plumbing : Heating 


Two Rivers, N. Y., 
January 14, 1928. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

What happens in your home when there is 
a decided rise or drop in the temperature out 
of doors? 

We ask the question for this reason: It is 
difficult to control the average heating plant 
so that, under changing weather conditions, it 
will furnish just the right amount of heat. 
In many homes, if there is a rise in the tem- 
perature it becomes necessary to ventilate by 
means of the windows—causing a too-rapid 
change in the inside temperature, which is 
something to be avoided. 

We feel that the most efficient, economical 
and healthful conditions will be attained by 
the use of an automatic heat regulator. You 
want a certain temperature maintained in 
your room—you set the regulator at that de- 
gree of heat, and any rise or fall in the out- 
side temperature automatically registers 
itself. Your heating plant delivers more or 
less heat, as the occasion demands. 

We have several models here in the store 
and would be very glad to demonstrate them 
to you if you will drop in. Or, if you prefer, 
just telephone and we will send a competent 
man to give you a complete explanation. 

‘Yours very truly, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 161 


HIS PAGE, as has been mentioned before, is 

foxy your use. If you do not feel that you can 
afford to use the newspaper space needed by the 
Advertising Editorial, then use the Adlet. It is 
small and inexpensive; it is merchandised pre- 
cisely as the bigger space is merchandised. A 
consistent use of small advertising space has ac- 
counted for the growth of many businesses. 





° 
Heat Regulation 
Automatic heat regulation eliminates 
excessive fluctuations in temperature. 
Whatever the outside degree of cold, 
you can maintain your home at an even, 
comfortable temperature. 
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Sectional View 
No. 1 and No. 10 
Pressure Valves 








Sectional 
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Pressure-Vacuum Valve 
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There is a type of BB Boiler 
Relief Valve made for every 
problem of protection neces- 
sary for range boilers. 


BB 3in1 Valve 
Temperature, Pressure and 
Vacuum 


BB No. 20 Valve 
Temperature and Pressure 


BB 2in1 Valve 


Pressure and Vacuum 


BB No. 1 Valve 


Pressure 


BB Vacuum Valve 
BB No. 10 Valve 


Pressure relief for hot water 
house heating boilers, open or 
closed systems. 


6.B CROSS 





HOT WATER 


Cine WATER SUPPLY BOILER COUP 





8B VALVE 
INSTALL CLOSE 
TO BOILER 
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nal View 
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Pressure 
















These valves eliminate the 
dangers of high temperature, 
excessive pressure and vacuum. 


All BB Boiler Relief Valves 
are carefully made and tho- 
roughly tested before leaving 
the factory; but their greatest 
test is on the job. 





Their sturdy appearance gives 
a lasting impression of their 
dependability. When 
installed, they prove beyond a 
doubt their superiority in 
every way. They save worry 
for you and your customer. 


Write us for details. 


BOSTON BRASS COMPANY 


Waltham 


, 
Se 


Mass. 


BOSTON BRASS PRODUCTS FOR BETTER BRASS PROFITS 
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Sell 


yHAT 
movement mean to the heating 


does the remodeling 


contractor? In our. article, 
“New Business from Old Homes,”’ 
which appeared in ‘“‘Domestic§ En- 


rineering’’ on October 29. we cited the 


that cities in this 


the 


fact in two typical 
of homes 


country only 4 cent 


1926 


per 


in were radiator heated. 


left 


erected 


That 96 per cent for other types 


That 


means 


going on for 
hun- 


has been 
that there 
of 


96 


of heat. 
It are 
of 


country 


vears. 
this 
cent to 
many 


homes in 
per 


how 


thousands 
that 
and 


dreds 
apply 
city see 


your own 


homes are not heated by radiator 
which do not know what modern heat- 
ing means, 

And of 
homes where they have radiator heat, 
but where there is a possibility of sell- 
ing -the 
new appliances which will increase the 
of the heating 


this the 


there are other thousands 


the many refinements many 
efficiency and comfort 
plant. We'll talk 
second part of this section. 


want concern 


about in 


Just now we to our- 


is 
in 
plants. 


selves with the type of effort that 


modernize homes, 


heating 


being made to 


connection with their 


enjoying a wide 
A glance at the illustra- 


pages will 


Gas heating is very 
popularity. 
tions on these two show 
what two progressive retailers are do- 
ing to popularize the use of gas heat- 
ing appliances. 

The Pioneer Plumbing & Heating 
Co., of Toledo, Ohio, has eighteen bill- 


boards like those reproduced on these 





the city. 


vearly 


throughout 
on a 
advertising 
to hit 
throughout the 


pages, scattered 


They are contracted for 
hit-and-miss 
It’s meant 


city 


no 
this 


basis— 
one, 
the 


plan, 
throughout 


year. 


PUTTING OVER GAS PRODUCTS 

T THE time a consistent 
A newspaper advertising campaign 
running in Toledo, in the _ roto- 
section. It covers the gas 
heating the radiator, 
and, of course, the gas burner. Itisa 
of advertising which be 
placed beside any national campaign 
which may be running in the same 
section and the Pioneer copy and lay- 


Same 


is 


eravure 


boiler and ras 


type may 


out would not suffer by comparison. 
The copy is short, stressing safety, 


cleanliness, and the automatic feature. 
In one of the advertisements covering 
the gas radiator, an actual photograph 
appears of the “interior of the home 
prominent Toledoan.”’ It is a 
type of home and immediately 
the radiator with the re- 
of of the better 


of a 
fine 
associates 
quirements homes 
class, 

In addition to the billboards and 
the newspaper advertising, the Pioneer 
people make of a fine type of 
circular, eight pages in all, but folded 
that the first page rep- 
letterhead with the com- 
pany’s distinctive design showing one 
of the old covered wagons. The trail 
along which it is moving runs into a 


map showing the five streets immedi- 
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One the 
eighteen bill- 
boards helping 
to build a $30.- 
OOO volume in 
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ine Gas Heating Appliances 


ately adjacent to the Pioneer store 
and the location of the store. 

The letter is a general one, describ- 
ing the service offered by the com- 
pany. Opening the first fold, so that 
the two-page spread is seen, there are 
panels, dealing with one 

products which the 


installs, giving a 


seven each 
of the 


sells 


company 
and carefully 
message in connec- 
The three we are 
the gas radia- 
tors, and gas and the gas 
burners. Each repeats more fully the 
briefer sales arguments carried on the 
billboards and in the 

Each section, dealing 
these products, makes a 
fact that these products 
a new efficiency and a new 


worked-out sales 
tion with each one. 
in here 


interested are 


boilers 


newspapers. 
with of 
point of the 
will bring 
comfort 


one 


into homes in which antiquated heat- 
ing plants are in operation. Cleanli- 
ness is stressed in a way that will 
interest the housewife: ‘‘If you are in- 
terested in clean heat—the elimina- 
tion of damage and soiling by soot 


and smoke to your furniture and deco- 
rations’’—there’s an idea that will 
catch the eye of the lady of the house. 
Technical arguments are stated in sim- 
ple language and no _ exaggerated 
claims are made. In fact, in 
tion with the gas boiler they say they 
found it more economical than 
other type, ‘“‘except those using 
That’s confidence-winning 


connec- 


have 
any 
soft coal.’’ 


copy. 
Charles McMenemin, head of the 
company, says: ‘All our regular re- 


4 
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pairmen are trained and instructed to 
make sales wherever possible. They 
are given price sheets from which they 
ean quote intelligently. Many direct 
sales are made by the men, but should 
they find they are not capable of clos- 
ing a sale, they are instructed to give 
all such information as they may have, 
so that our representative who finally 
interviews the prospect will be familiar 
with all the details before going to 
see him.’”’ 

The result of this consistent and 
constructive advertising and selling 
program is that the company sells ap- 
proximately $30,000 worth of gas- 
burning equipment each year. How? 
“We go after the business,’ said Mr. 
McMenemin. 


REPEAT ORDERS IN CALIFORNIA 
| OW GLANCE at the advertise- 
N ment reproduced on this page. 
Charles Daly, of Bakersfield, Calif., 
believes that in the gas radiator he has 


DOMESTIC ENGINEERING 
who buys the radiator is not difficult 
to sell when approached with one or 
more of these arguments—depending 
upon which he feels will best fit the 
case. 


Mr. Daly has selected the gas 
radiator because he feels that in a 
climate such as California possesses, 


“the ultimate demand for gas radiators 
will be determined purely by the num- 
ber of people able financially to buy 
them.”’ 

He also makes a very definite point 
of the fact that, having gone 
home and shown the owner 
item will add to the 
and convenience of the house, his sale 


into a 
how this 
one comfort 


leads to other sales. These are people 


who want their homes right. They 
have, says Mr. Daly, either an _ in- 
herent desire for the best there is in 


plumbing fixtures, or have such a de- 

sire latent in their systems which can 

be cultivated into an active desire. 
The important point to be noted 
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Another of the eighteen boards helping to build that $30,000 volume 


avery good item to merchandise, not 
only for itself, but because it brings 


him more business in those homes 
where they are interested in the re- 
modeling idea—in bringing’ their 


homes to the highest possible pitch of 
comfort and efficiency. 
Mr. Daly finds that it is the better 


type of customers who buy the gas 
radiators. That means, of course, in 


offering such an item, Mr. Daly is 
making a successful bid for that kind 
of trade—the trade of professional 
people and in general people who nave 
money to spend and get what they 
want to increase the comfort of their 
homes. 

He finds the best sales arguments 
are those which touch on the greater 
comfort derived from the use of this 
appliance; its ease of operation 
through automatic regulation; the ease 
With which it can be installed. Mr. 
Daly finds that the type of customer 


here is that the remodeling idea 
doesn’t apply only to the home that 
is many vears old. 
home is out of ‘date as soon as it is 
completed, because of the newer types 
of equipment being brought out 
placed on the market. 
quite naturally, that 
finer types of homes, 


In a sense, every 


and 
Mr. Daly finds, 
even in these 
he has 
pointed out one way in which it isn’t 
quite up to date, it isn’t difficult for 
the owner to see that it may be im- 
proved in other ways. 

This fact will be brought out 
clearly in the following pages 
we come to deal with other 
specialties which are being 
fully merchandised. In connection 
with Mr. Daly it is to be remembered 
that he feels that there is only a lim- 
ited market in his city, which is not 
an extremely large one. 


when 


more 
when 
heating 
success- 


But by con- 


centrating on such items as the gas 
radiator, and in that way on the re- 
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This little Gas Steam 
Radiator regulates the tem- 
perature of the home and 
makes it so comfortable 
and homelike. 


It is cheaper, cleaner, 
more convenient, safe— 
automatically controlled— 
very neat and very effi- 
cient. 


Call or write for further infor- 
mation on Heating by Gas Steam 
Radiation. 


DALY 


Plumbing Company 


“A Daly Appliance Is.a 
Daily Necessity” 


1314 Eighteenth Street 
PHONE 796 























the 
contact 


idea—helping to bring 
which he is in 


modeling 
homes with 


greater comfort and convenience, he 


finds that these satisfied customers 
are turning in repeat orders. Having 
made one installation, they come to 


him for others. 

Mr. Daly in California, and Mr. Mc- 
Menemin in Ohio, may be 
apart, but they are certainly in close 


many miles 


agreement in their methods of devel- 
oping new business from old homes, 
a market which is only just being 


scratched by our field, and a market 


which holds limitless possibilities. 








Building volume with 


Oil Burners and 
Heating Specialties 


ERHAPS, for some purposes, it 
might be better to call the remod- 
“modernizing 


re- 


movement a 

movement,”’ the 
modeling covers anything which may 
be done to bring greater comfort and 


eling 


because idea of 


convenience to the old home. Remod- 
eling need not mean going over the 
house from top to bottom. It may be 
quite all right in every respect, but 
its heating plant may be out of date. 
And it is here that the heating con- 


tractor’s interest in remodeling lies. 
Heating equipment has advanced by 


leaps and strides. Once we were sat- 
isfied with ‘‘blast stoves.’’ Then the 
idea of one centrally located stove or 
furnace or boiler took hold and now 
a home is not really modern unless 
it is heated by radiator. But many 
homes have radiator heat. Yet im- 


provements have been made here, too. 





Where the effective 
series of sales letters 
are 


m this section 


prepared 





coal boiler, we 


or gas burners 


stoking a 
boilers 


Instead of 
have the gas 
mentioned in the preceding pages, and, 
what we are concerned with here, oil 
burners, to the drudgery of 
keeping warmth in the house. We are 
going to study the methods by which 
merchandisers are selling a vol- 


relieve 


alert 
ume of oil burners. 

At the head of this page we repro- 
duce a window display of the type 
which is doing a lot to popularize the 
That ‘‘catch- 
its 


window is 
in a hu- 


oil burner. 


ing.’’ It gets idea over 


OlL BURNER USERS 


ae oe 
a a 
we a 


Pope? 
i¥ : 
at RE TRE et, ene 
SOAS RSG RARE oh 
SN 7 HbSo eS Ge 
Yo Res * 


ee Shs ai 
CREO R, RR, 
, oe ee, : 





44 





morous way. We're going to tell you 
more about Mr. Honold and his meth- 
ods later, in connection with another 
heating specialty. 


A GOOD MAIL CAMPAIGN 

N THE NEXT page you will find 
() reproduced a letter which was 
sent out by the Columbus Plumbing 
& Heating Co., of Columbus, Wis., of 
which J. N. Youness is the proprietor. 
We all know, of course, that the first 
thing any piece of advertising must do 
is get attention. If a prospect is open- 


LETITIA A AI 
This window 
sells the idea 
back of the ou 
burner 
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A demonstra- 
ting model in 
the display 
window of 
Schmitz Bros., 


Joliet, Il. 


ing his mail, and one letter suddenly 
stands out from all the rest, and fairly 
makes the prospect read it, we say 
that it has got his attention. And in 
doing so it has made a long step to- 
ward selling him. 

Now the idea of writing a letter on 
wrapping paper is an odd one. If 
you know it hasn’t been done before 
in your community, you'll find that 
such a letter, slipped into your regular 
campaign of letters, will do a lot to 
jolt the prospect into recognizing the 
service vou are offering. And he'll 
watch your future lietters with more 
interest because of that jolt. 

Bear in mind that it isn’t a “‘freak’”’ 
letter. Once it has gained attention. it 
plunges right into the selling argu- 
ment in favor of the oil burner, very 
much as the other letters which Mr. 
Youness has. used. Right here it 
might be well to note the fact that 
these letters have all been written by 


the bookkeeper for this company. 
How many other bookkeepers are 
there who are doing something to 


help build a volume of business? 

In addition to the ‘‘wrapping 
per” letter, we are reproducing 
more letters in this series which have 
£one to oil burner prospects in Co- 
lumbus—-people who have gone be- 
yond the “blast stove’”’ but are 
still marching into the basement all 
day long to feed the maw of a hungry 
boiler or furnace. 

There are more—many more letters 
in the series. They have gone out so 
regularly that Mr. Says it 


pa- 
two 


days, 


Youness 
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seems that nearly everybody in town 
is talking about the oil burner he 
handles and he says, ‘‘We think it is 
mostly the result of the letters.”’ 
Notice this: ‘‘Not all letters are sent 
to every prospect,”’ said Mr. Youness, 
‘‘but only such as will apply to that 
particular individual. In a small town 
like this people are more intimate and 
have a better chance of knowing in- 
dividual characteristics.’’ That’s right 
—it ought to be generally recognized. 
One more point in connection with 
this series. Mr. Youness says these 
letters are sent out in various kinds 
with no hint of adver- 
and often addressed with a 


of envelopes, 
tising, 





Attention value—plus. This letter 


was written on wrapping paper 
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pen so that the recipient would never 
guess from the outside appearance 
that the envelope contains anything 
but ordinary social correspondence. 
Mr. Youness figures that the letters 
cost about five cents each. They are 
sent to the very best prospects in town 
in such a personal way that they can- 
not help but interest. “We 
know,’’ says Mr. Youness, “that men 
we never dreamed a year ago we could 
interest in an oil burner are now 
owners.” He figures that out of twen- 
ty prospects to whom the letters are 
sent, six are sold. Figure out the 
value of ,the letters—twenty at five 
cents would be one dollar. Suppose 
they got a letter every month—that 
would be twelve dollars for the whole 
mailing. Result: six burners sold. 
The cost might run a great deal more, 
and yet nice profit for 
the company. 
Now let’s look 
by a firm in a 
than Columbus. 
three opened a 
Joliet, Ill., under the name of Schmitz 
Bros. Today are in their 
building, which will be remodeled as 
soon as the city’s plans for the street 
on which the building is located have 


create 


leave a very 


at the methods used 
city somewhat larger 
About five years ago 


brothers business in 


they own 


been completed. Plans have been 


drawn for a model store. 


A SALES PLATFORM 

HEY decided that the best type of 

BR goede was to be had from the 
older homes in the city, first because it 
them from keen 


would free 


tition, 


compe- 


second because they would be 
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Columbus Plumbing & Heating Co. 
John N. Youness, Proprietor 
COLUMBUS, WIS. 
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able to make their own selection of 


the whom wanted to 


sell 
they 


people to they 


When they took on an oil burner 


looked about for a man who 


would be capable of putting it over 


They selected a Mr. George 
had a 


for them. 


Banta, who has varied expe- 


rience in heating and is. in fact. a 
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familiar 
but with 


not only 
heating 


engineer, 
burners, 


heating 
with oil 
plants. 
Here, in 
which 
by this firm, as stated by Mr. Banta: 
property owners and 
homes 


brief, is the selling plan 


has been successfully adopted 
1. Determine 


classify as to those living in 


and otherwise. 

2. Classify renters according to type 
of home they occupy and financial re- 
sponsibility. 


3. Divide entire city into zones and 


then classify zones as above. 


4. Start mailing list for series of 
letters. 

5. Pick out districts first that con- 
tain the better class which demands 


conveniences, 

6. Newspaper advertising regularly, 
to correspond with the idea carried in 
letters. 

7. Up-to-date showroom with work- 
ing demonstration. 

S. Personal call on prospects first as 
five. Then 


mentioned in paragraph 


follow through in zones. 


Having decided upon the plan, the 


practice was this: The list of home 
owners was gone over in connection 
with credit records. The firm didn’t 
want to waste time on poor credit 
risks. Then, to use Mr. janta’s 
words: 


“Classification of prospects’ elimi- 
nates duplication and wasted time on 
impossible prospects is cut to a mini- 
paragraph 


mum; by concentrating on 


five immediate sales will be obtained. 


“Newspaper advertising and series 
of letters will pave the way for your 


An interior view of the store of Philip Stauf, Muncie, Ind. 
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Columbus Plumbing & Heating Co. 
John N. Youness, Proprietor 
COLUMBUS, WIS. 


Mr. Prospect, 
Columbus, Wis. 
Dear Sir: 

Do you realize that anyone who can 
afford to own a Ford Coupe can afford 
an oil burner? In fact there isn't 
nearly the depreciation on an Oil 
Burner that there 1s on cars, and when 
one stops to consider, there are con- 
paratively few people now-a-days who 
don't own at least a Ford, if not a 
higher priced car. 

The cost, you see, 1s not prohibi- 
tive, in reality it is scarcely to be 
considered at all, in view of the fact 
that no other investment involving an 
equal amount of money could possibly 
yield the dividends of comfort and 
satisfaction that an 011 Burner does. 

We do not know the reason for your 

hesitation in placing your order. If 
there is any feature you do not under- 
stand we'll be glad to talk over in 
detail anything in connection with the 
Burner. 
If it's recommendations from users 
we can show you testimonials from some 
of the most prominent citizens of our 
land, including the users in Columbus 
who are satisfied owners 

Don't delay in placing your order 
Then you won't have to be disappointed 
by having to wait your turn in filling 
orders. 


‘29 
011 


ar 


Yours truly, 
Columbus Plumbing & Heating Co. 





call. Make known the purpose 
call immediately and get an 
audience. Then lead your prospect 
along to tae point of asking questions. 
This is the time to launch your sales 
talk. Successful selling of oil burners 
is governed by a number of factors 


aside from a salesman’s qualifications. 


first 
of your 






































January 14, 1928 


1. Learn about your prospect as to 
habits, hobbies, etc., to win his atten- 
tion. 

2. You must Know your prospect 
thoroughly and be sold 
yourself to speak con- 
vincingly and sincerely. 

3. Know something 
about heating meth- 
ods. 

4. Know that you 
are selling a necessary 
convenience and not a 
luxury. 

5. Don’t expect sales 
at your first audience. 

6. Be able to close i 
your contract after you 
have sold the idea. The 
time for this is when 
vou have completed 
your talk with a dem- 
onstration.’’ 

And that, briefly 
stated, is just about 
the whole bible of 
salesmanship. 
The demonstration is 
provided in the shape 
of the working oil 
burner which is shown 
in the accompanying 
photograph of their 
display. Their poten- 
tial market is made up 
of every home in Joliet. 
It’s so big, that you’ll 
notice Mr. Banta in- 
sists upon starting 
only with the very best type of home 
which ought to be modernized. 

The oil burner, like everything else, 
has had its ups and downs. No doubt 
the statement of William A. Wilding, 
secretary of the T. J. MeDonald Co., 
Inc., of Harrison, N. Y., is significant 
of the wav heating men have taken 
hold of the oil burner: ‘‘Four years 
ago,’’ he says, ‘‘we were opposed to oil. 
Today we are willing to fight for it!”’ 

Before selecting an oil burner, the 
members of this firm made exhaustive 
tests and investigations, such as were 
outlined some time back in an article 
published in ‘‘Domestic Engineer- 
ing,’’ entitled ‘‘What Oil Burner Shall 
I Sell?” When they had satisfied 
themselves—-by installing one in their 
own building to test it out—that they 
had the burner they thought was 
right, they got back of it and since 
then have been “willing to fight for 
— 

They are studying the field in order 
to develop every possibility. They find 
that most business is in the domestic 
field; but they are not overlooking the 
fact that the industrial field offers pos- 
sibilities, too. As Mr. Wilding put it: 
“Wet washes, bakeries, etc., are just 
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awakened to the fact that oil is the 
ideal fuel to use.”’ 


We asked Mr. Wilding how they 
met the price objection. His answer 
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interior is shown on the front cover 


was: ‘‘We simply refer them to one 
who has an oil burner, and when they 
find out that these progressive people 
are really living a contented life, they 
forget the price and place their order.”’ 

Mr. Wilding is proud of the fact 
that, as he puts it, “Your Eastern rep- 
resentative has seen the installation 
in our building and the boiler room 
was as spick and span as a bathroom,”’ 
That fact is used with effect in their 
selling efforts. 

‘We advise all who are not already 
in the game to investigate it. Give 
the burper a fair test, and if it proves 
O.K., get out and sell it, as there are 
a million homes that have not even 
been touched on the subject.” 


Another enthusiast for the oil 
burner is Don Holt, president of The 
Sanitary Company of Sioux City, lowa. 
Mr. Holt finds it best to have salesmen 
who specialize in selling oil burners 
periodically. That is, he says: ‘‘We 
find it more economical to put on oil 
burner campaigns than to try and 
make a year-around proposition of 
them, because practically the entire 
demand is from the month of July un- 
til the first of the year.”’ 

Sales arguments, as drilled into the 
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Sanitary Company's salesmen, are di- 
vided into safety, simplicity, quietness, 
dependability, reputation, economy, 
cleanliness and service. 

The price objection 
is met by comparing 
the service value of an 
automatic oil burner 
in home-making when 
checked up against 
other things for which 
a great deal of money 
is spent, and Mr. Holt 
cites’ the fact that in 
his own home he has a 
great deal of monev 
tied up in musical in- 
struments, but which 
he feels do not begin 
to give the amount of 
satisfaction or freedom 
from drudgery as the 
automatic oil burner 


OTHER HEATING 
SPECIALTIES OF- 
FER SALES OP- 
PORTUNITIES 


HE science ot 
peed is pro- 
gressing all the time. 
With the American 
people demanding Dbet- 
ter and better living 
conditions, greater 
conveniences and com- 


Exterior of the building of Hitchcock & Sons, Peoria, Ill. The fort in their homes, 


products are being 
placed on the mar- 
ket to meet these demands, and each 
product holds its own opportunity tor 
the heating contractor to build a new 


volume of business in the homes ot 


his community—business which he 
may create on a non-competitive basis 
by the appeal to modernize or remode! 
the home, 

Recently a representative of ‘Do 
mestic Engineering’ visited a_ cits 
which has a population of about 40,000 
people. Among other things, he 
wanted to get an idea of how radiator 
covers were sold. What he learned 
was that one man was finding it all he 
could do to handle nothing but radia- 
tor cover business. 

A heating company in another city, 
which has had a marked success in 
popularizing the ‘“‘Heat by Radiator” 
idea, because of the unceasing me! 
chandising campaign it is carrying on 
has one man who does nothing but fol- 
low up prospects for radiator covers 
This company’s sales plan is unusual 
in its constant working, as well as in 
some of its novel aspects. For in- 
stance, a great deal of telephone so- 
licitation is done, and the company 
cites the fact that it is getting about 


six live leads out of every ten tele- 


Ye 


* 
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phone calls—-leads which are promptly 
followed up and turned into 
whenever possible. 

The better type of home is certainly 


sales 
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regulation as to try to sell a car with- 
out a starter. We asked W. B. Pack, 
Jr., of Moundsville, W. Va., to tell us 
how he sells heat regulators, because 





Window display in the Stauf establishment 


a logical prospect for the radiator 
cover. Expensive furniture and deco- 
rations are protected from the circula- 
tion of the dust in the air. The radia- 
tor cover is an added refinement to 
the radiator heating system, much as 
the fine cabinet is an added refinement 
to the radio set. 

A very recent newspaper clipping 
shows another source of business in 
radiator covers. One of the Wahpeton, 
N. D., papers, carried a news item to 
the effect that the Wahpeton Plumb- 
ing & Heating Co. had been awarded 
the contract to furnish radiator covers 
for the court house. Notice this re- 
mark: “‘This is in line with the gen- 
eral clean-up of the building and re- 
decorating.’’ It would seem that the 
remodeling movement isn’t confined to 
homes. 


HEAT REGULATORS A PROFIT- 
ABLE ITEM 
automobile first was 


HEN the 
placed on the market, folks were 


content to crank it in order to get it 
started. But who would buy a ear 
now that isn’t equipped with a starter? 
What was once an innovation is now a 
necessity. 

So with the heat regulator. 
day it will be as old-fashioned to in- 
stall a heating plant without automatic 


Some 


he has enjoyed some success in this 
direction. 

Like Mr. Banta, he has compressed 
a great deal of information into a few 
words, so we give it to you just as Mr. 
Pack gave it to us. 

‘“‘About the first of September, each 
year, we send out about two hundred 
sales letters, telling the 
people of the comfort 
and convenience given 
by the heat regulator. 
Then, on the first of Oc- 
tober, we hire a couple 
boys to dis- 
Some 


of school 
tribute circulars. 
time during October we 
advertise the regulator 
in our local newspaper, 
and then the inquiries 
begin to come in. We 
make personal calls on 
all our prospects, and in 
that way we sell a num- 
ber of regulators.’’ 
That’s a brief state- 
ment, but a meaty one. 
There you have a three- 
way campaign - sales 
letters, circulars and 
newspaper advertising, 
followed by personal 
solicitation. Mr. Pack has 
sold enough regulators 
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to win special mention by the manu- 
facturer whose product he handles. 

In the circular of the Pioneer Plumb- 
ing & Heating Co., described in the 
first pages of this section, one of the 
seven panels in the inner spread car- 
ries this copy: 

TEMPERATURE REGULATORS 


Convenience and economy! 
These are the qualities of ....... 
regulators, that make it worth 


your while to investigate. 

Think of it! Any temperature 
you want—at any time you choose. 
Raise the temperature in the 
morning or lower it at night time. 
Some models are equipped with 
dependable jewelled clocks for au- 
tomatic operation; others, of sim- 
pler construction, are set by hand. 

And economical! You save on 
time, temper and fuel bills. 

Leave for a trip confident that 
the regulator will guard your 
home as long as the fuel lasts. 

No matter what type of heating 
plant you have, gas boiler, hot air 
furnace, hot water boiler or steam 
boiler, the Pioneer Plumbing & 
Heating Co. will gladly arrange to 
give you full information regard- 
RS See regulators. 


PUTTING OVER A SPECIALTY 


ND NOW we come to a heating 
A specialty which we are going to 
call the “heat saver’’ in order that 
there will be no possibility of confus- 
ing it with anything having to do with 
an attempt to save fuel by any process 





Note the extent of display space—and 
the billboard on top of the building 
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WHY 


Church 


Seat 


rings you RETAIL business an 


SOMETIMES, when you are rushed with 
work, a toilet-seat customer appears. 
You may be all ready to go out on 
another job. You cannot neglect’ it to 
make a toilet-seat installation. Next 
day, if your customer will wait, you 
can install the seat. . . . Often, cus- 
tomers won't wait! It is too easy for 
them to go to another dealer! But if 
you handle Church Sani-White Seats, 


you don’t even have to ask them to wait. 


You can complete Church Sani- 
W hite sales on the spot 


Church Sani-White Seats come al- 
ready packaged for your customers to 
take to their homes. They fit any bowl. 
And they can be attached by anybody 
in a few minutes, with an ordinary 
pair of pliers. You don’t have to install 
Church Sani-W hite Seats unless you 
have plenty of time and want to. You 
can sell them over the counter and 
collect your profits on the spot! ‘This, 
of course, means extra business for you. 
And every Church Sani-White sale 


brings you substantial profits! 


Mention Domestic ENGINEERING when writing 





eas | 


Also manufacturers of Church Sani-Black Seats 
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How we help you to sell 
Church Seats 


In the leading magazines of this coun- 
try, we tell the story of Church Sani- 
White Seats month after month to 
millions of home owners. Every one 
of our advertisements carries a coupon 
—for the reader to fill out and mail 
to us. Thousands of readers do this, 
and we send every name we get this 
way to the nearest Church Seat dealer. 
Thousands of sales are the reSult. 
Sales that we practically hand to our 
dealers as the result of our national 
advertising. 


We back up this,advertising with the 
finest kind of selling assistance. We 
furnish regularly to our dealers, let- 
ters, leaflets and booklets to be mailed 
to their customers. This direct mail 
material ties in with our national cam- 
paign. It marks our dealers’ stores as 
headquarters for the world’s leading 
line of toilet seats. It gets the business 
for them! And when you sell a Church 
Seat to a customer, often you can sell 
him other bathroom equipment as well. 





Usually, you’ve made a _ permanent 
customer. 


Let us give you details of our 
sales plan 


If you don’t already handle Church 
Sani- White Seats, let us show you why 
our sales run larger than those of any 
other toilet-seat manufacturer! Why 
Church Sani-White Seats are easier 
for you to sell than any others! 

Let us send you, also, full informa- 
tion about our other line of toilet seats 
—Church Sani-Black Seats. They’re 
especially designed for hotels, hospitals, 
office buildings and other public build- 
ings—for your biggest and most profit- 
able customers. They're guaranteed 
for the lifetime of any building in which 
they are installed. You couldn’t have 
a finer selling argument! 


Decide now to handle the complete 
line of Church Seats. Fill out this 
coupon and mail it in to us! It will 
bring you all the details of our co- 
operation with dealers. Address C. F. 


Church Mfg. Co., Holyoke, Mass. 
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d profits 








C. F 


Name ———— 


 —— 


with catalog and 
Sani-White and Sani-Black Seats. 








City 


. CHURCH MANUFACTURING CO. 


Dept. 2-1, Holyoke, Mass. 


Gentlemen: Kindly send me cross-section of your Sani-Black Seat 
full information concerning your complete line of 


state — 








advertisers. 
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of pre-heating of water. The specialty 
we speak of is installed between the 
boiler or furnace and the stack in 
order to pass the gases which have 
gone into the flue through the appli- 
ance and so extract any excess heat 
which may be escaping into the outer 
air. It has a definite place in connec- 
tion with oil burners and, judging from 
the experience of heating men who are 
handling them, any heating plant 
where an oil burner has been installed 
in a boiler intended for coal in the 
first place, may logically be considered 
a prospect for a “heat saver.”’ 


We will quote what heating contrac- 
tors have said about the place which 
the “heat saver’ occupies with refer- 
ence to oil burners, and then go on to 
describing their sales methods. 


J. P. Hitecheock, of Hitchcock & 
Sons, of Peoria, Ill., says: ‘“‘We have 
found through experience with oil 
burners, and we have installed a few 
of them ourselves (see the fine test 
display set-up on the front cover) that 
in any heating plant, if the boiler is 
built to burn coal efficiently, it cannot 
burn oil efficiently; therefore it is not 
economical. Why? My reason for 
making such a statement is that the 
oil burner will generate heat which is 
more intense and will generate it 
faster than the coal burning type of 
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boiler can absorb it and transfer it 
to the space to be heated. There- 
fore a large percentage of the heat has 
to pass out into the atmosphere. 

“The ‘heat saver’ can and should 
be sold to the owner of any heating 
plant that is equipped with a forced 
draft burner which is creating stack 
temperatures above normal. The 
higher the stack temperature the more 
fuel is being wasted and the more the 
saving will be.’’ 

Installing the “heat saver,” Mr. 
Hitchcock says, “increases the size of 
your heating plant and the added ca- 
pacity is heated entirely by the waste 
heat.’’ And that, by the way, is a 
mighty fine statement of a good sell- 
ing point. 

He clinches the matter by pointing 
out that the gas companies will not in- 
stall a gas burner in a coal burning 
boiler, but will insist on installing a 
boiler built to use gas. 

When Hitchcock & Sons took on the 
“heat saver,’ they went after one of 
the best known business men in their 
city and sold him an installation. They 
knew he was a good type of prospect, 
because he knew what it was costing 
him to run his oil burning plant, and 
they gave him ninety days in which to 
test out the ‘“‘heat saver.’’ It’s still in, 
and he is a booster for their service. 


January 14. 1928 

The Attleboro Plumbing and Heat- 
ing Co., of Attleboro, Mass., having 
enjoyed success in the sale of oil 
burners, took on the ‘“‘heat saver’’ and 
in a very constructive campaign 
pointed out to oil burner users why, 
through no fault whatever of their 
oil burners, they needed the “heat 
saver.” 

First they made a complete prospect 
list—as complete as they could—of all] 
the burners in their territory and 
mailed them a broadside furnished by 
the manufacturer. During this time 
the list was followed up on the tele- 
phone in an endeavor to arrange an 
interview in the prospect’s home and 
there close the sale. | 

Then came a series of sales letters 
which went carefully into the reasons 
why the “heat saver’ would save the 
oil burner user money. For instance, 
after calling attention to the high stack 
temperature, they told the prospect 
how much heat he was wasting. Then 
the letter went on: 

“Don’t misunderstand us— it is not 
the fault of your burner. It is rather 
due to the fact that practically all 
home heating furnaces and boilers 
were designed to burn some fuel other 
than oil. These other fuels had to have 
heavy draft, but the oil burner fur- 
nishes its own draft.’’ This thought 
ran through all the letters—that the 
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Your customer expects 


Good 


the work .you install to 


meet his needs perfectly. 


You expect his future 


business when it does. 











Checking the ravages 





Both expectations are 
realized when it is a Pen- 
berthy Automatic Cellg 
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ESTABLISHED 1886 
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of Father Time 


A Red Top Relief Valve 
checks the ravages of Father 
Time because its parts are 
non - corrosive throughout. 
There can be no sticking, 
and the valve is a real ever- 
sure protection year after 
year. 


So reliable is the operation of 
a Red Top that it bears the 








Sectional miew, Model 
No. 1 for domestic hot 
water supply systems. 











official approval of the Un- 
derwriters’ Laboratories, Inc., 
and of State and Municipal 
Boards of Water and Boiler 
Inspection. 

A Red Top operates on the 
gravity system. It has no 
springs, no levers, no dia- 
phragm, no complicated parts 
to get out of order. Model 
No. 1 protects domestic hot 
water supply against explo- 
sions, while Model No. 2 is 
installed as the basis of a 
highly efficient system of hot 
water heating. 


Send for descriptive folder. 


Cepeene Meter Company 
50 E. 42nd St New York City, N.Y 
Branch Offices in Principal Citie: 
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Of Good Family 


Behind Mr. Pipe N. Fittings and his family are three 
generations of valuable training at the hands of expert brass 








makers. 


Since 1857 they have associated with the “best people”’ 
in the plumbing trade, and never once have they violated a 
friendship. That’s why good plumbers like them. They 
know they are trustworthy and dependable. 


Mr. Pipe N. Fittings will be glad to tell you more about . 
himself and his family if you will give him the opportunity. 


Send for Mueller Pipe and Fittings Catalog. 





Ga 
BRASS PIPE AND FITTINGS 








52 DOMESTIC ENGINEERING January 14, 1928 














el 
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The great convenience and satisfaction given your cus- 
tomers whén this attractive combination sink faucet is 


No. 914 as tllustrated. 


No. 904 same faucet with- installed builds good will and praise for the plumber and 
out soap dish. ; 

; creates an added demand for his work. 
No. 924 same faucet with ; ; ; 
soap dish and hose and Best grade materials, workmanship and construction 
Spray attachment. insure that customers remain permanently satisfied. 


This beautiful fixture is equipped with Briggs standard 
pipe threads and is heavily nickel plated. Every faucet 
is tested to 300 pounds hydraulic pressure before it leaves 


Michigan Smelting and Refin- the factory. 
ing C ti ; ' , ;, 
_ Capitol Brase ’ Works. _ Can be furnished with either eccentric female couplings 


or adjustable male flanges. 
Ask your jobber to show you the CAPITOL line. 


Write for New Catalog. 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS AND PLUMBERS’ BRASS GOODS 


DETROIT, MICh > 
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oil burner was not at fault. It had 
simply been installed in a boiler not 
designed to burn oil. 

When an appointment made, 
the call was prompt. A hole was drilled 
in the smoke stack and a thermometer 
was inserted, and the prospect shown 
the reading. From the reading the 
prospect was shown how much heat 
was going out the stack unused and 
wasted. Price objections were met by 
showing the return the savings in fuel 
would represent on the investment. 

Philip Stauf, of Muncie, Ind., has 
worked out an interesting sales talk. 
“It is my opinion,’’ he said, ‘‘ that the 
most practical way to approach the 
customer is with the investment idea 
in selling the ‘heat saver.’ 


Was 


“Tl have gone to my customer and 
explained that I had a ‘heat saver’ 
that would cost him, say, $200. Im- 
mediately he would say: ‘I don’t care 
to spend that much more on my heat- 
ing plant.’ This seemed to be a hard 
blow and looked very discouraging as 
far as the ‘heat saver’ was concerned, 
so I adopted the idea of selling an in- 
vestment. I went to my customer and 
told him I had an investment which 
would make him 25 per cent annually, 
and by using this method I have sold 
eleven in two heating seasons.”’ 


Another contractor who is enthusias- 
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tic about the ‘“‘heat saver’’ is Chas. A. 
Honold, president of the Chas. A. 
Honold Co., of Sheboygan, Wis. His 
method is to demonstrate to the cus- 
tomer the amount of heat lost through 
the chimney. In developing inquiries 
he says: ‘“‘The best plan is to list your 
prospects in a properly arranged pros- 
pect card file—have something to 
shoot at and make your advertising 
count.”’ 

Mr. Honold has kept, and 
his sales efforts, a record of the vari- 
ous installations he has made. When, 
therefore, he makes a statement to 
a prospect that he can effect a saving 
of from 30 per cent to 50 per cent in 
fuel oil, he has the record of these in- 
stallations to cite. The list of eight in- 
stallations we have shows the tempera- 
ture of the stack before the 
saver’’ was installed and, in each case, 
the temperature after it was installed. 
In every reduction of 


uses in 


‘*heat 


sub- 
stantial degree is to be noted, all with- 
in the 30 per cent to 50 per cent cited 
above, and many of them even show- 
ing a greater than 50 per cent reduc- 
tion in the stack temperature. 
Both the Attleboro Plumbing 
Heating Co., and Schmitz Brothers, 
point out another method of indicating 
to the prospect the manner in which 
the ‘‘heat saver’”’ 


case a 


and 


makes use of other- 
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Fittings 
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Are Full Weight 
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Ad 


The prospect is re- 
on the flue 
the ‘heat 


wise wasted heat. 
quested to put his hand 
between the boiler and 
saver’ and then on the flue between 
the ‘‘heat saver’’ and the stack. The 
difference is, of course, very noticeable. 

All of these products are such as 
lend themselves to the remodeling or 
modernizing idea. The opportunity 
for the heating contractor in creating 
new from old 
great as that of the plumbing contrac- 
tor. He has the same general division 
of prospects into homes which do not 
have radiator heat, which 
do have radiator heat which 
the heating plant is not equipped as it 
ought to be in order to be thoroughly 
modern. 


business homes is as 


and those 
but in 


The plans cited in this section show 
what alert merchandisers are doing to 
build a volume of business in heating 
specialties. One and all admit that 
this type of business is practically free 
from competition—at the keen 
competition which must be entered 
into in with new work. 
Here the sale is created by the con- 
tractor—he gets it on his own terms. 


least 


connection 


Every home in a community is a 
prospect for some heating specialty. 
Only the very latest homes built have 
everything in them—have all the re- 


finements touched on in this section. 











Running Up a Record 
for Volume Sales 


—the Unit Heater 
with the Built-in | 
Deflector 



































Replete with selling points— 
geared to the needs of a big, 
broad market—Trane Unit 
Heaters have scored an imme- 
diate success. 


There are no outside deflectors 
or louvers on Trane Unit 
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Heaters. The integral deflector 

—a built-in Trane feature — 
actually drives the heated air 
down toward the floor, at full 
velocity. Many other exclusive 
advantages. A quick, easy in- 
stallation that makes money for 
the contractor. Write today for 
Bulletin 23. 





| 


THe TRANE Co. (Est. 1885) 
204 Cameron Ave. La Crosse, Wis. 


in this trend a move toward profits. 





TRAN E 


UNIT HEATERS 
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Industry Looks for Profits in 1928 


(Continued from Page 24) 
WANTS FIRM SELLING PRICE 


U. NOLAND, president, Noland Co., Inc., Newport 
e News, Va., is optimistic in regard to profits. He 
“We hope and look for a more stable and firm 
market on plumbing and heating goods. The wholesaler 
as well as the manufacturer wants a firm selling price.” 

Murray W. Sales, president, Murray W. Sales & Co., 
Detroit, Mich., states that he is neither pessimistic nor 
overly optimistic as to the conditions of next year. He 
writes, ‘‘My own opinion is that we will probably have a 
fairly normal business. As to profit, that is hard to say, 
and depends wholly upon the competition in the different 
localities. Where the competition is keen and aggressive, - 
profits, naturally, will sink. Take it all in all, I do not 
see why 1928 should not be a fair year in regard to both 


| volume and profit.” 


Lionel Heap, William Heap & Sons, Grand Haven, 
Mich., expects the industry to realize that the most seri- 
ous competition of the coming year will be that between 
industries. He says, ““‘We feel sure that the plumbing 
industry during 1928 will recognize more and more what 








MURRAY W. SALES 











we have already known for some time; namely, that com- 


_ petition today is not so much within any particular in- 
dustry as between different industries, and we will act 


accordingly. In other words, more collective advertising 


| will be done, in which manufacturers, jobbers and plumb- 
ers will all co-operate.” 


PROFIT IN QUALITY TREND 


E. WEAVER, vice president in charge of sales, The 
fk. American Brass Co., New York, N. Y., sees a trend 
toward better quality in the plumbing industry, and sees 
He states, “It is our 
belief, based on the rapidly increasing use of brass pipe for 
hot and cold water supply lines, that the present trend 
toward the use of better quality plumbing fixtures will be 
continued and widened during the coming year. It is 
significant that sales of brass pipe for plumbing uses have 
increased over a thousand per cent in the past five years.” 
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Every upward 
step your business 


takes should be 























advertised 
—and ad VErl1S1 Ng | Whatever service 
: : you offer to the 
will make possible vublic 
those upward steps. — advertise itl 
If you have a nice 
string of satis- 
fied customers 
— advertise itl 
When you take 
on a new line of 
specialties 
ron tise it DoMEsTIC ENGINEERING’S 
simmarties if Advertising Editorial Serv- 
ice makes advertising easy 
for you —all you do is clip 
the copy from your copy of 
When you add the paper and hand it, with 
i, slide the cut we send you, to your 
another delivery newspaper. Only $4.20 for 
truck 12 illustration cuts. Use 
—advertise it! _ the coupon below. 


Tear out and mail this coupon— now! 


DOMESTIC ENGINEERING, 1900 Prairie Ave., Chicago 


Please enter my order for three months’ service of Advertising Editorials. 
I’m going to advertise! 
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Continental Heater Corporation 


BALTIMORE, MD.-—- 2622 FRISBY STREET 
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NATIONAL Rapié 





Gurney Heater Manufacturing 


Union Radiator 
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BOSTON, MASS.—93-97 OLIVER STREET 


CINCINNATI, OHIO—SPRING GROVE AND ELMIRA AVENUE CLEVELAND, OHIO-9% 


PHILADELPHIA, PA.— 121 N. BROAD STREET 
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tional Radiator Corporation provides a great single source of 
which fills all your needs. Provides a unified responsibility that 
all your interests. Provides a standard of service that makes it a 
tion to tie to. 





-there were six companies, each with its own sales force; its own 
5; its own distributing system.. 


there is one great corporation, with one sales force; one factory 
| one distributing chain. 


t was wasteful before, the new corporation eliminates. All that 
before, has been retained. The established products of the 
t companies are still available as you want them. The sales 
have come to know and trust, still call on you. The united 
ion and warehousing facilities are more effective and satisfactory. 












of fairness and helpfulness of each individual company 
to form the policy which governs all the dealings of the new 
ion. Its rule is cooperation. Its aim is to constantly increase 
tove its service to the trade. 
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ig “National Radiator Company 


Niagara Radiator and Boiler Company 
my Utica Heater Company , 


erin these Branch Offices and Warehouse 
a Y.~McKINLEY BUILDING, DELAWARE AVENUE CHICAGO, ILL.— 2445 N. KEELER AVENUE 
a INDIANAPOLIS, IND.—57 S. BOLTON AVENUE NEW YORK, N. Y.—55 W. 42nd STREET 


“IMOND, VA.— 3032 NORFOLK STREET 
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DR CorPORATION 


WASHINGTON, D. C.— 2205 FIFTH STREET, N. E. 
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A GREAT SINGLE 
SOURCE OF SUPPLY- 
BACKED BYA UNITED _~ . 
RESPONSIBILITY........ 








The Complete Line of 


National Radiator Products 


Aero Radiators 

Continental Classic Radiators 

Continental Column Radiators 

Union Art Radiators 

Gurney Column Radiators 

Gurney Copley Radiators 

Niagara Radiators 

Radiator Accessories 

Radium Gas Boilers 

Acme Round Boilers 

Novus Upright Boilers 

Novus Sectional Boilers 

National Smokeless Boilers 

Hot Water Supply Boilers (All Types) 

Gurney Round Boilers 

Gurney Sectional Boilers 

Niagara Round Boilers 

Niagara Low Water Line Smokeless Boilers 

Niagara Push Nipple Sectional Boilers 

Utica-Imperial Super-Smokeless Boilers 

Utica-Imperial Sectional Boilers 

Utica-Duplex Super-Smokeless Boilers 

Utica-Duplex Sectional Boilers 

Continental Low Water Line Boilers 
(Regular and Smokeless Types) 

Continental Square Sectional Boilers 

Contento Heaters 


Specialties of All Kinds 
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FITTINGS 


We are so proud of Square 
‘““G’’ fittings that we 
stamp on each one a square 
G as a means of instant 
recognition. 


SQUARE 


lron Zz Malleablelron 


THE GRABLER MANUFACTURING CO. 
CLEVELAND, OHIO 


- WAREHOUSES—NEW YORK CHICAGO SAN FRANCISCO LOS ANGELES 





PLUMBERS’ BRASS 


The Worlds Most Complete Line 


More than 70 
years of soundest 
manufacturing ex- 


perience is behind 
the Peck Bros. & 
Co. line of brass 
goods. 





4435-E Speed Pression Double 
Sink Faucet 


THE PECK BROS.& CO. 


ltmlewe\e 
NEW HAVEN, CONN. CSlaDUShET 1856 





NEW YORK CITY 

















The Speakman Mixometer gives any 
desired shower temperature instantly 
— simply constructed with nothing to 
get out of order - - - - 











SPEAKMAN COMPANY 


WILMINGTON DELAWARE 








OR more than 20 years we have specialized in the 
manufacture of time and labor saving pipe tools, 
And today, with costs high and competition keen, 
contractors find in Beaver Die Stocks and Pipe Cutters, 
a@ sure means of lowering their threading and cutting costs, 


How Beavers do this is most interestingly told in 


Booklet No. 19. A copy will be sent to you promptly 
upon receipt of your request. 


THE BORDEN COMPANY 
510 Dana Ave., Warren Ohio 
New York Office, 50 Church Street, N. Y. City 
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T. E. B. an Influence 


(Continued from Page 25) 


“The appeal through the National Federation of Wom- 
en’s Clubs, and the coining of the slogan, ‘Running Water 
in Every Home’ is a feature which should be backed up 
by consistent follow-ups of all leads. Thus, in lending our 
aid to these various activities, we have plenty of major 
business trends to keep ourselves occupied during 1928 
and for many years to come. 

‘‘In all of these activities the retail plumbing and heat- 
ing industry should be ever alert to maintain its associa- 
tions by highly intelligent field men and increase their 
memberships to safeguard their interests in order that the 
wholesaler resolution—-namely, ‘Manufacturer to Whole- 
saler to Retailer to Consumer’ method of distribution—is 
carried out. 

“Group action is necessary in order to profit most in 
this entire program. Therefore, the manufacturer, whole- 
saler and retailer must be a unit in establishing proper 
relations for collective action and all questionable selling 
methods not in harmony with the foregoing are absolutely 
unfair to the best interests of all concerned.”’ 


CO-OPERATING TO MERCHANDISE 


MBODIED in the whole idea of the National Trade 
k Extension Bureau’s program is a concerted effort on 
the part of the entire industry toward more and more 
profitable business. The master plumber and heating con- 
tractor is pledged the support of the manufacturers and 
wholesalers to a system of distribution which recognizes as 
the logical channel that of manufacturer to wholesaler to 
master plumber to consumer. Cecil W. Farrar, president 
of Excelso Products Corp., Buffalo, N. Y., talks of mer- 
chandising in a way that brings his remarks under this 
particular section’s heading. He says: 


“The plumbing and heating industry in the past few 
years has been making strides, but no outstanding changes 
have taken place. The general improvement in our busi- 
ness has been an improvement found necessary on account 
of development of general business conditions. The master 
plumber has come to appreciate that to sell his products 
and to get his share of business he must follow out mer- 
chandising plans approved by merchants selling other com- 
modities and competing for a part of the consumer’s funds. 

“The master plumber has readily taken on merchandis- 
ing plans, brought to his attention, by the general trend in 
the merchandising of products outside of our industry and 
by the efforts put forth by our own trade papers and Trade 
Extension Bureau. Today the new store is a gradual de- 
velopment in the better merchandising of plumbing and 
heating products that have been made more attractive to 
the owner by the manufacturers. The trade has seen thie 
light-—improvement of their stores—their desire to adver- 
tise—their desire to sell higher class products for the bet- 
terment of the comfort and welfare of the people of this 
country. 

“Changes that have not been so rapid in the past are fast 
developing at the turn of this year. There is a more 
prominent co-operative spirit in the industry at this time 
than we have ever known before and all of this portrays 
better selling of plumbing and heating products during the 
coming year. When we think of the master plumber’s 
showroom ten years back, we think of a shop where the 
tools and equipment could be found for the installation of 
necessary plumbing and heating fixtures. Today, when 
we think of the master plumber’s store, we look for a 
business home where there is displayed plumbing and 
heating fixtures of the most modern kind, and where the 
owner can readily select fixtures for his home and learn 
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§ A REGISTERED TRADE NAME 


I 


G DEEP WELL 
































S 


WATER SYSTEMS 


To thinking dealers who are in the water system game to serve their 


trade satisfactorily and completely, and to make money consistently, this 
advertisernent will be highly important. 





ae 


Those who are selling water systems are learning through experience 
that it requires more than one style or size to meet installation re- 
quirements as they exist in any community. Depth, volume, lo- 
cation and maintenance are all factors to be reckoned with 
in every water system sale. And we have yet to find a 
single size or a single style of water system that will 
meet all of these conditions satisfactorily. 


















Little doubt but that your experience has 
been the same as ours. If you have not 
been fortified with a complete line 
like the MYERS you have been 
out of luck—the other fellow 
has been getting part of 
the business that 
rightly belongs to 
you. 
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PUMPS-WATER SYSTEMS - HAY TOOLS -DOOR HANGERS : 
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Greater 
and greater 
demand from 
year to year for 
Myers Water Systems 
has brought about a re- 
markable development in the 
Myers Line—a development of 
such scope that it now permits of 
every dealer meeting every demand of 
every prospective purchaser with a Myers 
Water System of the right style and size to meet his individual requirements. 










































































Think this over. It means a lot to both you and your customers. So much, 
indeed, that we urge you to study the illustrations of the five splendid Myers 
Deep Well Self-Oiling Water Systems appearing in this advertisement, keeping in mind 
that they are representative of the Myers Line with its superior features and numerous styles 
for both shallow and deep well service which will enable you to get the water system business 
in your community. 








































It’s time to act. Start the New Year by wiring or writing us for information, catalog and prices. 


Tm F.E.MYERS & BRO.so © 


ASHLANDB, OHIO. 


Manufacturers for over Fifty Years of MYERS HONOR-BILT PUMPS for Every Purpose. 
WATER SYSTEMS-HAY and GRAIN UNLOADING TOOLS ~ BARN.FACTORY and ©) 
GARAGE DOOR HANGERS: STORE LADDERS. Etc. 
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Mention Domestic ENGINEERING when writing advertisers. 
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the only popular priced 
Closet furnished regularly 
with a Hard Rubber com- 
pound Seat. 











PLATE H-590 


No. I—DOUGLAS LID FASTENERS secure lid firmly to 
tank. Prevents tampering with tank trimmings. 


No. 2—DOUGLAS SINGLE ACTION TANK LEVER 

always ready to operate with slightest pressure. It has only 
one moving part and is rigidly fastened to tank under 
patented arrangement. 


3—DOUGLAS LEADER CHINA TANK made of best foreign and domestic 
clays, properly fired to produce solid white china of highest quality. 
No. 4—FULL 34-INCH IRON PIPE SIZE, AMERICAN TUBE COMPANY’S 
SEAMLESS SUPPLY PIPE, heavily nickel-plated. 
No. 5—FLINTEX HARD RUBBER COMPOUND SEAT AND COVER. 
No. 6—DOUGLAS LEADER CHINA BOWL made extra heavy with deep seal 


and large water area. Non-soil, special design rim to give whirling flow of 
water. 

No. 7—DOUGLAS BALL COCK made of red brass and designed to obtain full 
power of compound leverage, but with single lever. Elimination of small 
parts which in time corrode and cause trouble. 

No. 8—GENUINE DOUGLAS RUBBER BALL TANK VALVE with large seating 
surface for ball and ample overflow. DOUGLAS VALVES were originated 
thirty-five years ago and today are the outstanding valves on the market. 

No. 9—DOUGLAS EVERLASTING GLASS FLOAT withstands corrosion of all 
kinds of water, and prevents vibration of lighter floats. 

No. 1O—DOUGLAS WHITE ELBOW 
All parts manufactured by The John Douglas Co. This is not an assembled 
fixture and you will recognize the differences after using. 


The Kind of Seat You Have Always Wanted 


FLINTEX HARD RUBBER COMPOUND SEATS AND COVERS—EVERY 
PART WHITE—SADDLE HOLE PATTERN—will eliminate all closet seat 
troubles, because they are moulded of solid rubber compound. No glue 
joints to open. No varnish to wear off. Absolutely sanitary. Concealed 
hinges of strongest design. No exposed nickel-plated parts. 







































Guaranteed for Five Years—Will Last as Long As the 
Bowl. 


Plumbing Contractors Can Use This Closet to Advantage 
in Satisfying Their Trade. 


THE JOHN DOUGLAS CO. 


FOR 40 YEARS MAKERS OF 


HIGH GRADE PLUMBING FIXTURES 
CINCINNATI OHIO 
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from the storekeeper that the material furnished will TTY RTE 
give lasting satisfaction, comfort and cleanliness to the \\y \\\ \\ 
owner. 

“With these better stores will come better selling and 
it’s the improvement in selling and merchandising that is 
so desirable if we are to receive our share of business 
during the coming year.’’ 






‘ Automatic Semi-Automatic Hand Operated 


Electric Water Systems 
For Shallow or Deep Wells 






Outlook Promising 


(Continued from Page 25) 





Filters + Septic Tanks 


Ss Let us send you new Price Sheet 


and all details on Duro Finance 


Plan which makes sales easy. 
VERTITANK WATER SYSTEM 











ticularly if the master plumbers keep up their good work 
of trying to interest their customers in more and better 
plumbing and heating equipment. 

“As for business in our particular line, it is our feel- 
ing that the automatic gas water heater is the fastest 
growing article that the master plumber has to sell, and 
it is now gaining a momentum comparable to what hap- ‘ 
pened in the automobile business about eight or ten years L d 
ago when the average man started to buy automobiles.” Why Classic ea S 

F. A. Lemke, general manager, Humphrey Co., Kala- 
mazoo, Mich., says: ‘‘Business in our line is expected to 
hold new volume possibilities because the increase in 
the ways and means of spending time is such as to rec- 
ommend a steadily increasing use in the home and else- 
where of all those modern conveniences that not only 
provide greater comfort and convenience, but save time 
and effort. We are looking for a big year.’’ 















The Duro Company Sy 


800 Monument Ave. Dayton, Ohio 





AUTOMATIC WATER SOFTENER 








It was the first combina- 
tion sink fixture on the 
market. Has many exclu- 
sive features, including 
adjustable arms. But 
most of all, because it is a 
Chicago Faucet, and that 
means there’s no higher 


quality. 

















. The Chicago Faucet Co. 
= Li Cc = ¥ Sr 2700-22 N. Crawford Ave. 
Chicago, Ill | 


























A type and size for 
every building from 
the skyscraper to 
the cottage. 





Write for catalog and 
installation data. 


HUMPHREY COMPANY 
(Die. Ruud Mig. Ce.) 
Kalamazoo : Michigan 





























LIONEL C. HEAP 
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KF. W. Shuell, president, EverHot Heater Co., Detroit, 
Mich., is optimistic. He writes, ‘‘As to what 1928 holds 
for our particular line, we are quite optimistic. This com- 
pany has made more improvements without increasing 





prices during the year 1927 than in any other year in the benefits of the 

our history. Successful manufacturers, we feel, are going 

to sell their products upon their quality appeal, for this Bath-a-Day Move- 

is the thing that makes the strongest possible appeal to e ° 9 

the American public in this day and age.” ment in your city ° 
Ask Us for Full Particulars 


TOOLS SHOULD REGISTER GOOD VOLUME 


oo Harry G. Nye, president, The Nye Tool & Machine DOMESTIC ENGINEERING 


Works, Chicago, and Robert D. Black, The Black & 
Decker Mfg. Co., Towson, Md., feel confident about the 1900 PRAIRIE AVENUE :: " CHICAGO 


prospects for the coming year. Mr. Nye writes, ‘‘Business 
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FLOOR & CEILING PLATES 








Perfection is more than the name 
of the Beaton & Cadwell floor and 


ceiling plate—it’s a built-in fact. 


Insist on Perfection No. 10 
from your jobber 


ape 
BEATON & CADWELL MFG.CO, 


&stablished 1894 


ITAIN, CONN. 
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Patent Plumbing Fixtures 
and Duojet Water Closets 


ALINE representing the most advanced ideas in 

sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets Flush Valves — Self-Closing 
Basin Cocks—Combination Lavatory Fixtures—Pop- 
Up Wastes— Liquid Soap Fixtures, etc. 





Manufactured and Sold Exchisttely by 
THE IMPERIAL BRASS MFG. COMPANY 
1231 West Harrison St. CHICAGO 
































When a Plumber sees the 
Diamond Double ‘‘F’’ 


on Malleable Fittings there is 
never any question about the 


4 Quality 
ter 


STANLEY G. FLAGG & COMPANY, Inc. 
1421 Chestnut St., Philadelphia, Pa. 
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Carl P. Werner, of Armour Hills 
Plumbing and Heating Co., 
Kansas City, Says: 


“It is a great pleasure to say, 
the EverHot Automatic Water 
Heaters which I have installed 
have proven in my mind to be the 
most economical, most efficient 
and strongest built water heaters 
on the market today. I have in- 
stalled a great many automatic 
water heaters and have no hesi- 
tancy in recommending the E ver- 
Hot Automatic Water Heater.’ 


& exHot Veater Co. 


Detroit. Michigan 








in our line depends on business in the plumbing line-—and 
I am looking forward to 1928 with the greatest con- 
fidence.”’ Mr. Black finds that the trade is becoming more 
and more convinced that a good tool kit is essential and 
says, “‘We are confident that we will be able to get a 
material increase in business from the plumbing trade, 
because the necessity of good tools is becoming a more 
generally accepted fact by master plumbers.”’ 


SEAT BUSINESS LOOKS GOOD 
WO manufacturers, at least, are optimistic about 
the prospects for closet seat business. 

R. A. Witherell, vice president, C. F. Church Mfg. Co., 
Holyoke, Mass., says: “In regard to our particular line 
of business we feel that the demand for higher grade 
toilet seats is continually manifesting itself, due in no 
little degree to a consumer consciousness which has been 
created through advertising and publicity work on toilet 
seats of better grade. This demand is being pyramided 
year after year, and we have a natural expectancy of in- 
crease because of this fact, and because of sales and mer- 
chandising plans laid in parallel with the general busi- 
ness situation.’’ 

E. W. Aubinger, manager seat division, The Brunswick- 
Balke-Collender Co., Chicago, Ill., writes: ‘‘Volume en- 
joyed by the manufacturer of quality closet seats has been 
far beyond its average, as indicated in the past by vol- 
ume of building construction. This, I am certain, will 
continue, and we are optimistic in our review of possibil- 
ities for the future.”’ 


WATER SYSTEM MANUFACTURERS LOOK FOR 
INCREASE 

THER manufacturers who look forward to increased 
() business in 1928 are those who make water Sys- 
tems, pumps and water softeners. For instance, C. E. 
Burnett, president, The Duro Co., Dayton, O., ‘‘anticipates 
the biggest year in his company’s history in 1928.”’ C. A. 
Kuebler, president, Uniflow Mfg. Co., Erie, Pa., ‘‘expects 
to show a substantial increase in sales over 1927 and 
believes the same will be true for the entire industry.” 
F. A. Wagner, president, Monarch Engineering Co., Day- 
ton, O., believes so thoroughly that 1928 will bring a 
considerable increase in business that his company “‘is 
laying plans for a volume 25 per cent in excess of last 
year’s.”’ K. E. Phares, sales manager, water system divi- 
sion, The Dayton Pump & Mfg. Co., Dayton, O., makes 


‘the optimism unanimous in saying that his company 


“anticipates a prosperous year in 1928.”’ 


HEATING SPECIALTIES MARCH ON 

N ANY forecast of plumbing and heating business 
I possibilities for the coming year, the influence of re- 
search, of well-laid merchandising plans and of ambition 
to succeed must not be overlooked. A number of manu- 
facturers of heating specialties, for instance, spoke of im- 
provements which will come from scientific research. They 
spoke, also, of the help that their years in business and 
their selling and advertising plans would be toward 
making 1928 a bigger year in volume and profits than any 
that have gone before. 

Some remarks of one manufacturer of heating spe- 
cialties are typical. He says, “1928 must mean a sub- 
stantial increase, not only in gross sales, but in the num- 
ber of distributors and the number of items. We say 
‘must’ because such results will be the dividend on our 
investment in years of good will and good products, and 
in particular on our 1928 merchandising campaign.” 

Another manufacturer in the same line writes, ‘‘It has 
been our observation that a well-managed business gains 
momentum as experience lengthens.”’ 
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OQ ONE guestions the practicality of 
the telephone. It is found wherever a 
quick and economical means of com: 
munication is needed. And yet the telephone’s 
efhciency depends almost entirely upon careful 
operation by the user. 























Among plumbers, the practicality of Sloan Royal 
Flush Valves is universally accepted. They have 
been in practical use for over twenty-one years. 
They cannot be held open to waste water, nor 
operated to deliver an insufficient amount. Clos- 
ing action is automatic and entirely out of the 
hands of the operator. 


ROYAL FLUSH VALVE 


SLOAN VALVE COMPANY 


CHICAGO 


Denver, Colo. Indianapolis, Ind. 
Albany, N. Y. Buffalo, N. Y. Des Moines, lowa Kansas City, Mo. Minneapolis, Minn. Oklahoma City, Okla. Seattle, Wash. 
Atlanta, Ga. Butte, Mont. Detroit, Mich. Los Angeles, Cal. Nashville, Tenn. Philadelphia, Pa. St. Louis, Mo. 
Baltimore, Md. Cincinnati, Ohio Durham, “onn. Memphis, Tenn. Newark, N. J. Pittsburgh, Pa. Syracuse, N. Y 
Birmingham, Ala. Cleveland, Ohio Fort Wayne, ind. Miami, Fla. New Orleans, La. Richmond, Va. Tampa, Fla. 
Boston, Mass. Dallas, Tex. Grand Rapids, Mich. Milwaukee, Wis. New York City, N. Y. San Francisco, Cal. Washington, D. C. 
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BUSINESS 


CONDITIONS IN LEADING JOBBING CENTERS 





Soil Pipe Prices Are Reduced 


TEN point reduction in soil pipe prices featured the plumbing and heating business during the 
A week. Of special note, also, was a reduction on malleable fittings and cast iron screwed and drain- 
age fittings, that averaged approximately five per cent. The reduction on soil pipe puts current quotations 
on a plane with the market that prevailed from June 22 to June 30, 1927, when the low mark of the year 
was reached. At the time of going to press no further price changes had been announced by manufac- 
turers. While demand on manufacturers was irregular in most instances, the movement of materials from 
manufacturing points during the past week was of somewhat larger proportions than during the previous 
seven-day period. One reason advanced for this improvement in shipments is that many wholesalers had 
ordered material for January 1 shipment to fill low spots that were apparent in their holdings even before 
their annual stock-counting was started. Forward buying, however, has not assumed large proportions, 
jobbers in general appearing content to maintain only safe working stocks. Cast and tubular brass manu- 
facturers have probably enjoyed more of this type of business than most other makers. Heating business 
over the country continues to maintain a good level. The recent cold snap in Chicago stimulated demand 
for repair parts considerably. Stocks at most manufacturing sources of supply are well rounded-out, 
and prompt deliveries are the general rule. 

November shipments of enameled samtary ware, as reported to the Department of Commerce by 22 
manufacturers, comprising the entire industry, totaled 274,240 pieces, as compared with 341,773 pieces im 
October and 298,769 pieces in November, 1926. November shipments of domestic pumps and water systems, 
as reported to the Department of Commerce by 32 manufacturers, aggregated 7,079 water systems, 37,512 
pumps and 10,405 cylinders shipped separately. The volume of business during the week ended December 31, 
as shown by figures on check payments, was smaller than in the previous week, being lower also than in 
the same week of last year, according to the weekly statement of the Department of Commerce. 


NEW ENGLAND 


Jobbers Increase Their 
Holdings— 


Movements of plumbing and heating commodities from 
manufacturing points during the past week were of some- 
what larger proportions than they have been for some 
weeks. Wholesalers in general had depreciated their 
stocks of most all materials before inventory time, and, 
while so doing, were reordering for January 1 delivery of 
those items which they knew, without counting, had 
fallen considerably below normal levels. While soil pipe The most noticeable development in this market during 
manufacturers are involved in this periodical step-up in the last seven-day period was the issuance of a new 
demand, their share of carload business is not large, for Sheet by a leading manufacturer which showed a 10-point 


enameled ware, pottery and range boilers equal early Jan- 
uary expectations of makers. Heating contractors’ needs 
of boilers and radiators, while not excessive, are about 
normal for this time of the year. 
Most plants have abbreviated their production schedules 
& in varying degree, but quick delivery service is being 
maintained at most all sources. The outstanding feature 
of the week was the announcement by one large soil pipe 
maker of a 10 point price reduction. This was followed 
by most other large foundries. Malleable fittings and 
cast iron screwed and drainage fittings were also reduced 
in price during the week. 
Soil Pipe 





jobbers are still holding down their inventories, com- 
mensurate with contractors’ lessening requirements of 
roughing-in goods. Steel pipe and wrought iron pipe 
mills have secured quite satisfactory commitments from 
their distributors for delivery during this month. In 
consideration of continuing clement weather which has 
Stimulated winter building to some extent and compar- 
atively good disposals being effected by jobbers, finishing 
materials are main items of interest. First quarterly 
Specifications of brass goods are becoming more numerous 
on makers’ books and it is reported that shipments of 


decline from his previous quotations. Insofar as soil 
pipe activities are not especially pronounced, jobbers are 
neither stocking heavily nor anticipating their future 
wants. Resulting light shipments are reported by makers. 
Deliveries may be had as wanted. 
Steel Pipe 
While there is a scattering of carload business for 
January delivery from mills, the average distributor finds 
that his present stock of steel pipe, with a little bolster- 
ing, is sufficient to satisfy existing contractor demand. 
Wholesalers’ post-inventory adjustments of their assort- 
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No. 200SA No. 150SA 
Concealed Shower Fixture. 8 in. center to center. United Tub Filler. 8 in. center to center with union 
, China bell escutcheons, all china four arm handles, connections. If wanted with china spout specify 
indexed. All concealed valves have renewable seats. No. 151SA. 


For ll in. center to center specify No. 201SA. All 
china shower head specify No. 202SA. For 11 in. 
center to center and all china shower head specif 
No. 203SA 


“Built-In” and Built in Right 


NITED Built-In Bath Fixtures with 

quality in-built. Designed for long, fault- 
less service, these fixtures, practical, beautiful, 
efficient are enjoying the well-earned enthu- 
siasm of plumbers, supply jobbers, consumers. 
Air tested, under water every United Built-In 
Fixture is proved at the plant before it is 
shipped. Efficiency, quality and service are 


certainties. 





THE UNITED-OBERNDORF CORP., CLEVELAND, OHIO No. 350 


Combination Lavatory Fixture for 
vitreous china or enameled iron 
lavatories. Extra long threaded 


adjustment on push rod. Excep- 
tionally large outlet when pop-up 
is open. Polished nickel finish, vit- 
reous china handles and escutch- 
eons. Pop-up waste with china 


knob 114 in. tail piece, removable 
TRADE MARK REG. U.S. PAT. OFFICE seat valves, nickel plated spout. 
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ments will, mill salesmen expect, grant satisfactory vol- 
umes for the month as a whole. Prompt shipments are 
being made in most all cases. Prices are unchanged. 
Wrought Iron Pipe 
It appears, according to makers’ reports, that distrib- 
utors’ racks had fallen to low levels prior to the first 
of the year, for replacement orders, generally of good 
size, are coming through frequently. Right now there 
are not many developments in progress which necessi- 
tate the use of wrought iron pipe, consequently contrac- 
tors’ needs are light. Mill stocks are of ample propor- 
tions: therefore no delays in forwardings are encoun- 
tered. Prices are firm and have not changed. 
Enameled Ware 
With the exception of a quickening of wholesalers’ in- 
terest in establishing even balances once more, there is 
little change in conditions surrounding this commodity 
over last week. While there is no regularity to plumbing 
contractors’ requirements, jobbers state that their ship- 
ments, considering the lateness of the season, are quite 
satisfactory. This fact, together with the fill-in processes 
now being undergone by jobbers, accounts for a good 
measure of activity at factories. Prices are unchanged 
and firm at the lower levels which were established in 
mid-December. Deliveries are being easily effected. 
Pottery 
The plumbing trade’s requirements of staple pottery 
are considerably lighter than they were four to six 
weeks ago, yet absorptions of special ware are of fair 
magnitude. Wholesalers’ commitments for their next 
sixty to ninety-day wants are as yet not as voluminous 
as was hoped, but the past week, several pottery repre- 
sentatives aver, added some stimulus. Stocks at jobbing 
points are not heavy, but are ample for the present. Pot- 
tery reserves are likewise of sufficient assortment to af- 
ford deliveries without delay. - No price changes have 
been announced. 
Plumbers’ Brass Goods 
Wholesalers are probably freer in anticipating their 
future needs of brass goods than in any other commodity, 
vet the total booked so far is not as large as makers ex- 
pected. Brass salesmen look for quite an influx of busi- 
ness of this character during the coming fortnight. Ac- 
tual shipments have not yet assumed any substantial pro- 
portions, but makers report that releases are already 
being asked for the filling-in of lean spots on jobbers’ 
Shelves. No extension of deliveries is heard of. for stocks 
at sources are abundant. No price changes were made 
during the week. 
Range Boilers - 
Manufacturers’ activities consist mainly of shipments 
against contracts made with jobbers prior to December 
price advances. The average wholesaler has an ample 
supply of boilers on hand and new ordering is rather the 
exception than the general rule, except in cases where 
old contracts have expired. Production is being main- 
tained at a comparatively brisk pace and little difficulty is 
experienced in the way of providing shipments when 
wanted. Prices are firm and have not been changed. 
Boilers and Radiators 
Price reductions in radiators ranging from 10 to 40 per 
cent were announced recently by a number of makers. 
Slight advances in boiler prices have been effected by one 
maker, but the price situation on this particular item, at 
the time of going to press, is somewhat unsettled. Of 
Particular interest is the fact that periodical price changes 
have been discontinued and that quotations on low radia- 
tion are now nearly comparable with those for higher 
types of radiators. According to makers, business is not 
exceptionally brisk, but is as good as generally obtains 
during this period of the vear. Deliveries are prompt. 
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CENTRAL WEST 


Construction Outlook is 
Promising— 


Opinions differ among leaders in the building field as to 
the proportions that construction will assume during 1928. 
On one hand are heard expressions that there will be less 
building activity this vear than in the last few vears. 
Then, there are many who believe that the construction 
record will just about equal that of 1927. In summing 
up its seventh annual building forecast the ‘‘Architectural 
Forum’ says in part: ‘‘We predict that the building activ- 
itv of the vear 1928 will approximately equal that of 1927 
and that over the next few years there will be no general 
collapse of the situation, but rather a gradual return to a 
new normal much higher than that established in any 
previous decade.’ Data for this vear’s forecast were secured 
in the same manner as that used in the Forum’s forecasts 
of the past six years, all of which have come close to the 
vear’s actual total. In January of 1927 the Forum issued 
a forecast that building activity for the vear would be ten 
or twelve per cent less than in 1926. Events have proven 
this forecast to have been more than safely conservative, 
because the actual building construction, not including 
public works and utilities, was evidently only about six per 
cent less than in 1926. 

Activity in the plumbing and heating field, from the 
standpoint of wholesalers and manufacturers, was light 
during the week. Many contractors are fairly busy in- 
stalling materials, but, in general, this is not a_ brisk 
period of vear for the master plumber and heating con- 
tractor. The recent cold snap in Chicago, however, caused 
the heating business to step-up considerably, according to 
reports of manufacturers, as much repair work was neces- 
sary. Prompt deliveries are the general rule, although one 
large cast brass maker states that he is behind on de- 
liveries. 

The outstanding development it 
the time of going to press was the announcement bv one 


the price situation at 


large soil pipe interest of a price reduction amounting to 
10 points. This was followed immediately by most of the 
other large foundries. Malleable fittings and cast iron 
serewed and drainage fittings were also reduced in price 
during the week. . 

Soil Pipe 


The outstanding development in the soil- pipe industry 
during the week was the announcement bv one large manu- 
facturer of a ten-point price reduction, effective January 4 
Immediately upon the heels of this n@w sheet came new 
sheets from several other large interests, incorporating a 
similar reduction. These new sheets are on a par with 
the market which prevailed between June 22 and June 30, 
1927. when the market was at its lowest point for 1927. 
Current business reaching soil pipe foundries was not 
heavy during the week for which this report is written. 
Shipments leaving foundries were, for the most part, small 
in size and of assorted quantities. Foundry stocks are of! 
good size, with resultant prompt deliveries 

Steel Pipe 

Little change is apparent in the steel pipe business In 
this territory from one week to another. Contractors are 
calling for pipe steadily and demand on mills can be 
termed about normal for the season. Many wholesalers are 
still occupied with inventory and are withholding purchas 
ing larger quantities of pipe than needed to tide them 
over the stock-counting period. Stocks at mills are of suf 
ficient size to insure prompt shipments. Mill prices are 
firm and have not changed. 
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Wrought Iron Pipe 

Demand for wrought iron pipe maintained about the 
same level during the week for which this report is writ- 
ten as during the previous seven-day period. Current busi- 
ness reaching mills is not large, but representatives in this 
territory state that contemplated projects that are ex- 
pected to assume definite shape at an early date make the 
outlook promising. At present most wholesalers are taking 
in only enough material to enable them to meet the ordi- 
nary requirements of their customers. Stocks at mills are 
such as to insure prompt deliveries. Mill prices are firm 
and unchanged. 

Enameled Ware 

November shipments of enameled sanitary ware, as re- 
ported to the Department of Commerce by 22 manufactur- 
ers comprising the entire industry, totaled 274,240 pieces, 
as compared with 341,773 pieces in October and 298,769 
pieces in November, 1926. Manufacturers’ representatives 
in this territory state that current business is not in large 
volume. Many wholesalers have not yet completed their 
stock-counting, and, naturally, are not anxious to take in 
fresh material until this task is completed. Shipments are 
not being delayed at factories. Prices are at the level 
established in the middle of December, 1927. 

Pottery 

Wholesalers are showing little interest in their future 
requirements for pottery, according to manufacturers, the 
bulk of current business being for immediate shipment of 
small-sized lots. During the week for which this report 
is written a large number of jobbers were still busy work- 
ing on inventory, and, of course, were not anxious to make 
this work more cumbersome by taking in fresh material. 
Potters state that a fairly good demand prevails for the 
higher grade of ware. Shipments of staples can be made 
without delay. No price changes have been announced by 
manufacturers. 

Plumbers’ Brass Goods 

Manufacturers of cast and tubular brass goods state that 
business during the week progressed along much the same 
lines as during the week before. Manufacturers’ salesmen 
report that many jobbers have covered on their anticipated 
requirements of both lines for the first quarter. Future 
buying appears to have been more freely indulged in in the 
brass line than in the other commodities included in this 
report. No price changes were announced by manufactur- 
ers during the week. Deliveries are going forward fairly 
promptly, although one large cast goods maker states that 
his company is more than a month behind on shipments of 
some orders. 


Range Boilers 
business reaching range boiler 
not heavy, as most wholesalers covered on their future 
requirements prior to the last price advance, and, as a re- 
sult, are not finding it necessary to come into the market 
for additional range boilers to meet the ordinary require- 
ments of their customers. At the present time factories 
are busily engaged shipping against these old contracts. 
Wholesalers’ stocks, in most instances, are sufficiently 
large to insure early deliveries to their customers. No 
price changes were announced by manufacturers during 
the past week. 


New manufacturers is 


Boilers and Radiators 

Several large boiler and radiator manufacturers in this 
territory state that the recent severe cold spell stimulated 
the call for repair parts considerably. The price reduc- 
tions announced by one large manufacturer shortly after 
the first of the year have been followed by most other 
makers. While the reductions on radiators were quite se- 
vere, discounts were also shortened, thus making the price 
reductions less drastic than it would appear on the surface. 
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NEW YORK 


Conservatism Features Building 
Outlook— 


Appraisals made by many building interests of the poten- 
tialities of 1928, where construction in Greater New York 
is concerned, are tinged with less pessimism than those 
made about this time last year. Of course the new year 
did not find operations at the same high point of activity 
as did January, 1927, but the mark of speculation in 
building is not as prominent in the current program, and 
as a consequence the threat of overproduction is less pro- 
nounced. At this time industry and bankers interested in 
building construction in this area view the year with a feel- 
ing of optimism. The idea that a presidential election year 
spells an unsettled condition for business is now considered 
by many to be an exploded theory. The attitude is taken 
that the year will undoubtedly be one of conservatism, due 
mainly to an increasing absence of builders of the specu- 
lative type, materially reducing the likelihood of another 
vear of $20,000,000 in mechanics’ liens that were recently 
reported in this city. On the other hand, building invest- 
ment money for bona fide projects is easy and at a lower 
rate, labor is abundant, and most labor agreements entered 
into carry beyond 1928. 

The week divided the features of this market between 
the aspect of spottiness, where business of the industry as 
a whole is concerned, and the drop of prices on soil pipe. 
Practically the only spots resembling brightness it retained 
were found in the price firmness of range boilers and the 
reported stiffening of quotations on brass goods. While 
many wholesalers showed inquiring interest in long pipe, 
they did not do the actual buying that mills were led to 
expect. Little or no change was seen in the positions pot- 
tery and enameled ware took toward the close of 1927. 
Boiler and radiator business did not step up during the 
week to any extent. A price decline in malleable fittings 
and cast iron screwed and drainage fittings was also ef- 
fected. Nothing was heard of delivery extensions on any 
of the major commodities. 

Soil Pipe 

One of the outstanding eastern foundries issued a new 
sheet on January 4, in which was incorporated a 10-point 
price decline on soil pipe. At least several other factors 
followed. This caused no great buying rush on the part of 
wholesalers, but, on the contrary, instances are noted 
where some sought a level beyond the deep cut. Makers’ 
stocks are such that they can make deliveries promptly. 

Steel Pipe 

Purchasing and inquiries in steel pipe by jobbers did not 
mount during the first days of the new year to the extent 
that was expected. Rather, the stand-off attitude of buy- 
ers seemed to carry over from the weeks of December. 
This is put down as being due to the continued lack of 
demand from plumbing and heating contractors. Mills 
have adequate inventories and are shipping promptly. 
Prices are steady and unchanged. 

Wrought Iron Pipe 

Early January demand in this territory is about equal to 
the sluggishness of late December. Apparently the loss 
in delivered wrought iron pipe during 1927 is not as ex- 
cessive over that of 1926 as was thought last month. The 
more quiet selling throughout last year seems to have 
piled up enough tonnage to put the total within close 
striking distance. Plumbing and heating contractors have 
not as yet seemingly made known their near future needs 
and as a consequence jobbers are not actually committing 
themselves, but the latter are making more frequent in- 
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quiries. Deliveries are prompt. Mill prices are maintained 
at the same level. 
Enameled Ware 

Wholesalers in many instances seem to be shopping 
around to find bed rock in enameled ware prices. Buying 
by master plumbers has fallen off to a large extent and 
this, together with the upset condition of the market, is 
reflected in the orders placed with manufacturers by whole- 
salers who, as a rule, are committing themselves for only 
enough ware to keep their stocks from falling below the 
shortage danger line. No further price changes have been 
announced. No dclays in shipments of staple items were 
reported. 

Pottery 

In this market pottery is not moving against new orders 
as readily as it was thirty days ago. The demand for fix- 
tures to be set in large projects has perceptibly lightened. 
Using the amount of figuring that is reported, though, as a 
gauge, it may be said that the future is not dull. While 
shipments from factories to the stock of jobbers were light, 
there was some movement to jobs that were contracted for 
last year. Manufacturers are in position to ship about as 
wanted. Prices remain undisturbed 
concerned. 


as far as sheets are 


Plumbers’ Brass Goods 

Wholesalers are taking deliveries now on both cast and 
tubular goods ordered some time earlier to re-establish 
the stocks on their shelves. They are also continuing to 
show interest in their future needs and seemingly are com- 
mitting themselves well for the next sixty to ninety days. 
The current requirements of master plumbers at this time 
are rather limited. Shipment directions from jobbers are 
followed pretty closely by manufacturers owing to their 
reserves, which, in most instances, are quite complete. 
The strength the price structure has shown for the last 
month or more on both cast and tubular types of brass 
goods is still quite prominent. 

Range Boilers 

Although some makers report that they are delivering 
range boilers to the stocks of customers at prices quoted in 
the last sheet, this is not the case in all instances, as there 
are many wholesalers who anticipated their requirements 
somewhat beyond this point at the prices carried in the 
earlier sheets. Consumption on the part of contractors is 
at a rather low ebb just now, and as a consequence, their 
buying is by no means extensive. The range boiler market 
seems outstanding in Deliveries 
from factories are prompt. 


its firmness of prices. 
Boilers and Radiators Z 
The price reductions effected by a large interest shortly 
after the year opened were followed closely by other manu- 
facturers. Boilers were least affected, as the new sheets 
established prices practically equal to those fixed in mid- 
summer, the new feature being the abolishment of all 
period changes. While the reductions on radiation were 
rather sharp, ranging from 10 to 40 per cent, discounts 
were shortened somewhat, so that on the whole the changes 
in some respects were less severe than in former years. 
The decline in prices, however, did not stimulate buying 
interest a great deal and demand for boilers and radiators 
has not reached above seasonal. There are few, if any, 
complaints on the delivery service rendered by manufac- 
turers. 





F. J. Sullivan of Newburyport, Mass., has been awarded 
the contract to install a new heating plant in the public 
library in that city. 

Joseph C. Taby & Co., Mount Carmel, Pa., have been 
awarded the plumbing and heating contract for the new 
addition to the Shamokin State Hospital. 
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MIDDLE ATLANTIC 


Moderate Demand Prevails— 


‘Business is light, with demand moderate and deliveries 
to the trade aggregating only a small volume,”’ one of the 
largest wholesalers in Philadelphia stated this week in 
summing up the situation. ‘‘However,”’ he continued, ‘‘ac- 
tivity is no less pronounced than is usual at this time of 
the year, when ordinarily the need for plumbing and heat- 
ing goods is light and the average wholesaler is really 
more interested in completing his inventory than he is in 
making sales.’’ 

The latter part of this statement was concurred in by 
several of this jobber’s competitors, who added that the 
narrow margin at which most orders of any considerable 
size are taken is another reason why some of the distribu- 
tors are not as keen on taking new business as they might 
be. It is reported by these jobbers that profit margins for 
the wholesaling branch of the trade are slender, consider- 
ably less than they were 60 to 90 days ago. 

The only price change of moment in the products cov- 
ered by this report during the week was the reduction of 
10 points in pipe by one large interest, this 
followed at once by some of the other foundries. 
iron and drainage 
were reduced an average of approximately 5 per cent dur- 
ing the week. Deliveries on most products can be made 
without undue delay. 


being 
Malle- 
fittings 


soil 


able fittings and cast screwed 


Soil Pipe 
One large interest reduced prices 10 points on January 
4, this being followed on January 5 by another big selling 
agency and by smaller foundries about the same time. It 
is stated the average maker is giving the wholesalers an 
opportunity to place orders with specifications for ship- 
ments during the next 60 days at the new low base. The 
price not been in effect for a long enough time to 
affect the quality of demand at the time this report 
The average 

Prompt deliveries appear possible. 

Steel Pipe 
One or two of the mills received enough orders the last 
three days of December for shipment the 
week of the new year to make their shipments for 
Others 


had 
was 
has small stocks. 


prepared. wholesaler 


two or during 
first 
this period aggregate a very respectable volume. 
state shipments are light and that current demand so far 
this month has also been lacking in quality. Mill prices 
are being maintained on the old level, and no changes are 
noted in wholesale quotations. The average mill can ship 
promptly. . 
Wrought Iron Pipe 
Most of the wrought iron pipe mills noticed a consider- 
able falling off in the volume of orders during the last 
quarter of the year and this condition still exists. Lack 
of any considerable buying the last week of the old year 
keeps shipments low during this period. Current demand 
bulk of 


Prices 


is naturally light, most wholesalers placing the 
their business during the latter part of each month. 
renerally unchanged, with 


quotations. Deliveries are not delayed. 


are firmness shown by mill 
Enameled Ware 

There is a lack of stability noticeable in the enameled 

ware market, due in large measure to the recent price re- 

duction. While in 

confirmed prices that were being made by some companies, 


many instances this reduction merely 
any sheet reduction usually has the effect of slowing down 
demand for a time. The lack of need for enameled ware 
for installation at this time also contributes to the slow- 


ness of demand. Prices seem stabilized on the new base. 
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The average maker is not delaying shipments, except when 
requested. 
Pottery 

The type of demand that is usual during the early part 
of January is being noted by potteries, whose salesmen find 
a dearth of orders at the present time, neither staples nor 
specials showing any extensive movement. Shipments are 
the goods ordered for ‘‘after the 
now being received by wholesalers. 
sumption is of course small. Prices appear to be holding 
their own, with neither great strength nor noticeable soft- 


fair, considering season, 


first of the vear”’ Con- 


ness experienced. Deliveries are not being held up. 


Plumbers’ Brass Goods 


Strength is being shown in quotations on both cast and 


goods. Forward buying of cast brass appears to 


tubular 
be more in evidence than anticipating of 
Activity in the southern 
than it is 


future needs of 
section of the 
Philadel- 
Shipments of most items can be made promptly. 


tubular goods. 


territory seems to be greater around 


phia. 


Range Boilers 








Demand changes little from week to week during the 
winter season, when consumption is rather slight, espe- 
The Stock Market 
Quotations furnished by Frazier, Jelke & Co., Chicago 

Par 1928 
Value High Low Quotations of January 9, 1928 * Bid Asked Last 
25 138%q) «134 American Radiator Co., com. \ 135 135) «(135 
100 American Radiator Co., pfd. \ 141 

20 99% yt) \naconda Copper Mining Co. , 56 5644 She 
NP t 2 Brunswick-Balke-Collender Co. ; 1 33% 343% 33% 
NP 1012g 95 \. M. Byers Co., com........ A&F 9934 100% 

oo 111 110! \. M. Byers Co., pfd A&F 111 112 111 
100) =—«140 139 Century Electric Co., com. j G 139 141 140 
100) «106 101 Century Electric Co., pfd. ; ..G 100 103 101 
50 Chicago Nipple Mfg. Co., “A” mu. 's 7 sade 
50 1 15 Chicago Nipple Mfg. Co., “B” - B 3 4 31% 
o AT ij3; Crane Company, com. C 4634 47% 47 
100 =6119) 119 (rane Company, pfd... are .C 118% 119% 119 
100 «110 109 The John Douglas Co., pfd. [ 109 110 109 
200 O28 225, Eagle-Picher Lead Co. I 23 24 23 
NP 434 2 Fairbanks, Morse & Co., com. A 3434 3514 343, 
100 Fairbanks, Morse & Co., pfd \ 107 109 

NP 123 119 Johns-Manvile Corp. B 120%4 12114 12034 
100) «150 150 Jones & Laughlin, com, kr 150 vie" ae 
100 «121! «121 Jones & Laughlin, pfd F 121% 121% 121% 
10) Michigan Copper & Brass Co D 19 21 
NP 216 2 Minneapolis-Honeywell Regulator Co... ... B 3134 321%, 32 
100) «128 126'4 National Lead Co., com. A 127 12744 127 
100 «139 y National Lead Co., pfd. \ 13854 139'4 139 
NP 4014 8 National Radiator Corp. B 3934 40% 393 
100) «106 104 Ohio Brass Co., pfd H 104%6 110 10414 
NP 8 “4 Ohio Brass Co., ““B”" H 4 96 “4 
NP 13? 133g ~=6©Pacific Steel Boiler Corp B 1354 14 137% 
25 2b 2434 =~Pierce, B. & P. Mfg. Corp., com. | 24 26 25 
100 95 4 Pierce, B. & P. Mfg. Corp., pfd.... [ “4 O8 4 
NP 27 27 Richmond Radiator Co., com... B 27 28 27 
NP phy , Richmond Radiator Co., pfd ; B 39 40 39 
100053 52 Scovill Mfg. Co U 6244 52% 52% 
25 pw Standard San. Mfg. Co., com - ...F 10844 108% 
er .... Trenton Potteries Co.,com.................U 9 45 7 § ‘etess 
100 ..... ..... Trenton Potteries Co., pfd.. eee ae ee 
100 216 209% U.S. Cast Iron P. & F. Co., com............A 209 211 210 
100 — : U.S. Cast Iron P. & F. Co., pfd.. A 117 12014 owe 
NP 3814 38 U.S. Radiator Corp., com... D 38 39 A&l6 
100 «105 103 U.S. Radiator Corp., pfd. D 105 107 105 
loo = 681g O36 U.S. Rubber Co., com. A 6§0'4 61 HOI, 
100 108%q 104 U.S. Rubber Co., pfd. 1 108 109 108 
100) «©1524 «148 U.S. Steel Corp., com \ 14834 14914 148% 
100 13974 1385¢ U.S. Steel Corp., pfd. 4 13934 14014 13934 
NP 1734 16%4 Walworth Company 1 17 7% W 
NP rec: 7 Williams Oi!l-O-Matic Htg. Corp. ' C 7 71% 7 
NP Wolff Mig. Corp. , - l Lhe 

NP 9734 95'¢ Youngstown Sheet & Tube Co. Pee 9644 96 

*W here listed 
A—New York Stock Exchange F—Pittsburgh Stock Exchange 


St. Louis Stock Exchange 
Cleveland Stock Exchange 


B—New York Curb Exchange G 
(—Chicago Stock Exchange H 
[—Cincinnati Stock Exchange 
U—Unilisted Stocks 


D—Detroit Stock Exchange 
E—Boston Stock Exchange 
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The Metal Market 


Average Average Average 


Jan.10 Deec., 1927 Oct., 1927 G97 
Pl IRON— 
No. 2 foundry, Chicago, 
a re een re $18.50 $18.50 $18.75 ae 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 
eee, De 2s o< 04s a 1.80c 1.80e 1.75¢ 
Blue annealed” sheets, 
No. 10, Pittsburgh, per 
ee Se ee ee ee 2.10 2.10¢ de 29 
Black sheets, No 2 4, 
Pittsburgh, per Ib.... 2.400 2.49C 2? 950 
TIN 
eB a S814 0e 
LEAD— 
Chicago soy is Soa ae ke 6.30¢e 
The Old Metal Market 
Dealers’ Buving Prices 
Per Ib. 
Aluminum eclippings....18 e ol A eee 
Block tin heees st vase Copper, uncrucibled 
UE. BOGE, 4:66 60x neues i ¢ ye ee ee 
Brass, heavy mixed.... 7%&ec Faucets and valves. 
A I a Sa A ae Ne we 934¢ Lead, heavy ....... ses Deaeee 
Copper, crucible ....... 1134 « Solder joints 124 


NOTE: Prices are those quoted on Tuesday of this wee 
cially as the average wholesaler now seems to have a fair 
stock of boilers on hand, ordered before the 
increase. Manufacturers look for no decided buying move- 
ment for at least 60 days, when boilers secured on older 
commitments will have been turned over to master plumb- 
Prices have not changed. 


last price 


ers for installation. 
Boilers and Radiators 

Most manufacturers had followed the lead of the large 
maker who changed prices last week, but one or two ot the 
larger companies still had not issued new sheets at the 
time this report was written. The new system of figuring 
prices on radiation seems to be causing some confusion 
among the wholesalers. While the reduction on certain 
sizes of radiators was large, the discounts to wholesalers 
were also reduced, which makes the actual reductions con- 
siderably less than these figures would indicate. Orders 
for boilers seem more plentiful than for radiators, the 
larger type of boiler moving the more freely. 
are not delayed. 


PACIFIC COAST 


Business Shows Little Change— 


The first week of the year did not bring forth any notice- 
able change in business conditions. New work 
opened up and is not expected to do so for at least a 
month. There is, however, a general feeling that 1%2s 
should be a year of substantial business. Jobbers gener- 
ally are keeping their stocks at as low a level as possible 
and still give their customers prompt deliveries. Jobbers 
generally are reflecting replacement costs in their prices [0 
the trade. 


Deliveries 


/ 


has not 


Soil Pipe 

A seasonal demand prevails for this commodity, 
most purchases being in small lots for immediate delivery. 
Distributors generally have fairly well assorted stocks and 
the trade’s current requirements can be filled without 
delay. Distributors are not purchasing very heavily at 
present, due in part to the uncertainty of freight 
The announcement of a price reduction this week is 
pected by makers to stimulate sales. 


with 


rates. 


eX- 
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The heart of unsewered plumbing jobs 


Tlomes and camps in unsewered districts need the comforts, 
convenience and health protection of modern plumbing. You need 
the profits that will come from the sale of these fixtures, supplies, 
and your services. Solve the sewage disposal problem for these 
unsewered homes with 


arvEquip Septic Tanks 


and cash in on the complete new plumbing jobs. 





San-Equip Septic Tanks are made exclusively for the plumbing 
trade—to help you to build more business and increase your profits 
They provide health—protection—efficiently—economically—satis- 
factorily for your customers. 


San-Equip Septics are made of copperoid iron, rust-proofetl 
inside and out with plastic enamel and will last as long as 
the rest of a good plumbing job. They are compact, light 
weight, easily handled and installed. Not a failure among 
thousands in use. 


Write for free plan sheets and sales booklets “How to be 


Safe without Sewers. — 


CHEMICAL TOILET CORPORATION 


908 E. Brighton Avenue Syracuse, N. Y. 


Makers also of Self-Drain Waterless Toilets 


























Mention Domestic ENGINEERING when writing advertisers. 
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Steel Pipe 

A moderate volume of steel pipe continues to move, al- 
though practically all purchases are for immediate re- 
quirements and practically no forward buying is being 
done at present. Distributors generally have well assorted 
stocks and prompt shipments are the rule. Prices to the 
trade, while varying in the different jobbing centers, re- 
main unchanged. 

Enameled Ware 

Recent price reductions have not stimulated the demand 
for this commodity to any extent. Most purchasing is 
being done in small lots for immediate requirements. In- 
dications are that a good volume of ware should be used 
this year, and, inasmuch as manufacturing facilities on the 
Coast are such that no difficulty is experienced in securing 
needed, distributors are carrying 
only minimum stocks and replacing merchandise as sold. 
Jobbers’ prices to the trade are based on new costs. 

Pottery 

Current demands for this commodity are not large, and 
most purchasing continues to be in small lots for imme- 
diate requirements. Distributors have sufficient stocks to 
make prompt deliveries and nearby potteries can offer the 
Same service. Prices remain unchanged. 


deliveries of ware as 


Plumbers’ Brass Goods 
volume of brass goods is being used at 
Conditions surrounding the sale and manufacture 
the have not changed and 
prices continue to hold at a low level. 
Range Boilers 

Week to week shows little if any change in the demand 
for range boilers, which continues at a moderate rate. Dis- 
tributors have sufficient stocks to make prompt shipment 
on all orders. Prices to the trade, while varving in the 
different jobbing centers, remain unchanged. 


A substantial 
present. 


of this commodity on Coast 


ADD NEW SALESMEN AT PHILADELPHIA BRANCH 

Four new have recently been added to the 
force of the H. B. Smith Co., Philadelphia branch. They 
are Richard Turner, Jr., Earle E. Davis, E. W. McGeary 
and Samuel Silverstein. All four will work out of the 
company’s 49th Grays avenue, and will 


salesmen 


branch at and 
cover city territory. 
NEW JERSEY SALESMEN HOLD REGULAR MEETING 
The New Jersey Chapter of the National Association of 
Plumbing Heating Salesmen started the year 
January 6, with a very interesting and 
instructive meeting, held at Staubwasser’s restaurant, 18 
Newark. After a good dinner, President 
William Kreuger took the chair, and called for a minute 
of silence in memory of the two association members who 
had passed during the year, Frank Terry of the 
Richmond Radiator Co. and Joseph Slater of the Plumb- 
ers Trade Journal. 


and new 


on Friday evening. 


(;reen street, 


away 


This act of reverence over, committee reports were 
called for, the most interesting result being the report 
of William M. Cooper, entertainment committee chair- 


man, that Harvey Borton, president of the Hajoca Corp., 
of Philadelphia, would be the principal speaker at the 
February meeting, which will be held on the evening of 
the third at the same place. President Kreuger then in- 
troduced the speaker of the evening, H. A. Mulber, a 
combustion engineer with the Seaboard By-Products Coke 
Co. of Jersey City. Mr. Mulber, with the aid of a black- 
board and slides, graphically told of the manufacture and 
the uses of the product made by his company, illustrat- 
ing as well the principles of combustion, and explaining 
what goes on in the firebox of any heating boiler. 

It was announced after this talk that the chapter had 
earned its first athletic trophy, a silver cup. This was 
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given by the Passaic Master Plumbers Association to a 
baseball team representing the association which had de- 
feated the master plumbers’ team twice in succession. 
Roy Schleich, president of the Passaic association, wil] 
award the cup at the next meeting of the salesmen’s 
body. W. W. Massey, of the Alberene Stone Co., was 
captain of the team which won the honor. 

The chapter adopted the Standards of Practice which 
were outlined by the National association and elected a 
new member, Walter Schwab. A new member, trans- 
ferred from the Pittsburgh association, Mr. Benedict of 
the American Brass Co., was also welcomed. A discussion 
of the advisability of holding a dance in February was 
precipitated, no final action being taken. President 
Kreuger, who is also secretary of the National association, 
announced that three new chapters had been formed 
since the local’s last meeting, these at Norfolk, Fort 
Wayne and Birmingham, and it was voted to send them 
the greetings of the mother chapter. 





MOVES TO NEW LOCATION 
The Eastern Specialty & Supply Co., Inc., announces 
its removal to 2390 Amsterdam avenue, near 179th street, 
New York City, on January 3. 





SPECIFIES DAYS FOR RECEIVING SALESMEN 

H. D. Gasner, secretary of Simon Gasner & Sons Co., 
s3rooklyn, N. Y., has sent out an announcement to manu- 
facturers that after the first of the year the company’s 
purchasing department will interview sales representatives 
on Tuesday and Friday afternoons only, and asks that this 
fact be broadcasted through the columns of ‘‘Domestic En- 
gineering.”’ 





NEW EXHIBIT ROOMS OPENED IN BOSTON 

The Architects Exhibit Corp. has just opened new ex- 
hibit rooms at 11 Beacon street, Boston, Mass. The pur- 
pose of the exhibit is to promote co-operation between the 
builder, contractor and manufacturer. 

At present, 140 exhibitors are displaying goods, among 
which are many representatives of the plumbing and heat- 
ing trade. Attractive displays are shown by the U. 5. 
Sanitary Mfg. Co., The Dececo Co., Beaton & Cadwell Mfg. 
Co., American Pin Co., Richardson & Boynton Co., the 
C. L. Bryant Corp. and the Rome Brass Radiator Corp. 





BROOKLYN JOBBER CALLED BY DEATH 

M. J. Saltser, president of Saltser & Weinzier, Inc., 
Brooklyn, N. Y., wholesalers, died on Thursday, January 
5. Mr. Saltser, who had not been well for the past two 
years, passed away following a stroke. The deceased 
wholesaler, who was in his sixtieth year, was one of the 
founders of the firm of which he was president, the com- 
pany having been in existence for about 22 years. He is 
survived by his widow, a son, Bertram, who is connected 
with the business, and three daughters. The funeral was 
held from his home in the Hotel Granada, Brooklyn, on 
January 6, burial being in Lebanon Cemetery. Mr. Salt- 
ser, because of his illness, had not been active in the man- 
agement of his company in recent years, especially since 
its incorporation. 





TO OPEN BRANCH AT NEENAH 

The Robert Rom Co., 1023 St. Paul avenue, Milwau- 
kee, Wis., large wholesalers of plumbing and heating ma- 
terials, has bought the building formerly occupied by 
the Elm Paper Box Co. at Neenah, Wis., and is preparing 
to open a supply house there. A. E. Warren, formerly 
of the Star Pointer Pump Co., is manager of the new 
plant, which will be opened for business in the near 
future. 

















AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








BLACK & DECKER PURCHASE CLEVELAND 
MANUFACTORY 

Announcement has just been made that the Van Dorn 
Electric Tool Co. of Cleveland, Ohio, manufacturer of 
portable electric tools, has been purchased by the Black & 
Decker Manufacturing Co. of Towson, Md. Electric tools 
of the same styles and designs will continue to be manu- 
factured at the Cleveland plant, carrying the same identity, 
and will be marketed through the same sales organization 
and distributors. Franklin Schneider will continue as 
president of the new subsidiary. 





THE LAIB, MOTT AND COLUMBIA SANITARY MFG. 
CO. MERGER 

Plans for the merging of the J. L. Mott Co. of New York 
and Trenton, N. J., the Laib Co. and the Columbia Sani- 
tary Mfg. Co., both of Louisville, Ky., were recently an- 
nounced in New York, as told last week in this column, 
and the merger is now in process of accomplishment. 

The consolidated group, which also includes seven sub- 
sidiary companies, will be known as the J. L. Mott Co., 
Inc., and application for a certificate of incorporation has 
been made. With the extensive Mott plant in Trenton, and 
the Columbia works at Louisville, each of which has an 
area of approximately 25 acres, the manufacturing and 
distributing facilities of the new $10,000,000 concern will 
be exceptionally good. 

The merger was brought about by James W. Johnson, 
New York consulting engineer, who has been associated 
with the Mott Companies during the later stages of the 
receivership which followed a period of depression some 
years ago. As a preliminary to the merger, the Mott 
properties were disposed of through the United States 
District Court of New Jersey to a special reorganization 














W. G. PROBST 





committee, which immediately effected the consolidation 
with the Laib interests. 

George H. Laib, president of the Laib Co., will head the 
new concern, and in addition to several prominent New 
York business men who will sit on the board of directors, 
he will have associated with him W. G. Probst, vice-presi- 
dent of the Columbia Sanitary Mfg. Co., and Jordan L. 
Mott, 3rd, the fifth generation of the Mott family in the 
business. Mr. Probst has been named general manager 
of the new company, and will direct both the Trenton and 
Louisville plants. 

No formal statement of policy has been announced, but 
Mr. Laib stated that ‘‘the various elements of the busi- 
ness will be immediately co-ordinated and a complete and 
unified service provided in the sanitary equipment and 
plumbing supply field.’”’ Mr. Laib pointed out that the loca- 
tions of the Mott plant at Trenton and the Columbia plant 
at Louisville, together with the subsidiary companies and 
their numerous branches and warehouses, afford the trade 
quick deliveries to all parts. 

Present business will require the operation of both the 
Mott and Columbia plant at capacity, and it is understood 
that the ornamental iron branch of the Mott business will 
be expanded. The consolidation should make for consider- 
able economies in manufacture and distribution, and every 
branch of the business will undoubtedly be benefited by 
it, Mr. Laib said. 

The M«tt business dates back to 1828 when the J. L. Mott 
Iron Works were founded by the first Jordan L. Mott at 
Mott Haven, now a part of New York City. About 25 years 
ago the business was moved to Trenton to be nearer the 
source of clay supply. It was the first American company 
to make sanitary equipment. Among its recent important 
undertakings was the equipment for the giant Paramount 
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and Graybar buildings in New York, as well as many large 
hospitals and schools. At the time the merger was an- 
nounced it was stated that the Mott companies had ap- 
proximately $1,500,000 of unfilled orders. 

The Laib Co. was founded in 1901 and has steadily 
expanded since that time. The Laib subsidiaries included 
in the merger are the Plumbing and Heating Supply Co., 
Nashville, Tenn., and the Huron Plumbing Supply Co., 
Toledo, Ohio. The Laib Co. also has branches in Benton, 
Ill., Evansville, Ind., Detroit, Mich., and Cincinnati, Ohio. 
The Mott subsidiaries are the J. L. Mott Iron Works, the 
Trenton Fire Clay and Porcelain Co., Mott Co. of Pennsyl- 
vania, Mott Southern Co. of Atlanta, Ga., and the Mott 
Co., Limited, of Canada. 





CHANGE HEADQUARTERS FOR SALESMEN’S 
CONVENTION 
The headquarters for the annual convention of the 
National Association of Plumbing and Heating Salesmen 
on May 10, 11, and 12 at Pittsburgh has been changed 
from Webster Hall to the William Penn Hotel. 





BUREAU COMMITTEE MEETS WITH PHILADELPHIA 
LEAGUE 

A meeting of much importance in the work of organiz- 
ing the trade promotion campaign in Philadelphia was 
held at the club rooms of the Philadelphia Master Plumb- 
ers Association, Inc., 922 North Broad street, Wednesday 
afternoon, January 4. The primary purpose of the meet- 
ing was the presentation of the plan of the National Trade 
Extension Bureau, which is to co-operate with the Plumb- 
ing and Heating Development League in the work. 

A committee from the program and budget committee 
of the bureau, consisting of W. K. Glen, of Crane Co., 
chairman; C. B. Nash, of the Standard Sanitary Mfg. Co., 
and Russell G. Creviston and E. L. Flentje, both of the 
bureau, was on hand to explain the market development 
plan that had been worked out by the bureau representa- 
tives. With George Wobensmith, chairman of the Plumb- 
ing and Heating Development J.eague, in the chair, and 
about 30 members of the league in the audience, its out- 
line was first given by Mr. Wobensmith and then ex- 
plained more fully by Messrs. Creviston and Glen. 

Nine groups of activities are incorporated in the plan 
as presented, the nine forming a composite picture of what 
is to be attempted during 1928 in the Philadelphia terri- 
tory toward the stimulation of business in the plumbing 
and heating fields. This plan was tentatively accepted, 
for later action by the general committee of the league. 
C. W. Wanger, manager of trade promotion for the league, 
asked an even dozen of the monitors who have been se- 
lected to take charge of that many territories within the 








The model plumbing store maintained by the Plumbing and 
Heating Development League of Philadelphia on a prominent 
corner in that city 
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district to take the floor at the front of the room. This 
action was for a two-fold purpose, he stated, the first being 
to show the committeemen the high class of executives 
and salesmen who are to do this supervisory work, and 
the second to find out if the monitors were all in sympa- 
thy with the program and anxious to help in its com- 
pletion. 

This accomplished, the monitors were excused, and the 
two committees held a consultation on the division of 
work, time, effort and money that should be made, with 
the desire on the part of each organization to fully carry 
its full share of the work. 





GAS PRODUCTS ASSOCIATION TO MEET IN 
CHICAGO 
The annual convention of the Gas Products Association 
will be held this year January 26, 27 and 28, at 
Palmer House, Chicago. 


the 
A large attendance is expected. 





GOLF ASSOCIATION HOLDS DINNER 

The New England Metal Products Golf Association held 
its tenth anniversary dinner on Thursday evening, De- 
cember 29, at the Boston Athletic Association in that city. 
The association is really almost ready for its eleventh 
celebration, as it was organized on March 28, 1917. 

The meeting was the official annual meeting of the 
association, and the entire ticket of officers and commit- 
tees was re-elected. The officers are as follows: Robert 
E. Sargent, Boston manager of the Standard Sanitary Mfg. 
Co., president; John §S. Nicholl, president of the River- 
side Boiler Works, Inc., secretary-treasurer; Harry lL. 
Doten, of Harry L. Doten & Son, handicapper; W. H. 
Thayer, Boston manager of the U. S. Radiator Corp., cap- 
tain. 

The membership committee is composed of: H. D. 
Nickerson, treasurer of the Phillips Lead and Supply Co.; 
Herbert W. Thorndike, president of the F. W. Webb Mfg. 
Co.; W. H. Thayer. The golf meeting committee is com- 
posed of the following: John S. Nicholl; R. E. Sar- 
gent; H. D. Nickerson; W. H. Thayer; M. W. Dennison, 
trustee, Braman, Dow & Co. 

Two new members were elected. They are Russell 
Bontecou, sales manager of the Grinnell Co., Providence, 
R. I., and Robert McKeown, manufacturers’ agent of Bos- 
ton. With business and dinner over, the golfers were 
entertained by a revue, including a prima donna, a chorus, 
and several professional dancing teams. There was an 
orchestra to keep things lively during the dinner and 
after the entertainment. 





BOSTON BRANCH NOW IN LAWYERS’ BUILDING 

The Boston branch of the Rome Brass Radiator Corp., 
New York City, moved recently to new quarters in the 
Lawyers’ building, 11 Beacon street in that city. A dis- 
play of the company’s concealed radiators will be main- 
tained in the new office, and will also be shown in the 
Architects’ Exhibit on the first floor of the same building. 





NEW JERSEY SALESMEN CHANGE MEETING PLACE 

The New Jersey Chapter, National Association of Plumb- 
ing and Heating Salesmen, is changing its meeting place. 
The January meeting of the organization was to be held 
on Friday evening, January 6, at 18 Green Street, Newark, 
instead of Achtel Stetter’s restaurant, which has been the 
meeting place since the association’s inception. 





MOVES TO NEW AND LARGER QUARTERS 
Michael Wagner & Sons, wholesalers of Plumbing and 
heating supplies in Chicago, Ill., moved recently to their 
new quarters at 1512-14 Smith avenue in that city. The 
company was formerly located at 1447 Hudson avenue. 
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Bound in Fabrikotd 
(smttation leather) 
Price $5.00 a copy, 
post-paid. 


Standard Catalog 
size 734"x105%" 
2000 pages 
13,000 tllustrations. 


——The Buyer’s Guide— 
Built on Merit 


To succeed and to progress over a period of years, a product must be good. 
It must deliver to its users a continued satisfaction. 








Domestic Engineering Catalog Directory made its first appearance to 
the trade in 1923 and every year since has found it making deeper and deeper 
inroads in the minds of the buyers of plumbing and heating supplies, as a real 
necessity. 


Year after year this Catalog of plumbing and heating supplies has grown 
in volume, continually placing more manufacturers’ products before the eyes 
of buyers. In the 1923 edition 229 manufacturers used catalog space while in 
the 1927 edition 469 manufacturers availed themselves of the opportunity to 
feature their products in the Directory—an increase of 105 percent. 


This fact not only points out the growing confidence the manufacturers are 
placing in Domestic Engineering Catalog Directory, but likewise illustrates 
that it is filling an important position in the offices of all buyers of plumbing 
and heating materials. ~Because, the increased confidence of the manufacturers 
has been built on a solid foundation,—their growing knowledge that Domestic 
Engineering Catalog Directory is being used by those people they are most 
vitally interested in—their customers. 


Thus, Domestic Engineering Catalog Directory is striving to grow 
bigger and better yearly—offering to the manufacturers a medium by which 
their products can be inexpensively and effectively placed before the buyers— 
and to the buyers a book that contains all the sources of supply of materials 
manufactured in the plumbing and heating field, together with the catalogs of 
hundreds of manufacturers. 





Inquiries will receive prompt attention. 


‘ Published by 


Domestic Engineering Co. 























1900 Prairie Avenue CHICAGO, ILLINOIS 
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PIPE FITTINGS 
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Trade Mark 


Trade Mark 


IRON BODY GATE VALVES 


Patterns 
Sizes 
2” to 12” 
Inclusive 





Manufactured by 

ILLINOIS MALLEABLE IRON CO. 
CHICAGO, ILL. 

GENERAL OFFICES: 1801 DIVERSEY 














PARKWAY 








TRAGESER> 


Monel Metal Pantry Sinks are 
exactly the thing needed in large 
residences where special equip- 
ment is required. 


Mailing stuffer furnished free. Write 
for T Catalogue and price lists 


John Trageser Steam Copper Works 
Established 1850 
Grand St., Maspeth, Long Island 








January 14, /928 


Personal Mention 


Benjamin F. Blair, manager of the Standard Sanitary 
Mfg. Co.’s San Francisco, Calif., branch, left for the Fast, 
January 12 in company with F. A. Kales, general manager 
of the Pacific division, to attend the annual meeting of 
managers from all over the country, to be held at the fac- 
tory in Pittsburgh, Pa. Mr. Blair and Mr. Kales will 
return to the West Coast late in January. 


Stephen P. Hackley, whose 
likeness is reproduced here- 
with, was recently appointed 
general sales ,.manager of the 
Belknap Mfg. Co., Bridge- 
port, Conn., to succeed Wil- 
liam J. Belknap, Jr. Mr. 
Hackley is well known to man- 
ufacturers and wholesalers of 
plumbing and heating sup- 
plies, having been identified 
with the Bridgeport Brass Co., 
Bridgeport, for several years, 
his last position there being 
manager of all plumbing 
sales. 





Stephen P. Hackley 


L. Wayne Arny has been 
placed in charge of the pub- 
licity and advertising of the Richardson & Boynton (o., 
260 Fifth avenue, New York City. Prior to this position, 
which he took January 1, Mr. Arny was director of the 
National Warm Air Heating and Ventilating Association, 
and for three years was in charge of publicity for the 
N. W. Ayer Co. He is a graduate of Cornell University, 
and has had wide experience in the advertising field. 


Thomas Berkstresser and Charles Rosencrans, officers of 
the Monmouth Plumbing Supply Co., Inc., Long Branch, 
N. J., left January 5 for a combination business and 
pleasure trip to Florida. The company has branches in 
Miami and West Palm Beach. 


Fairman B. Lee, former manufacturers’ representative 
of Seattle, Wash., became associated as sales engineer with 
the Asbestos Covering & Supply Co., in that city, effective 
January 1. He will cover the heating and industrial trade 
in Seattle and Western Washington. He has given up 
all of his former lines except those of the A. W. Cash 
Valve Mfg. Corp., Decatur, Ill., and The Hayes Corp., 
Michigan City, Ind., which he will continue to carry in con- 
nection with his new position. 


A. P. Eberlin, director of the statistical department of 
the National Trade Extension Bureau, Evansville, Ind., 
for the past three years, has resigned from that position. 
Effective January 15 he will take up his new duties as 
secretary-manager of the Evansville Chamber of Com- 
merce. His many friends in the trade will be sorry to hear 
of the loss to the plumbing and heating industry. 


M. C. Gillett has resigned as sales engineer of the 
Spencer Heater Co., Williamsport, Pa. He has been con- 
nected with the company for the past twenty-seven years, 
eighteen years as manager of the Philadelphia branch 
and seven years as plant manager and sales engineer at 
the plant in Williamsport. He has not announced his 
plans for the future. 


C. H. Weaver, for nearly a score of years identified 
with the Johns-Manville Corp., and who left that com- 
pany’s employ a little over a year ago, has returned [to 
its sales force. Mr. Weaver is covering the lower sec- 
tion of Manhattan, New York City, from Thirty-fourth 
street south to the Battery. 
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New Equipment 


New Humidifier of Decorative Design 

Beauty of design, color and style that became in 1927 
a feature of various plumbing and heating products may 
now be seen in the humidifying device for homes illus- 
trated here. The purpose is to provide humidity by means 
of a device that will harmonize with the surroundings in 
the best room of the house. 

It is operated by electricity and it is claimed that the 
use of this humidifier for a few hours daily reduces the 
danger of colds and disorders of the nose, throat and lungs 
so often incurred because of irritation of sensitive mem- 

















branes by dry air. An aromatic liquid is also provided. 
This is added to the water in the humidifier. 

It is also recommended for warming and sterilizing. 
The manufacturer calls attention to the fact that with the 
cover removed it may be used in summer as a flower 
bowl. : 

In use it is connected to an electric ‘light socket and 
filled with water once a day, preferably hot water, in order 
to save electricity and to get results more quickly. If the 
refilling of the container is forgotten and all the water 
should become evaporated, a safety switch cuts off the 
current. 

The humidifier is furnished complete with the safety 
cut-out and cord, switch, and a bottle of the aromatic 
liquid, which, it is claimed, imparts a delightful and 
healthful quality to the air. 
but a few cents a day to operate. It is eleven and one- 
half inches wide and eight and one-half inches high. , 


New Trade £iterature 


National Distributing Co.’s Folder 
The National Distributing Co., of New York City, has 
issued a folder to the plumbing trade which it suggests the 
masters send out to their customers. This folder gives 
several timely suggestions for household needs. The com- 
pany has also gotten out a 14x22-inch poster for hanging 
in plumbers’ shops, which will tie up with the folders. 


Bulletin of Circulair Heat, Inc. 

Bulletin No. 7, recently issued by Circulair Heat, Inc., 
of Louisville, Ky., describes its heat element, a device 
which utilizes conduction to heat the air and convection to 
cause circulation of the air. Various illustrations show a 
beneath-the-window installation, with steel-encased heat 
element, a concealed installation between the studs of an 
ordinary wall, installations in cabinet form, etc. Many 
other illustrations show living room, dining room, etc., 
with the heat element installed. 


It is stated that it costs, 
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Rely-A-Ball 


The Rely-A-Ball is 
something that 
you can go to your 
customers with 
knowing that it 
will perform for 
the longest time at 
the smallest first 
cost and with very 
little if any, serv- 
ice cost. 





It is extremely 
simple; can be in- 
stalled in a few 
minutes by any 
one and has no 
tedious adjust- 
ments to be made 
while or after in- 
stalling. 





Simply slip the 
hook onto the 
lever arm ;no guide 
is required since 
the rod (B) slides 
through its own 
porcelain guide 
(A). The rod can- 
not become stuck 
or bent as the 
whole valve is 
floating and finds 
its own center. 














| Each Rely-A-Ball Flush 
Valveis neatly packed in 
an individual carton. 


Ask your jobber or 
write us direct. 


Philip Haas 
Company 


DAYTON, OHIO, U.S. A. 


RELY 
‘niin 
BALL 
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PHOENIX BRASS FOUNDRY 
Irvington, New Jersey 
American Traps 
Our Sink Trap with 
heavy Cast Brass El- 


bow, cast nuts anda : 
worth while article. [ 
































No. 2386 






We make lots of other 
Traps, too. 
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AMERICAN SANITARY MEG. Co. 


: ABINGDON, ILLINOIS 
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Telephone: Lawndale 1850 - 1851 


Ingot Brass 


Smelters and Refiners 
High Quality Metals 
Metals made up to specifications. 


R. LAVIN & SONS 


2511-2525 W. 2ist St. 
John Hartman, Sales Mgr. 


| | Vv 
be, 
Matchless 
quality in fittings of per- 
fect design is not only the aim but also 
the accomplishment of the Richmond 


Foundry. That is why discriminating 
workmen stick by Richmond Products. 


Ask for our complete catalog 


™»« RICHMOND 


FOUNDRY & MANUFACTURING CO 


RICHMOND, VIRGINIA 
“A DEPENDABLE SOURCE OF SUPPLY” 
a NN 
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Catalog of Columbia Radiator Co. 

Catalog 301 has been issued by Columbia Radiator Co., 
of McKeesport, Pa. The catalog illustrates the company’s 
triple combustion boilers, giving several cross section 
views, on which the important features are pointed out. 
The catalog also includes a table of minimum chimney 
flue sizes and heights. Dimensions for boilers and asbestos 
required for covering are given in another table. 


Folder of Vapor Heating Co., York, Pa. 

Vapor Heating Co., of York, Pa., is distributing a folder 
descriptive of its diaphragm thermo return trap for vapor, 
vacuum or low-pressure steam heating. The folder also 
describes the manner in which these traps are tested. 

Liquo-Gas Co.’s Booklet 

A booklet has been issued by Liquo-Gas Co., of Erie, 
Pa. The company’s spirai steel water tube heater is illus- 
trated, as are also the containers in which the gas is de- 
livered. 

Calendar of Hewitt-Thomas Co., Inc. 

Hewitt-Thomas Co., Inc., of Greensboro, N. C., is remem- 
bering its friends with a calendar, 15 by 20 inches, with 
an attractive illustration in several colors. 


Envelope Stuffers 
Derbyshire & Mack, manufacturers’ agents, with head- 
quarters in the Real Estate Trust Building, Philadelphia, 
are getting out a series of envelope stuffers. Each piece 
is a different color from its predecessor, and each is 
headed by a slogan and a drawing, and carries the names 
of the firms represented by the agents. 


A New Book on Heating and Ventilation 

Charles W. Brabbée, Bronxville, N. Y., prominent mem- 
ber of the American Society of Heating and Ventilating 
Engineers and known on two continents as an instructor 
in heating and ventilating and an investigator of heat- 
ing and ventilating causes and effects, has recently trans- 
lated and adapted to American practice the seventh Ger- 
man edition of Rietschel-Brabbée’s Heizungs and Liif- 
tungstechnik (Heating and Ventilating Technique), the 
title of the American edition being ‘Heating and Ven- 
tilation.”’ 

This 332-page book discusses those phases of design of 
apparatus that apply to installations with the purpose 
of giving the engineer and the architect the information 
necessary to appraise and criticize the value of heating 
and ventilating equipment of various types. 

it is recognized that the scientific development of heat. 
ing and ventilating practice in Europe was inaugurated 
by the late Dr. H. Rietschel, professor of the Technical 
University of Berlin. His life work, which was the basis 
of the original volume was printed in five editions. After 
the death of Dr. Rietschel, the work of revision was 
carried on by Dr. Brabbée. 


In order to contribute to the progress of heating and 
ventilating in America, it was thought desirable to have 
the seventh edition of this work translated into English. 
The book deals with inside and outside temperatures, 
forms of heating systems, calculation of heat losses from 
buildings, computing sizes of boilers and radiators, piping 
layouts for heating and ventilating systems, determination 
of sizes of air ducts, chimneys, etc. 

The book is sold at $4.50 and is published by McGraw- 
Hill Book Co., Inc., of New York, N. Y. 





NEW ASSOCIATION FORMED IN ILLINOIS 
The Macoupin and Madison Counties (Ill.) Association 
of Master Plumbers has recently been organized and is 
running along nicely with about ten members, and pros- 
pects of a gain in membership in the near future. Harry 
McPherson of Gillespie is president of the association 
and Carl Lang of Mount Olive is secretary. 
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THE QUALITY GOODS PAE QUALITY GOODS 


It Has No Equal 


= — Ve As a water softener and scale re- 
20 YEARS AGO \& mover, the Dehn Automatic Water 
Softener and Scale Remover has no 











January 11, 1908 








The Bowman Supply and Manufacturing Company, Inc., equal. 
of Pittsburgh, Pa., has succeeded to the plumbing supply 2 * 
business of A. H. Bowman & Co., Ltd. It does away with any accumula- 
1908 tions of sedi- 












Lehnert & Co., of New York City, has been incorporated ——ny | 


with a capital of $15,000 to manufacture plumbing special- ment in heat- 




















ties. The incorporators are: Henry W. A. Lehnert, Frank ers, range 
J. Roeser and George Green. coils, water | 
1908 PEEL 
The Standard Sanitary Manufacturing Company, of back S; fur- «vests 
Pittsburgh, Pa., has leased two entire floors in the New naces and 6x2 85% 
Phipps Power building on Duquesne way, in that city. As tanks. $osss9 
soon as the building is completed the company will install | 
a plant for printing and publishing the advertising ma- Get our catalog 
terial which it sends out. today. | 
1908 | 


LENGTH OVER ALL 
NO. 5-%"= 14° 


The executive committee of the New York State Association 


of Master Plumbers recently decided to hold the next state Compound Injector 


NO.6-1" =14° 


convention at Binghamton, N. Y., on Tuesday and Wednesday, & Specialty Co. NO ye 
March 10 and 11, 1908. 419-421 D. North NO 6- 2° =14" 
1908 Laramie Ave. Fig. 118. No. 5—%-inch Compound Injector. 








. , annals CHICAGO ~ ILL. Patented in U.S., Canada and Foreign Countries. 
The Boston Plumbing Traveling Salesmen’s Association 7 ; 


held its dinner and winter meeting at the United States EHNSANI 
I 897 ] QOS serrnn suensensussonseninne® 











Hotel in Boston on Saturday evening, January 4. ‘nnn THE QUALITY GOODS 
1908 
The National Radiator Company, of Johnstown, Pa., “ A 


has just distributed a cash bonus to employes who have 
been in continuous service for two years or more. 
1908 
Crane Company, of Chicago, at its recent annual meet- 
ing elected the following officers for the coming year: 
President, R. T. Crane; first vice president, C. R. Crane; 
second vice president, R. T. Crane, Jr.; treasurer, A. D. 
MacGill; assistant treasurer, R. B. Stiles; secretary, A. F. 
Bennett; assistant secretary, J. B. Berryman. 
1908 
The Ruud Manufacturing Company, of Pittsburgh, Pa., 
gave its annual banquet for its general office employes 
and officials on December 28 at the Hotel Schenley in that 
city. Twenty-two covers were laid, and all those present 
agreed that the fourth annual banquet was the most suc- 
cessful yet given by the company. Addresses were de- 
livered by President James Hay and Vice President Edwin 
Ruud. 


























1908 

Captain James B. Clow, pioneer manufacturer of plumb- 
ing and heating supplies, president and founder of the manu- 
facturing and supply house of James B. Clow & Sons, of 
Chicago, died on Tuesday morning, January 7, in his seventy- 
sixth year. Captain Clow was born in Sewickley, Pa., in 








THERE’S real 
satisfaction and more 
profit in selling pro- 
ducts you can guarantee to 
serve satisfactorily. 











1832. In 1861 he enlisted in response to President Lincoln's That’s why it will pay you to 
call for troops. In 1878 he established the firm of James B. sell Paul Products. As you PAUL SOFT 
Clow & Son, which was incorporated in 1894 as James B. build business, they build WATER GENERATOR 
Cla i Gane friends for you. 

——1908 W rite today for General Catalog or Special Bulletins! 





D. L. Hamill, of Buffalo, N. Y., was recently surprised FORT WAYNE ENGINEERING 
with a beautiful gift, consisting of a case of table silver- 
ware, aS a testimonial in appreciation of the service he & MFG. COMPANY 


rendered the Eastern Supply Association while he occu- 1706 N. HARRISON ST., 
pied its presidency. FORT WAYNE, INDIANA 
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T he Pipe Wrench with the 


Unbreakable 
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Boot TOOL COMPANY 
-D - Elyria, Ohio 
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Stringer ‘tn nny ee 


There is a complete line of STRINGER cast iron or 
screwed pipe fittings for the better and more econom- 
ical roughing in of any type operations—whether for 
the smaller cottages or bungalows, the larger apart- 
ment or hotel buildings, or skyscrapers. 


Special features save you both time and money. 
Write us for catalog of modern and economical plumb- 
ing roughing-in systems. 


STRINGER BROS. CO., Inc. 
1100 West 38th St. Chicago, Illinois 
Factories: Gadsden, Alabama 
Warehouses: Chicago, Illinois; Gadsden, Alabama 








Jenkins Mfg. Co. 
Bloomfield, N. J. 


Be wy: Centrifugal Pumps are 
supplied for (a) circulating hot and 
cold water in apartment houses, hotels, 
hospitals, etc., (b) boosting. water 
pressure to supply top stories in tall 
and even moderately high buildings, 
(c) promoting circulation in pressure 
hot water heating systems, (d) circu- 
lating water to and from swimming 
pools. 

Capacities up to 1000 g. 

sures up to and exceeding Too ay 


Write for Bulletin No. 52 Jennings Centrifugal Pump 


® 
Jennings Pumps 


NASH ENGINEERING CO. 
41 Wilson Rd., So. Norwalk, Conn. 














January 14, 1922 


CONVENTION DATES 


January 9 to 20, 1928.—The fourth annual conference for 
Training Plumbing and Heating Instructors, at Pittsburgh, 
Pa., under the auspices of the University of Pittsburgh, Car- 
negie Institute of Technology and the Trade Extension By- 
reau. 

January 23, 24 and 25, 1928.—-Three-Day Institute for Mas- 
ter Plumbers to be held at New York University in conjunc- 
tion with the New York State Association of Master Plumbers. 

January 23, 24, 25 and 26, 1928.—The annual meeting of 
the American Society of Heating and Ventilating Engineers, 
in New York City, with headquarters at the Hotel Pennsy)- 
vania. 

January 24, 25 and 26, 1928.—-The annual convention of the 
Illinois Master Plumbers’ Association to be held at Moline. 

January 26, 27 and 28, 1928.—The annual convention of the 
Gas Products Association, to be held at the Palmer House, 
Chicago. 

January 30 and 31, i928.—The annual convention of the 
Nebraska Retail Plumbers’ Association, to be held at Omaha, 
with headquarters at the Hotel Rome. 

January 31 and February 1 and 2, 1928.—The fortieth annual 
convention of the Iowa Master Plumbers’ Association to be 
held in Cedar Rapids. 

February 7 and 8, 1928.—The thirty-fourth annual conven- 
tion of the Minnesota Retail Plumbers’ Association to be held 
in St. Paul. 

February 14, 15 and 16, 1928.—The thirty-seventh annua! 
convention of the Ohio State Association of Master Plumbers, 
at Cleveland, Ohio, with headquarters at Hotel Winton. 

February 14, 15 and 16, 1928.—Plumbing Conference at the 
Massachusetts Institute of Technology, Cambridge, Mass., 
under the auspices of the Massachusetts State Association of 
Master Plumbers and the Massachusetts Sanitary Club. 

February 14, 15 and 16, 1928.—The thirty-fourth annual con- 
vention of the Wisconsin Master Plumbers’ Association to be 
held at the Hotel Schroeder, Milwaukee. 

February 14 to 18, 1928.—The Midwestern Engineering and 
Power Exposition, at Coliseum, Chicago. 

February 21-28, 1928.—The tenth annual Own Your Home 
Building and Equipment Exposition of New York City, to be 
held at the Madison Square Garden. 

March 12, 13 and 14, 1928.—The annual convention of the 
Indiana Society of Sanitary Engineers, at Gary, Ind. 

March 19, 20 and 21, 1928.—The forty-fourth annual con- 
vention of the Missouri State Association of Master Plumbers, 
to be held at Joplin. 

March 20 and 21, 1928.—The fortieth annual convention of 
the New York State Master Plumbers’ Association to be held 
at Rochester. 








March 27, 28 and 29, 1928.—The thirty-sixth annual conven- 
tion of the Michigan State Association of Plumbing and 
Heating Dealers to be held at Bay City, with headquarters 


‘at the Wenonah Hotel. 


March 31 to April 7. 1928.—The eighth annual Own Your 
Home Building and Equipment Exposition, at the Coliseum, 
Chicago. 

April 3, 4 and 5, 1928.—The annual convention of the Amer- 
ican Oil Burner Association at Stevens Hotel, Chicago. 

April 9, 10 and 11, 1928.—The forty-fifth annual convention 
of the Massachusetts State Association of Master Plumbers, 
to be held in Boston, with headquarters in the Statler Hotel. 

April 16 and 17, 1928.—The fifth annual convention of the 
Virginia Associated Plumbing and Heating Contractors, to be 
held at Salem, Va. 


April 16, 17 and 18, 1928.—The thirty-ninth annual conven- 
tion of the Associated Master Plumbers of Texas, to be held 
at El Paso, with headquarters at the Paso del Norte Hotel. 


April 19 and 20, 1928. 
the Louisiana-Mississippi Association of Plumbing and Heat- 
ing Dealers to be held at Mandeville, La., with headquarters 
at the St. Tammany Hotel. 


April 23 and 24, 1928.—The sixth annual convention of the 
Florida State Association of Master Plumbers and Heating 
Dealers, Inc., to be held at Winter Haven. 








April 26 and 27, 1928.—The annual convention of the Geor- 
gia State Association of Master Plumbers to be held at Savan- 
nah, with headquarters at the DeSoto Hotel. 

May 8 and 9, 1928.—The thirty-eighth annual convention of 


the Connecticut Master Plumbers’ Association, tentatively 
scheduled to be held in Waterbury. 
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May 10, 11 and 12, 1928.—The annual convention of the Na- 
tional Association of Plumbing and Heating Salesmen at 
Pittsburgh, Pa., with headquarters at the William Penn Hotel. 

May 14 and 15, 1928.—The twenty-sixth annual convention 
of the Oklahoma State Association of Master Plumbers, to be 
held in Tulsa. 

May 14, 15 and 16, 1928.—The twenty-seventh annual con- 
vention of the California State Master Plumbers’ Association 
to be held in San Francisco, with headquarters at the Clift 
Hotel. 

May 15 and 16, 1928.—The thirty-fourth annual convention 
of the Pennsylvania State Association of Master Plumbers to 
be held at Reading, with headquarters in the Rajah Temple. 

June 18, 1928.—The thirtieth annual convention of the As- 
sociated Master Plumbers of Tennessee to be held in Memphis. 

June 19, 20 and 21, 1928.—The forty-sixth annual convention 
of the National Association of Master Plumbers in Memphis, 
Tenn., with headquarters in the Peabody Hotel. 


COMING TRADE EVENTS 


February 8, 1928.—The annual Ladies’ Night of the Master 
Plumbers Association of Philadelphia, to be held at McCallis- 
ter’s Auditorium. 

March 1, 1928.—The thirteenth annual ball of the Master 
Plumbers Association of Baltimore City, Inc., to be held at 
Lehman’s Hall. 





RICHMOND MASTERS ANNOUNCE NOMINEES 

The nominating committee of the Master Plumbers and 
Heating Association of Richmond, Va., Inc., has announced 
the following nominations for officers of that association 
for 1928: For president, E. G. Harris; for vice president, 
R. C. Beverley; for secretary-treasurer, H. G. Longworth; 
for trustees, T. E. Beckner, R. Mason Booth and H. A. 
Carter, and for sergeant-at-arms, W. F. Gerhardt. 





PITTSBURGH CHAPTER HOLDS JANUARY MEETING 


The Pittsburgh Chapter No. 9 of the National Associa- 
tion of Plumbing and Heating Salesmen held its Janu- 
ary meeting at the Hotel Henry on Friday evening, Janu- 
ary 6. Dinner was served at:6:30 p. m., and at 7:30 
President Mechling called the meeting to order. 

It was a very enthusiastic group of salesmen who dis- 
cussed the plans for the coming national convention 
which will be held in Pittsburgh in May. The general 
chairman, R. J. Maggi, made a report on the work that 
has been done so far, and read the names of the com- 
mittee chairmen and their committees. 

President Mechling asked all those present to rise for 
a few minutes of reverence to the memory of a deceased 
member, Baird Reed, of the Bowman Mfg. Co., who died 
December 3. Reports of the various officers and com- 
mittees were read and approved, and discussion on the 
coming convention followed. 





HERE ARE THE ANSWERS 
(Questions will be found on page 15) 

1.—The septic process is a digestion of sewage by 
which solids are disintegrated and final disposal sim- 
plified. 

2.—A mean between the temperature of the gases 
leaving the boiler and the temperature of the gases 
leaving the top of the stack. 

3.—Miller & Coates, Pearl street, New York City. 

4.—Since a 10-inch pipe has a cross-sectional area 
1,590.99 times as large as a 44-inch pipe, it would 
take that many of the latter. 

5.—In gencral plumbing practice there are from 
14 to 32 teeth per inch, varying according to usage. 

6.—Sometime in the period between 1872-1875. 
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work of the world and the 
Wessels Electric Water Heat- 
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electric water heating equip- : 
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Order through your jobber. 
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McAlear pressure re- 
ducing valves are accepted on 
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their performance. Unfailing, 
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construction make these better 
valves the leaders in the field. 


The McAlear valve illustrated 
is designed for super-service. It 
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ing lines and service mains. 
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specify McAlear. Write today for Catalog 28. 
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WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








MICHIGAN ASSOCIATION CHANGES CONVENTION 
DATES 
Plans for the thirty-sixth annual convention of the 
Michigan State Association of Plumbing and Heating 
Dealers have undergone a slight change. Instead of be- 
ing held in April as originally planned, the meeting will 
be held March 27, 28 and 29. The convention will take 
place in Bay City, with headquarters at the Wenonah, 
as called for by the former plans. 





CHICAGO ASSOCIATION ELECTS OFFICERS 

The annual meeting of the Plumbing Contractors’ As- 
sociation of Chicago was held Tuesday evening, January 
3, at Temple Hall in the Capitol building. Officers, which 
were nominated by the nominating committee appointed 
at the December meeting of the association, were elected 
as follows: Joseph W. Cannon was re-elected president; 
Henry P. Reger, vice president; John T. Dorsey, re-elected 
treasurer. Peter M. Munn was reappointed secretary by 
the board of directors. 

The following directors of the association were also 
elected at the meeting: James Fettes, Henry Swade, Rob- 
ert E. Murphy, John G. Zajicek, W. J. Sievert, Charles 
Thumm, Ed. O’Connor and J. J. Daly. 

The meeting was featured, besides the election, by the 
reports of the retiring officers, and by the chairmen of 
the standing committees. The chairmen of the commit- 
tees for the past year are as follows: Arbitration, Charles 
A. Dreier; auditing, Elmer J. Sanger; collection, Charles 
Watson; conference, G. Frank Winkler; educational, 
George J. Feldkamp; engineering and standardization, 
G. Frank Winkler; entertainment, E. C. Wagner; insur- 
ance, Charles W. Alcock; legislative, Thomas J. Terrell; 
membership, William S. Eadie; municipal affairs, J. C. 
Naughton: publicity, W. P. Arnold; sanitary, Alex. Brown; 
vocational training, John J. Calnan. 

In accordance with a custom of the past few years, 
the association held a large dinner dance and entertain- 
ment, at which the new officers were installed. The party 
this year was held in the Grand Ballroom of the Palmer 
House, Saturday evening, January 7. 835 master plumb- 
ers, their wives, families and guests were in attendance 
at the dance, which surpassed every previous party in 
nearly every respect. 





DEVELOP PLANS FOR NEW YORK INSTITUTE 

Plans are being actively pushed for the institute to be 
held at New York University on January 23-25, which is 
sponsored by the New York State Association of Master 
Plumbers, Stephen H. Welch, past state president, an- 
hounces. Copies of the tentative program are being sent 
to all associations in the state, and return postal cards are 
being enclosed to make it easy for the individual masters 
to let the committee, which is headed by Mr. Welch and 
consists of Walter Heap and Thomas J. Whalen, know 
whether or not they will be able to attend. 

In addition to the locals throughout the state, the vari- 
ous boroughs of New York City are being circularized and 


secretaries are co-operating with the committee in gath- 
ering figures on the probable attendance from their ranks. 
Such replies as have been received are enthusiastic, the 
chairman says, and it now appears there will be a large 
attendance. 

The institute is to be almost entirely a business affair, 
where the master plumbers can improve their knowledge 
of practical and theoretical problems in the trade, but at 
least one social event will be held. Mr. Welch’s commit- 
tee is planning a big dinner for the masters, to be held on 
the evening of the final day. The place, time, and other 
details will be decided when it is possible to more accu- 
rately gauge the number who are likely to attend. 





HEATING AND PIPING CONTRACTORS ASSOCIATION 
FORMED IN SAN FRANCISCO 

Preliminary steps toward 
the organization of the Heat- 
ing and Piping Contractors 
San Francisco Association 
were taken when some of the 
leading men of the industry 
met at the States Restaurant 
in that city for dinner Mon- 
day evening, December 19, 
and elected officers and a 
board of directors. 

The newly elected officers 
are: Curtiss N. Gilley of the 
Gilley-Schmid Co., president: 
W. D. Stewart of O’Mara & 
Stewart, vice president; James 
H. Pinkerton, treasurer; E. L. 
Nattkemper of James A. Nel- 
son, Inc., secretary. The di- 
rectorate includes, besides the above officers, the following 
men: Frank Knittle of Knittle Brothers, W. P. Scott of 
the Scott Co., Harry Mank of the Gilley-Schmid Co., A. 
Atwood of the Atwood Co., A. Leoni of the Atlas Heating 
& Ventilating Co., and P. Wood of the P. Wood Co. 

The formulation and adoption of by-laws, the setting 
of regular meeting dates, and other details, are being 
worked out, and will be announced later. In the mean- 
time, the several committees are functioning with the 
idea of making the new organization a strong and helpful 
factor in its field. 








Curtiss N. Gilley 





MANHATTAN ASSOCIATION ELECTS NEW CHAIRMAN 

Thomas P. McLoughlin, vice chairman of the Board of 
Governors of the Manhattan Branch, Association of Mas- 
ter Plumbers of the City of New York, was promoted to 
the chairmanship of that board at the recent annual meet- 
ing of the association. The members filled the vacancy by 
electing George J. Simons to the vice chairmanship. Wil- 
liam Thompson and William Wallis were re-elected mem- 
bers, and Thomas J. Dorsey was elected as fifth governor. 
Thomas J. Cummins was re-elected treasurer and Peter 
McKeon was elected recording secretary, succeeding Jo- 
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seph F. Heck. Richard Anderson was named financial 
secretary, taking Joseph R. Spellman’s place, and John 
Reiff succeeds Paul Bernstein as marshal. Ignatz Gold- 
berger was elected sergeant-at-arms. 

Standing committees will be named by the board of 
governors in the near future, it is expected. There are 12 
of these committees, which handle most of the adminis- 
trative work of the association. 





B. E. HOBBS TO LEAD NORFOLK ASSOCIATION 

B. E. Hobbs was elected president of the Master Plumb- 
ers and Heating Association of Norfolk, Va., at the annual 
meeting of that body. R. D. Duell was named vice presi- 
dent, and D. T. Craft, secretary-treasurer. T. M. Rust is 
the sergeant-at-arms for 1928, and newly elected trustees 
include A. R. Thompson, W. B. Coley and B. B. Hungate. 
The new officers are to be installed at a dinner meeting to 
be held at a Norfolk hotel on January 17. 

At the annual meeting, the association decided to put 


: January 14, 1928 
more emphasis on securing replacement business during 
1928, and officers are urging all members to co-operate in 
this program. It was also voted to have a dinner and 
dance some time during February. 





NEWARK ASSOCIATION RE-ELECTS TAAFFE 
At a recent meeting of the Newark Master Plumbers’ 
Association, held at its headquarters, 222 Market street, 
Newark, N. J., Andrew A. Taaffe, director of the National 
Association of Master Plumbers, was re-elected president. 
Herman E. Baumgartner and William Rau were elected 
vice presidents, and W. G. Smith was made secretary. 
The financial secretary elected at the meeting was John 
Bederski, while J. A. Lewis was elected treasurer. Frank 
Stutz is sergeant-at-arms for the year, and Rudolph A. 
Koether and Otto R. Groel were elected trustees. 
In accepting a second term as president, Mr. Taaffe told 
the association that it now had 225 members, which it is 
hoped will be increased to 300 before the year is over. 


The Importance of Education in the Plumbing 


Industry 
By JOHN J. VOGELPOHL 


VERYWHERE in the industry we 
k have heard men deplore the fact 
and regret very much that they have 
not been able to receive the education 
in their early days which would have 
helped them so much later on in their 
business life. It is generaNy admitted 
by men engaged in every branch of the 
industry that this lack had interfered 
very materially with the financial re- 
sults that they should have been able 
to secure from their business. 

I imagine I see now one, who has 
given much of his time and effort to our 
business, making his first appeal to dele- 
gates at our national convention, re- 
garding the interest which we should 
take in our apprentices, calling atten- 
tion to the fact that one day they would 
be taking our places. It was not an 
easy idea to sell to our membership as I 
am sure many of the delegates took the 
easy idea to sell to our membership, as I 
believing it was only a dream that came from man’s mind. 
However, Frank J. Fee was not only a dreamer but a 
worker, and a man who does big things as well. His 
dream is rapidly realizing fulfillment. 

It is not necessary for me to go into details and the 
history of the proposition, but I do want to say that dur- 
ing my administration as national president, it appealed 
to me more than any one thing. I remember, as I vis- 
ited the different parts of the country, making this state- 
ment that the men engaged in one branch or another of 
the business would understand the great benefits that 
would eventually be derived from the education of the 
boys who were to be the master plumbers of the future, 
and they would be ready to give the necessary financial 
aid for the proper working of this plan. We have seen 
how they have done so. 

It is not my purpose at this time to enumerate the 


many splendid gifts that the Scholarship Committee, 





John J. Vogelpohl!l 


through its chairman, has received. This 
has been published from time to time, 
but I am of the opinion that we owe a 
big debt of gratitude to those men and 
organizations that contributed towards 
the greatest thing that has ever come 
into our business. What a wonderful 
thing it will be for all concerned, when 
it is publicly known that we are taking 
such a vital interest in the future master 
plumber. I am sure the project is a 
most unselfish one and in line with the 
spirit of the times. 

Many luncheon and service clubs all 
over the country are performing serv- 
ices along similar lines, and you know 
the great publicity and credit which 
they have been able to get from their 
efforts. I think they are entitled to all 
the applause and credit which has been 
given to them. If I can look into the 
future and my visions are correct, I am 
certain that we will get our share of 
credit for the results that will accrue from our labors. 

It is unfortunate that all the men engaged in the busi- 
ness do not have the opportunity of visiting the Carnegie 
Institute of Technology, where our students are enrolled 
at this time. Not only have they a wonderful school but 
we are indeed fortunate in having such a great educator 
as Dean Clifford B. Connelley give his personal interest 
to the proposition. Those of us who have had the pleas- 
ure of attending our national conventions and meeting 
with this man who recently came into our business and I 
might say, into our very lives, and listen to him, realize 
that he knows the great part that we have taken in this 
civilization and what the future holds for our business, 
and I am sure others would receive the same inspiration 
that I have been able to gather from this educational 
work, which has been so well planned and which will do 
much towards placing us on a par with other business 
and professional men. 
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NATIONAL AUXILIARY DISTRIBUTES LEAFLETS ON 
CLEANLINESS 

The Women’s Auxiliary to the National Association of 
Master Plumbers is distributing five thousand leaflets, giv- 
ing helpful suggestions on cleanliness. The rules are 
quoted from the “Cleanliness Journal’’ and are recom- 
mended by Dr. W. W. Peter, health consultant of the 
Cleanliness Institute. The leaflet also points out that cre- 
ating a desire for cleanliness means creating a demand for 
more plumbing equipment. 

Mrs. Edwin D. Hornbrook, president of the national 
auxiliary, summarizes the economic features of frequent 
bathing and cleanliness as follows: 

“It protects the health. 

“Tt saves labor in laundry and work. 

“It adds to our appearance. 

“It soothes our tired bodies. 

“Tt enhances the value of business. 

“It maintains and increases the value of property. 

“Every housewife should have ample bathing facilities, 
an abundance of hot water at all hours of the day and 
night. She should have a comfortable heating plant, a 
well ventilated house in which to live and rear her family. 
These are far more important than the radio or automo- 
bile.”’ 





MISSOURI CONVENTION TO MEET IN JOPLIN 

According to a recent announcement from H. J. Enright 
of St. Joseph, secretary of the Missouri State Association 
of Master Plumbers, the forty-fourth annual convention of 
that association is to be held this year in Joplin. As an- 
nounced in a previous issue, this convention is to be held 
March 19, 20 and 21. T. A. Donegan, also of St. Joseph, 
is president of the association. 





A NEW YEAR’S RESOLUTION 
President M. J. Feeney, of the Master Plumbers Asso- 
ciation of Philadelphia, has a novel idea to increase at- 
tendance at meetings of his association during the coming 
year. Mr. Feeney sent out a return postcard to every 
member of the organization just before the first of the 
year, bearing the following: 
A New Year’s Resolution 
“I firmly resolve to attend every meeting of the Master 
Plumbers’ Association during the coming year, starting 
with the January, 1928, meeting. 
ee ee 
It was hoped that the member addressed would sign 


the resolution and return it to President Feeney, and that 
it will not suffer the usual fate of New Year’s resolutions. 





MILWAUKEE ASSOCIATION ELECTS OFFICERS 

At a recent meeting of the Milwaukee Master Plumbers’ 
Association the following officers were elected for the en- 
suing year: president, Walter Dusold; vice president, 
George Soergel; secretary, Charles Pelunek; treasurer, 
Joseph Wittig. Henry C. Weber has been elected ser- 
geant-at-arms. 





ROCK ISLAND ASSOCIATION RE-ELECTS OFFICERS 

C. C. Rosenfield was re-elected president of the’ Rock 
Island (Ill.) Master Plumbers’ Association for his second 
term at the last regular meeting of the association, held 
in the office at 304 Best building. J. W. Ward was re- 
elected vice president, and W. E. Thompson was similarly 
honored by being chosen for another term as treasurer. 
Kirk A. Journy, present secretary and manager of the 
Rock Island association, retains his office by appointment 
from the new officers. 

A state convention committee was appointed by Mr. 
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Rosenfield to serve with a committee named by the Mo- 
line Master Plumbers’ Association in making arrange. 
| ments to entertain the delegates to the state convention, 


} The guiding thought in which will be held in Moline, January 24 to 26. The 








‘ ) making every Oatey 4in- committee includes Ray R. Reddig, Pr. ti. — and J. W. 
R f Flashin isto make Ward. The 1928 executive committee consists of M. L. 
1 00 : g McKay, J. W. Ward and E. E. Lamp. More appointments 
* your job easier and Surer. are to be made by the president early in the year. 
It was decided at this meeting that, starting the first 
Oatey4in-1 Flashings are meeting in February, and each first meeting of the months 


thereafter, that the association should have dinner at 
6:30 p. m., followed by the regular business. 


designed to fit extraheavy 
soil pipe without any fit- 
ting or trimming of collar. HURT IN AUTOMOBILE ACCIDENT 

L. J. Spaeder, secretary of the Master Plumbers Asso- 
ciation of Erie Pa., and an officer of the Arrow Plumbing 
Co. of that city, is recovering at Painesville, Ohio, from 
an automobile accident. Mr. Spaeder with his family 
) was returning home from Cleveland, and had stopped off 
the highway to make a minor repair on his car, when an- 
other automobile struck him. Mr. Spaeder was thrown 
some distance and had a hip dislocated, a rib broken and 
other minor fractures. He is recovering at the Lake 
County Memorial Hospital. 


Obituary 


Samuel M. Wilson 
Samuel M. Wilson, well known Philadelphia master 
plumber, died Tuesday, December 27. Mr. Wilson, who 


L R OATEY COMPAN Y formerly conducted a business from 4072 Haverford ave- 


nue, was for many years a member of the Master Plumb- 
5500 Walworth Ave., Cleveland, Ohio ers Association of Philadelphia. Funeral services were 
+ held Friday, December 30. 


John R. Kolthoff 
John R. Kolthoff, well known master plumber of Ra- 
cine, Wis., died December 29 at his home, 840 College 


"Il ca 

It C rry avenue. Mr. Kolthoff was one of Racine’s popular plumb- 
Nl load! ers and also had a large number of friends in the build- 

any 


ing field. He is survived by his wife and three daughters, 
Alma E. Kolthoff, Mrs. Roy E. Rodgers, and Mrs. Charles 

The Moore Radiator 
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T. Brose. 
radiator, including all 

the new tube types, and 
carry it with ease. It’ll 
go onto any job any- 
where ina few minutes 
and it’s there to stay, 
once put in its place. 

















That and other ? 
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about the Oatey } 
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it your favorite | 
after you use it 
once. Your job- 
f ber has them. 























Thomas W. Keating 

Thomas W. Keating of San Mateo, Calif., passed away 
at his home, December 17, following a short illness. Mr. 
Keating was born in St. Louis in 1850 and moved to the 
California city in 1896, where he engaged in the plumbing 
business for a number of years. He was later appointed 
city plumbing inspector. Mr. Keating is survived by five 
sons and two daughters. 





Otto T. Brachvogel 
Otto T. Brachvogel, well known master plumber of Chi- 
cago, died recently in that city. He conducted his busi- 
ness from 6928 North Clark street. He is survived by his 
CARTY & MOORE widow, a son, a daughter, a brother and a sister. He was 


ENGINEERING CO., italia a member of the Park Lodge, A. F. & A. M. 
(INCORPORATED) Hung Wall cecal ten n 


Howard E. Layman, well known master plumber of 
Philadelphia, who conducted a business from 810 North 
Twelfth street in that city, died on December 19. Mr. 
Layman was a member of the Master Plumbers Association 
of Philadelphia, and many members of that association 
attended the funeral, held on Thursday, December 22. 








Morgan Evans 
Morgan Evans, master plumber and heating contractor 


) N i ! i \ ' p of Pittston, Pa., died December 29. He conducted his busi- 
i \ ness from 74 North Main street in that city. Mr. Evans 
‘ae | * h * N | was also a manufacturer of portable vise stands. 
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CLOSING EXERCISES OF SOUTH PHILADELPHIA 
PLUMBING SCHOOL 

The accompanying illustration is a pipe made of fittings, 
nipples, etc., by members of the plumbing class of the 
South Philadelphia High School, for presentation to their 
instructor, Harry T. Clayton, D. S. E., Reg. M. P., plumb- 
ing instructor. The occasion was the closing exercises of 
the school for 1927. 

Mr. Clayton was also presented with a real pipe of fine 
quality, a can of tobacco and a package of cleaners—-a full 
kit, so that, as he says, he will not have to go back to the 
shop for tools. 

These tokens of appreciation of the efforts of Mr. Clay- 
ton in developing plumbing knowledge and skill among 
the members of his class is an indication of the progress 
in plumbing instruction that is being made at the South 
Philadelphia school. 

The pipe shown in the illustration is made up of nine 


_— 








parts: 1—1-inch plug; 2—-1-inch x 3-inch reducing socket 
or coupling; 3—%-inchx %-inch bushings; 4—%%-inch 
close nipple; 5—-142-inch street ell; 6—-%-inch 45-deg. 
ell; 7—-%4-inch nipple; 8—%-inch 45-deg. ell; 9—%-inch 
shoulder nipple. . 





ALBANY MASTER PLUMBERS ELECT OFFICERS 

The Master Plumbers’ Association of Albany, N- Y., 
held its annual meeting for the election of officers at its 
rooms in the Van Vechten building, on Tuesday evening. 
December 20. The following officers were chosen: presi- 
dent, Joseph O. Stapf; vice president, Andrew Ryan; re- 
cording and financial secretary, J. Matthew de Rouville; 
treasurer, Joseph Nicklas, Jr.; sergeant-at-arms, Arthur 
C. Keller; trustees, Edward J. Ryan, Clarence S. Keeshan, 
Frank Landau, William Berger and Raymond Niles, 
Martin Farrell was re-appointed chairman of the booster 
committee. 

At the conclusion of the election, the annual election 
banquet was served at Jack’s restaurant, and several en- 
joyable hours passed by those in attendance. President 
Stapf presided as toastmaster. Among those who were 
called upon for a few remarks, were past local presi- 
dents, John H. Moran, Frank F. Schimpf, John E. Dugan, 
William F. Cassidy, James H. Doody, Albion J. Eckert, 
John T. Kerwin, Henry J. Noord, and Thomas F. Nolan. 
The latter received a rousing reception when called upon 
to speak. 

It was the first time in the history of the Albany 
local association that it had the honor of entertaining 
as National President one of its own members. 

A feature of the occasion was the presentation by Na- 
tional President Nolan, in behalf of the local associa- 
tion, of two handsome hand bags, one to retiring presi- 
dent William F. Cassidy, and the other to Treasurer Joseph 
Nicklas, Jr., in testimony of their long and faithful serv- 
ice, 
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]  nmenamees Pumps and Water Sys- 


tems include every type and 
capacity foreveryrequirement. Fig. 
2085 (illustrated here) is automatic 
in every respect—self-priming; self- 
starting; self-stopping; and “OIL- 
RITE”. Send for complete informa- 
tion about this and other types of 
Deming Pumps and Water Systems. 
THE DEMING CO.,Est.1880, Salem, Ohio 


HAND AND POWER PUMPS 








Armstrong Bros. 
SOLID 


PIPE DIES 


and 


STOCKS 


Improved Design —Cut Like Lathe Tools 
Backed off Chasers made of Alloy Steel 







Write for Free Catalog a 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. Chicago, U.S.A. 
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PNEUMATIC—STORAGE— SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 


Clare and Kloman Streets Baltimore, Maryland 





You can always get prompt 
shipments of E-Z Hangers for 
ALL tube-type radiators. 
Baseboard adjustment if de- 
sired. Use this strong, simple, 
one-bolt hanger. 


HEALY-RUFF CO. 
770 Hampden Ave., St. Paul, Minn. 
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Women’s Auxiliaries 


San Francisco Ladies Have Yuletide Party 

Master Plumbers’ Hall, at 120 Page street, San Fran- 
cisco, Calif., was a gay place Wednesday evening, Decem- 
ber 21, when the Ladies’ Auxiliary of the local master 
plumbers’ association gave an enjoyable Christmas party. 
Each member and her husband brought gifts which were 
left at the base of a huge fir Yule tree aglitter with tinsel 
and colored lights; these gifts were later exchanged, and 
the holiday spirit was in full swing. The evening’s en- 
' tertainment was well provided for with cards, dancing and 
vocal solos by Mesdames Victor Petersen and A. Silva. 
High scores were held by Mrs. C. Seipp, 123; Mrs. William 
La Chapelle, 121; William La Chapelle, 118; Mrs. Frank 
Somersal, 118, and Mrs. S. Peterson, 117. A delicious 
supper was served, in which homemade cake and sand- 

wiches and other dainties figured prominently. 


Detroit Auxiliary Holds Successful Bazaar 

The Women’s Auxiliary of the Master Plumbers’ Asso- 
ciation of Detroit, Mich., recently held a bazaar and din- 
ner dance at the West Side Educational Club rooms. It was 
a great success in every way. About 125 members with 
their husbands and friends were present, and the rooms 
were filled to capacity. A chicken dinner was served by 
the women under the chairmanship of Mrs. Hazel Nawrot, 
assisted by Mrs. Beth Collard, Mrs. Emily Geyler, Mrs. 
Laura Schonhofen and Mrs. Hazen Kunkel. Mrs. J. Meir 
and Mrs. G. Strachan were in charge of booths where many 
articles both useful and ornamental found a ready sale, 
and Mrs. Ed. Giberson of the fish pond, which was well 
« patronized by the children. Mrs. M. Mesnard, president 
of the auxiliary, assisted by Mrs. William Hughes, presi- 
dent of the Michigan state auxiliary, received the guests. 


After dinner the tables were cleared and dancing to the 
music of an excellent orchestra was enjoyed until a late 
hour. The master plumbers were generous with their 
praise of the affair, and gave the ladies many compliments 
upon the efficient manner in which all details were ar- 
ranged. The only regret felt by the members was occa- 
sioned by the absence of Mrs. A. Snyder, treasurer of 
the auxiliary. Mrs. Snyder was called to San Diego, Ca/if., 
a few days before, by the illness of her mother. 
Mansfield Auxiliary Elects Officers 

The Women’s Auxiliary of the Master Plumbers’ Asso- 
ciation of Mansfield, Ohio, met Thursday afternoon, De- 
cember 29, at the home of Mrs. Frank Marlow, South Main 
street. Election of officers was the principal feature of 
the meeting. Mrs. Parkinson was chosen as president; 
Mrs. Ricker as vice president; Mrs. William Antrican, sec- 
retary-treasurer, and Mrs. Herman Hoffman, reporter, 
Mrs. Ed. Malone has invited the auxiliary to hold its next 
meeting, on Thursday, January 26, at her home. 


Minneapolis Auxiliary Gives Play 

The Women’s Auxiliary of Minneapolis, Minn., recently 
presented the playlet, ‘“‘The Old Maids’ Convention,’’ with 
great success. In spite of severe cold weather, there was 
a large attendance. An especially interesting feature was 
the costuming, some of the costumes dating back many 
years. <A vocal solo by George Granze, a reading by Pa- 
tricia Keefe, a vocal solo by Miss Grace Garic, a piano 
solo by Miss Margaret Pohe, a vocal solo by Mrs. Grace 
Davis La Claire, and several selections by Art Lawrence’s 
band, formed part of the evening’s entertainment. The 
committee in charge of arrangements consisted of Mrs. A. 
Lacher, chairman, assisted by Mesdames H. W. Strader, 
H. E. Guntzel, Fred Bartel and B. D. Miars. Ushers 
were: Mesdames J. D. Keefe, A. M. Wintheiser, W. F. 
Chapman and R. E. Arthurs. 





B* using Common- 
wealth Lavigne Ra- 
diator Valves on every 
job the careful steamfit- 
ter protects the quality 
of his installations — 


and secures the lasting 
& goodwill of his custo- 
mers, as well. 
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A NEW S &K RAINBOW FIXTURE 





PATENTED AND PATENTS PENDING 








STANDARDIZED UNITS 


REMOVABLE WEARING 
PARTS 


NO WEAR ON BODY 


12-in. Center to Center 
D-478 


Incorporating all of the desirable 
features of the S& K “‘Nowob” (no 
wear on body) construction, this new 
Rainbow swinging spout and swinging 
shampoo attachment will “get over”’ 
big with your customers. 


No switch valve or sliding 
parts in the shampoo of this 
fixture 


There’s a real profit in it for you, too. 
Ask your jobber for prices. Write for 
descriptive circular. 

















Street & Kent Mfg. Co. ciytourn Ave. Chicago 
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The following took part in the play: Mesdames P. J. 
Mooney, O. G. Johnson, H. W. Strader, W. H. Staddan, | 
A. J. Peters, George L. Shoppe, Fred Bartel, H. E. Guntzel, | 
0. P. Bahneman, W. F. Christiansen, V. E. Beaudry, Royal | 
Berg, H. Karkhoff, A. H. Lacher, J. E. Martin, R. S. Cress- | 
well, L. O. Klopfer, E. A. Colliton, Martin Jensen, J. M. | 
Jacobsen and Miss Louise Erickson. 










Crosse Women’s Auxiliary Gives Christmas Party for 
“ amma ented : ELECTRIC BASEMENT 
The Women’s Auxiliary of La Crosse, Wis., met recently 
at the home of the treasurer, Mrs. Russel Lovold. All 
members were present, except those who live out of town, 
who were prevented from attending by the bad condition 
of the roads. After the business meeting, the men joined 
the ladies, and a social hour was enjoyed. Refreshments 
were served by the hostess. 

On December 23 the master plumbers held their regular 
business meeting at their hall, but were interrupted by 
the ladies, who filed in with well-filled baskets of Christ- 
mas dainties. After a short session, the men joined the 
auxiliary members in playing five hundred. High scores 
were held by the following: Mrs. Rahn of Onalaska and 
George Knudsen, Mrs. Frank Branson and John H. Hen- | 
gel, Mrs. N. Hengel and M. Hoffmann. 


Business C hanges 


Watertown, Wis.——The plumbing firm of Schlueter & 
Heil, 106 Main street, has disbanded, and both partners 
have entered business again. Walter H. Heil has gone 
into partnership with Carl H. Grams under the name 
of Heil & Grams, with headquarters at the old address. 
Henry Schlueter recently opened an establishment of his 
own at 113 North Fourth street, and is conducting a 
plumbing business from that address. 


DRAINER 


The 
NEW 
1928 
Model 
Is Ready! 








King City, Mo.—J. G. Flowers’ has purchased the inter- 
est of his partner, Lew Hailey, in the plumbing firm of 
Powers & Hailey, and is now operating alone. 


Kankakee, Iil——Thomas B. Larrigan has moved his 
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on account of 


LEAKY 
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are coming! 
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35th 





““TABER 


— Automatic Midget 


SUMP PUMP 


Sanitary Engineers use Sani- 
tary Equipment. The cover 
plate of a Taber prevents 
making a cesspool of the sump 
pit. 

BE SURE! INSTALL A TABER 
Write for Bulletin MJ727 NOW! 









TABER PUMP CO., BUFFALO,N. Y. 


Buildin oii pumps 68 years 
Sewage,Centrifugal, Rotary, Special 

















Lueky Strike Bath Mat 


The highest quality rubber, the same as is used in all 

Lavelle products, goes into the Lucky Strike Bath 

Mat—a ready seller because of its low price which is 

high enough to allow you a nice margin of profit. 
FROM YOUR JOBBER, 


LAVELLE RUBBER CO., 320 West Illinois St., Chicago, Ill. 








WHEELING 


SANITARY MFG.: CO 


Wheeling, W. Vag 





















High Grade Plumbers 
Ware Two-Fired 
Vitreous China 
Plate 100-E Lavatory on 


Pedestal. Two sizes— 


24x20 inches and 26x22 


inches. 

Plate 126-E “The Tran- 
quil” all white Syphon 
Jet Water Closet Com- 
bination, including— 
Plate 125-E concealed 
jet syphon, to rough 
in at 12 inches: Plate 
218-E large size tank, 
with special fittings. 





Reference — Domestic 
Engineering Catalog 
Directory. 





‘SHE_EBEO eirnculaR WASH SINK 
— Fon OFFICES FACTORIES 


In washrooms of factories and offices 
everywhere. Weighs less—costs less 


Send for catalog. 


“serves more. 
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plumbing establishment from 776 South Main street to 
279 North West avenue. 

Georgetown, Ky.—L. H. Sublett has sold a half interest 
in his plumbing business to Will Walker Ward, one of his 
former employes. 


Charlotte, Mich.—Mart Bailey has bought out the 
plumbing business of L. J. Krogman, and took possession 
January 1. Mr. Krogman has not announced his plans 
for the future. 


New Business “VUentures 


Mobile, Ala.—J. A. Mulvey is opening a plumbing busi- 
ness at 864 Pettus street. 


Pella, Towa—Thomas F. Mackey of Oskaloosa, and 
James Buerkens of Pella, have entered into a partnership 
to carry on a plumbing business. The firm has rented 
the Bruinekool building on the West side of the square 
and is ready to do business. 


Mercedes, Tex.—J. F. Hogan, who has conducted a 
plumbing business in San Antonio for eighteen years, 
has returned to Mercedes, where he formerly lived, and 
started into business again. 


(i ontracts 0A warded 


St. Louis, Mo.—The plumbing contract has been let to 
William E. Beckman, 3447 Magnolia street, in the erec- 
tion of a new residence at 6111 South Grand blvd., for 
J. A. Etter. 


Gulfport, Miss.—Hailton Brothers and Co. have been 
awarded the contract for the installation of plumbing and 
heating fixtures in the remodeling and building of addi- 
tions to the courthouse. 








Washington, D. C.—The heating contract has been let 
to A. J. Fealy, 3300 Twenty-fourth street, N. E., and the 
plumbing contract has been let to Ray Corridon, 1344 
Gallatin street, N. W., in the erection of five dwellings 
for E. M. William, 1114 Phillips building. 


Eastland, Tex.—The plumbing contract has been let to 
R. P. Crouch in the erection of a residence for Dr. J. H. 
Caton. . 


‘Houston, Tex.—J. C. Nolan, 4405 Greely street, has the 
plumbing contract in the erection of a new residence for 
Dr. G. H. Spurlock, Keystone building, and J. A. Sherman, 
1316 Spring street, has the heating contract in the same 
project. 

Milwaukee, Wis.—O. P. Zimmerman has been awarded 
the plumbing contract for the first, second, third and 
eighth floors of the Milwaukee Athletic Club now being 
altered. 

Piedmont, Calif.—The Scott Co. of Oakland, secured 
the plumbing contract on the residence being erected for 
C. A. Craig. 


San Jose, Calif.—Frank Cox, 76 Locust street, secured 
the plumbing contract on the two-story furniture store on 
South First street. 

Milwaukee, Wis.—The Neis & Brecht Co. has been 
awarded the heating contract for a store building under 
construction at 1743 Teutonia avenue. 

Milwaukee, Wis.—The Wenzel & Henoch Co. has been 
awarded the heating, and ventilating and plumbing con- 
tract for the third unit of the Central Continuation School 
building. 

Plainview, Tex.—The New Mexico Heating and Plumb- 
ing Co. was the successful bidder for the plumbing and 
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heating contract in the erection of the $200,000 store and 
office building for Mrs. H. E. Skaggs. 

Dallas, Tex.—The heating contract has been let to the 
Dallas Heating and Ventilating Co., Alamo street, in the 
erection of the $100,000 Sunday school building for the 
Highland Park Presbyterian church. 

Oakland, Calif.—Heating and plumbing contracts for 
work on the $100,000 relief home to be erected at Forty- 
second street near Broadway, have been awarded as fol- 
lows: heating, The Scott Co., 113 Tenth street; plumbing, 
Maxwell H. Finzel, 2025 Hopkins street. 

San Francisco, Calif.—The following contracts have 
peen let for work on the new seven-story concrete build- 
ing to be erected at Fremont and Howard streets for 
Butler Brothers at a cost of $700,000: heating and venti- 
lating, James A. Nelson Co., 1375 Howard street; plumb- 
ing, W. J. Forster Co., 355 Fourth street. 

Plover, Wis.—The National Heating & Ventilating Co. 
of Wasau, has been awarded the heating contract for the 
school under construction here. 

Green Bay, Wis.—Ed Garot of Green Bay, has been 
awarded the heating contract for a residence-garage. 

Racine, Wis.—C. Housdens, of Racine, has been 
awarded the plumbing contract for the theater and office 
building under construction here, , 

Milwaukee, Wis.—The Pflugradt Heating Co. has been 
awarded the heating contract, and H. J. Bauer the plumb- 
ing contract for a $150,000 store and apartment building. 

Seattle, Wash.—Work on the plumbing in the $400,000 
Ocean Terminal for the C. M. & St. P. Ry. will be done 
by the Rautman Plumbing & Heating Co. 

San Francisco, Calif.—Anderson & Rowe, 45 Belcher 
street, have been awarded plumbing contract on the new 
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For the Emergency 


The Cabco Gas Steam Radiator can operate as a 
part of the heating system or individually. Dur- 
ing the cold months of the winter, a Cabco Gas 
Steam Radiator in a bedroom guards against the 
discomforts to a sick person whose recovery may 
depend upon instant heat service. 


Cabco Radiators meet every emergency demand 
for heat when the regular system is not func- 
tioning. Selling them is easy. 


Write us for details. 
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candy factory building to be leased by Geo. Haas & Sons. 
It will be a three-story structure, containing 86,000 square 
feet of floor space and will cost, completely equipped, close 
to $300,000. 

Wisconsin Rapids, Wis.——J. E. Farley has been awarded 
the plumbing contract for a machine shop and garage 
building. 

Wausau, Wis.—Max Tisch is installing the plumbing 
system in the display room and office building which he 
is having erected here. 

New Auburn, Wis.—The American Foundry & Furnace 
Co. of Milwaukee, has been awarded the heating and ven- 
tilating contract for the high and grade school. 

Seattle, Wash.—Ernst & Wolf have received the plumb- 
ing award on a garage building for the Rex Land Co. 
Tacoma, Wash.—The Bergh-Griggs Co. has 
awarded the plumbing and heating contract on the $600,- 
000 Bank of California building by Architect John Graham 

of Seattle. 

North Adams, Mass.—-Albert Shields, 41 Summer street, 
will install the plumbing in the $160,000 church in the 
course of construction on Main street for the Methodist 
Episcopal Church. 


been 


Cambridge, Mass.—-Frank E. Cassidy, 60 Broadway, and 
James S. Cassedy, 133 Austin street, have the heating and 
plumbing contracts, respectively, in connection with alter- 
ations and additions to Number 3 fire house at Third and 
Gore streets. 

Hartford, Conn.—The Lindahl Co., 99 Franklin street, 
has been selected to install the heating system in the 
proposed memorial library at the Hartford Hospital. J. 
Lyons and Sons, 20 Central Row, have the plumbing con- 
tract for the project. 





ECONOMY 


Connected Waste and 
Overflow with Trap 


Some Special Features: 


Deep water seal. 

Roughs in line. 

Will line up straight on any tub. 

No 20B & S gauge tubing. 

All cast brass trimmings, 
nickel plated. 

This fixture is reasonable in 

price and you cannot secure 


a better one no matter how 
much more you pay for it. 
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DEARBORN BRASS Co. 
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BATHWHITE 
Closet Fittings 


A“‘Standard” Closet equipped with 
BATHWHITE Closet Fittings 


F YOU look at a closet made by Crane, Standard, 
Maddock and others you're likely to find it 
equipped with BATHWHITE Closet Fittings. Why? 
First, because the modern bathroom with its beautiful 
setting demands a closet that is ALL white. 


Second, BATHWHITE Closet Fittings not only 
ft every type of closet, but they have an easy-to- 
clean, permanent, chinavlike finish which is attractive 
enough for the most beautiful of bathrooms. 


Third, the BATHWHITE guarantee of quality. 
Let BATHWHITE Closet Fittings, stocked by 


hundreds of jobbers, open the way to new and 
increased business for you. Use the information 
coupon. 


E.H. TITCHENER & CO. 


Home Office and Factory: 
126-130 Walnut Street - BINGHAMTON, N., Y. 
Branch Sales Offices: 
2504 Brookfield Ave., Baltimore, Md. 
12 Lispenard St., New York, N. Y. 
7946 Calumet Ave., Chicago, III. 


COUPON 








Send all the details regarding BATHWHITE 
Closet Fittings. 
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Washington, Conn.—The T. A. Walker Co., 20 Bueder 
street, Torrington, was recently awarded the plumbing and 
heating contract for the field house being erected at The 
zunning School. 

Hartford, Conn.—The Frederick Raff Co., 164 State 
street, has been awarded the heating contract for the 
$500,000 bank project at Main and Pearl streets for the 
Hartford National Bank and Trust Co. The plumbing 
work will be done by J. Lyons and Sons, 20 Central Row. 

New Haven, Conn.—Leo Setlow, 174 Orchard street, 
has the plumbing and heating contract for the residence 
and garage being erected for Mrs. Eva Mettleton. 

Salt Lake City, Utah—-Ambrose H. Higham has been 
awarded the heating contracts for the Granite Ward 
Chapel here and for the Fifth Ward Chapel at Pocatello, 
Idaho, and the plumbing and heating for the new depot 
of the Salt Lake Route at Lund, Utah. 

Los Angeles, Calif.—Theodore Larsen, 202914 South 
Vermont avenue, has been awarded the contract for plumb- 
ing for the addition planned for the Palo Verde school. 
The heating and ventilating contract for the school has 
been awarded to Frank Davidson, 106 West Third street. 

Seattle, Wash.—Home Lodge, F. & A. M., will have the 
plumbing and heating work done by the University Plumb- 
ing & Heating Co. 

Vancouver, B. C., Can.—Murray Bros., Ltd., have se- 
cured the plumbing work on the Laurs Secord School, ata 
figure of $27,000; Leek & Co. will do the heating and 
ventilating work for $22,000. 

Seattle, Wash.—Stating that construction will start im- 
mediately, Frank H. Fowler, architect and engineer, re- 
ports the award of the plumbing and heating contracts on 
the $150,000 building for Wilson’s Modern Business 
College to Eckart Bros., Inc. 

Seattle, Wash.—E. M. Harthrong has been awarded the 
plumbing and heating work on a warehouse building on 
Westlake avenue. 

Seattle, Wash.—The plumbing work on a automobile 
structure has been awarded to I. G. Navarre. 

Atlanta, Ga.—The Selig Co. has the heating contract 
in the erection of 3 new school buildings, and the Clare 
Co. has the heating contract in the erection of three other 
new school buildings under construction. 

Jackson, Miss.—The Davis Plumbing Co., 115 South 
State, was the successful bidder for the plumbing work 
in the erection of the armory building for the National 
Guard. 

Nashville, Tenn.——-The Standard Engineering Co., 524 
Eighth avenue, south, has been awarded the plumbing 
contract for the erection of the addition and the remodel- 
ing of St. Thomas Hospital. 


Louisville, Ky.—The plumbing contract has been let to 
Frank Ruhl, 2609 Bank street, in the erection of the new 
apartment house at 616-18 Magnolia avenue. 


St. Louis, Mo.—The Fink Plumbing Co., Grace and Bing- 
ham avenues, was the successful bidder for the plumbing 
work in the erection of the six $10,000 flats in the 4100 
block of Minnesota street. 

Quitaque, Tex.—Johnson & Davis of Amarillo, have 
been awarded the plumbing contract in the erection of the 
new station for the Fort Worth and Denver City Railroad. 


Tampa, Fla.—M. H. Greason, 202 South Willow street, 
has the plumbing contract in the erection of the additions 
to the Ballast Point junior high school. 

Tampa, Fla.—R. T. Joughlin and Co., 1502 Franklin 
street, were successful bidders for the plumbing and heat- 
ing work on the $757,000 East Side Senior High School. 
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Keyser, W. Va.—W. A. Welch, with a bid of $12,873 
was the successful bidder for the installation of plumbing 
and heating fixtures in the erection of the Physical Educa- 
tion building at the Potomac State School. 


Little Rock, Ark.—Himstead & Son, 208 Louisiana 
street, have been awarded the plumbing and heating con- 
tract in the erection of the new store building at Third and 
Commerce streets for the Little Rock Tent and Awning Co. 

New August, Miss.—The plumbing and heating contract 
has been let to the Hattiesburg Plumbing Co. of Hatties- 
burg, in the erection of the new Deep Creek Consolidated 
School District school building near here. 


St. Louis, Mo.—The DeBord Co., 4390 Lindell street, 
was the successful bidder for the plumbing contract in 
the erection of a new residence on the south side of Perry 
avenue, east of Kingshighway for Henry Welhoelter. 


Memphis, Tenn.—The Lew Tisdale Co., 203 Madison 
street, was the successful bidder for the plumbing work 
in the erection of the new White Haven High School build- 
ing. 

St. Louis, Mo.—The plumbing and heating contract has 
been let to Thomas J. Hall, 923 Academy street, in the 
erection of two new residences at 5400 and 5500 Itaska 
street. 

Winona, Minn.—The Contoski Plumbing & Heating Co., 
1929 N. E. Fourth street, Minneapolis, has been awarded 
the plumbing contract for the dwelling of W. B. Watkins. 


Shorewood, Wis.—The Wenzel & Henoch Co. of Mil- 
waukee, has been awarded the plumbing contract for an 
apartment building under construction here. Paul Niehoff 
will install the heating system in the building. 


Seattle, Wash.—The Rautman Plumbing and Heating 
Co. has been awarded the plumbing contract on the ocean 
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Top picture: G. H. Bowers and J. H. Chaplain, both of the 
John Simmons Co., with Mrs. Chaplain.—Middle picture: Julius 
Cohen; Henry Gasner of Simon Gasner & Sons Co.; Michael 
Weinsier of Saltser & Weinsier, Inc.—Bottom picture: B. 
Mathewman and C. R. Buckland, both of Cornell & Underhill; 
George Thorpe of Flushing; Joseph Stockinger of Astoria. 
Photos taken at the annual outing of the Queens Borough 
association 
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Overton Flash- 
ing is applied in 
a jiffy. Tighten 
theboltandyou 
have a Water- 
tight joint. 
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E. BUTLER MFG. CO. 


Minneapolis Minn. 














DLUMBING 
SPECIALTIES 







Made from the highest quality 
metal, this closet flange can be 
had in either the screw on or 
slip on type. 

Get the Washington catalog C 
— for many money saving 
specialties. 


Fig. 31 
Slotted C 1 Closet 
Fla 


Order through your jobber 


The Washington Metal Products Co. 


Washington C. H., Ohio 
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Take it Anywhere 


One of the most desirable 
features about the Martin Vise 
Stand and Pipe Bender is its 
portability— you can take it 
anywhere with you. 
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It is light but sturdy and is | 
rigid when set up. ~_ 








H. P. Martin & Sons 


626 East 2nd St. Owensboro, Ky. 
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Hopper and Tank 
Combination 


For basement installations or 
places where inexpensive equip- 
ment is needed this Jones Com- 
bination is just the thing. It is 
equipped with a five gallon tank 
and N. P. brass Flush Pipe is fur- 
nished when specified. 





Write for information 
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terminal which is being built for the Chicago, Milwaukee 
and St. Paul Railway Co. 

Portland, Ore.—I. Block is at present working on five 
residence contracts in which he is installing plumbing, 
and in a four-suite apartment for S. Olimansky at 457 
East Ninth street, North. 

Wilber, Nebr.—The York Plumbing and Heating Co., 
York, has been awarded the contract for heating and 
plumbing for the new Saline County Courthouse, on a bid 
of $16,997. 

Leeds, Mo.—The Inter-State Plumbing and Heating Co. 
of Kansas City, has the plumbing contract, and the United 
States Engineering Co. of Kansas City, has the heating 
contract, in the erection of an addition to the tuberculosis 
hospital. 

Minneapolis, Minn.—-The South Side Plumbing Co.. 
1400 Washington avenue, South, has been awarded the 
plumbing and heating contract for the $100,000 apartment 
building being built at Fifth avenue and Delaware street, 
Southeast. ; 

Bjorkman Bros., 712 South Tenth 
street, have been awarded the plumbing and heating con- 
tracts on the new factory being erected at East Hennepin 


27th 


Minneapolis, Minn.-— 


avenue and street for the Twentieth Century Brass 
W orks. 

Union Grove, Wis.—The Thomas Heating Co. of Racine, 
with a bid of $14,800, has been awarded the heating con- 
tract, and the J. EK. Robertson Co. of Wauwatosa, with a 
bid of $20,987, has been awarded the plumbing contract, 
in the inmate buildings Nos. 1, 2 and 3 at the Southern 
Wisconsin Colony and Training School. 
-Charles Conner, 95 South Eleventh 


street, has been awarded the plumbing and heating con- 


Minneapolis, Minn. 
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tracts in the two $50,000 apartment buildings being built 
by the Modern Construction Co. at 3220 and 3228 Garfield 
avenue, South. 

Minneapolis, Minn.—The L. O. Klopfer Co., 315 North- 
east Fifth street, has been awarded the plumbing, and 
the C. E. Hasey Co., 726 South Fourth street, has been 
awarded the heating on the addition to the Patrick Henry 
school at 44th street and Morgan avenue, North. 

Northfield, Minn.—P. J. Gallagher of Faribault, has 
been awarded the heating contract for the $250,000 men’s 
dormitory building at Carleton College. 

Dallas, Tex.—The Dallas Heating & Ventilating Co., 
Alamo street, has been awarded the heating and ventil- 
ating contract for the Highland Park Presbyterian Church. 


Davenport, Iowa—Ed. Knaack, 1018 Mound strect, has 
been awarded the heating contract, and Phillip Kellar, 
1210 West Sixth street, the plumbing contract for the 
apartment building of John Wittwer, at 1729-31 Mar- 
quette street. 

Washington, D. C.—A. J. Fealy, 3300 Twenty-fourth 
street, N. E., has been awarded the heating contract, and 
Ray Corridon, 1344 Gallatin street, N. W., the plumbing 
contract for the dwelling of E. M. Will. 

Eastland, Tex.——-R. P. Crouch has been awarded the 
plumbing contract, for the residence of Dr. J. H. Caton. 

Houston, Tex.—J. A. Sherman, 1316 Spring street, has 
been awarded the heating contract, and J. C. Nolan, 4405 
Greely street, the plumbing contract for a residence for 
J. A. Sherman. 

Minneapolis, Minn.—Gabriel Bruman, 1908 N. E. 
coln street, has been awarded the plumbing and heating 
contract for the duplex of Andrew Erickson at 3832 20th 
avenue, South. 
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FIGURES 
An Trishman working for a Scotchman asked for an increase 


DO NOT LIE 
in pay. The Scotchman replied: 

“If you are worth it, I will be pleased to give it to you. 
Now, let’s see what you do in a year. We have 365 days in 
a year; you sleep eight hours every day, which makes 122 
days you sleep; taken from 365 days, leaves 243. You have 
8 hours’ recreation every day, which makes 122 days; taken 
from 243, leaves 121 days. We have 52 Sundays in the year, 
leaving 69 days. You have 14 days’ vacation, leaving 55 days. 
You don’t work Saturday afternoons, which makes 26 days 
in a year, leaving only 29 days. Now, Pat, you are allowed 
one and one-half hours every day for your meals, which totals 
in a year 28 days. Take this off and you have 1 day left. I] 
always give you St. Patrick’s day off. So I ask you, Pat, if 
you are entitled to a raise?” 

J. T. J., Huntington, W. Va. 


ONE WAY OF SHOPPING 
Irate Master (to negro servant): “Rastus, I thought I told 
you to get a domestic turkey. This one has shot in it.” 
Rastus: “I done got a domestic turkey.” 
Master: “Well, how did the shot get in it?” 
Rastus: “I ’specks dey was meant for me, sah.” 








THESE ADVERTISING SLOGANS 

We have always understood that one must be positive in 
advertising—one mustn’t get a negative viewpoint into it. 
In other words, you want to say: “This is good,” not, “This is 
not bad.” 

Yet every rule seems to have its exception. The slogan for 
a certain cigarette, much advertised just now, is “Not a 
cough in a carload.” 

One of the boys in the office was smoking one the other 
day and coughed, whereupon a chorus struck up: “He’s start- 
ing on his second carload.” 





A GOOD WITNESS 

A witness was testifying in a case concerning cubic meas- 
ure, but it was evident from his loose, vague talk that 
he didn’t know exactly what cubic measure was. The judge, 
to test him, said: 

“Now, friend, look at this inkstand. Let us assume that 
this inkstand is one yard across the top this way, and one 
yard across the top that way, and one yard deep, how would 
you then describe it?” 

The witness chuckled. 
stand.” 


“I'd say, Judge, she was some ink- 





CAL-I-FOR-NIA 
St. Peter (to applicant): “Where are you from?” » 
Applicant: “California.” 
St, Peter: “Come on in, but I don’t think you'll like it.” 





A REMINDER 

“The storm burst upon us so suddenly and violently that 
we had no warning of its approach,” said the tornado victim, 
relating his experience to a friend. “In an instant the house 
was demolished and scattered to the four winds. How I 
escaped being torn to pieces I do not know! We—”’ 

“Holy Mackrel!” cried Mr. Meeke, leaping to his feet. 
“That reminds me. I almost forgot to post a letter for my 
wife.” 





“SY” SEZ 

Magistrate (severely): “The idea of a 
beating a poor weak woman like that!” 

“But, your worship, she’s always irritating me.” 

Magistrate: “How does she irritate you?” 

“She keeps saying, ‘Hit me! Hit me! Just hit me once, 
and I'll have you hauled up before that bald-headed old 
reprobate of a magistrate and see what he’ll do with you.’” 

Magistrate: “Discharged.” 

“sy” 


man of your size 


MARTIN, Owensboro, Ky. 





Hooray! 366 baths in 1928. 


mM = F. 
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No. 68 R 


Furnaceswitch 


ner nga 


wore 


Con-Tac-Tor has provided an ideal auto- 
matic control for warm air booster fans in the 
No. 68R Furnaceswitch. It is arranged for 
mounting on the furnace bonnet and operates 
from the changing temperatures of the warm air 
compartment. Simplicity, dependabilityand ac- 
curacy predominate in the Furnaceswitch as in 
all the Con-Tac-Tor Controls, yet its cost is so 
low as to be readily offset in the increased efh- 
ciency and convenience which its use insures. 
Write for further information and prices. 


<N-[A(-T=> CORPORATION 
ELKHART,INDIANA 




















Ay 


CERT LE LOTTE EE 


‘LE NOx’ 


Flexible Hand Blades 


For Every Use 


The Flexibility of the Lenox 
Blade is its big feature. It 
makes it most desirable for 
every type of plumbing and 
heating work requiring 
strong,sharphack saw blades. 
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Order them from your 
jobber. 
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AMERICAN SAW & MFG. COMPANY 
SPRINGFIELD, MASSACHUSETTS 
J. M. Lyons Distributor for 


48 East 41st Street Plumbing, Heating & 
New York Electrical Fields 


LENOX “Lfe Toots in the Puuid Bow ” LENOX 
SULLELLELSS SS 
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PLOMB 
TOOLS 


Set the Standard 


Hand Forged 


Convenient 


Correct Shapes 


Reasonably Priced 








Unconditionally 
Guaranteed 





Buy YOUR tools 
where you see this 
display board. 














Fs 7 


PLOMB TOOL COMPANY 


LOS ANGELES, CALIF., 2209 Santa Fe Ave. 
NEW YORK 


CHICAGO 
627 W. Washington Blvd. 1987 Arthur Ave. 
COMPLETE STOCK AT ALL POINTS 





Have you any used 
tools? 


No doubt you have. Chances 
are, they are lying somewhere 
around your shop. Possibly 
new tools have replaced the old. 
These old tools will bring you 
dollars if advertised in the **For 
Sale” columns of DOMESTIC 
ENGINEERING. Some 


plumber in another locality may 
be waiting to obtain these tools, 
in good condition, at reduced 
prices. The very low rate of 8c 
per word makes the Classified 
Page 4 good buy. 


a 











Bath a ‘Day Movement 





With the coming of a new year, everyone looks forward to the 
increased business which he hopes that year will bring. Some- 
times at the end of the year he looks 
back and sees that very little gain in 
volume, and probably even less in 
profit, has been made during the year. 
He might be able to point out why he 
had so little gain, and most of the rea- 
sons which might be found are lack of 
enough concerted effort toward the goal. Advertising ts one way 
in which volume may be increased, and one of the best methods 
found by many contractors is the abstruse method of subconscious 
advertising used when the “Story of the Bath” is distributed to 
school children. 


of 166 cities and towns in the country as regular as- 
signed classroom or outside reading material, car- 
ries an interesting message to both children and their 
parents. It is written so children can understand it, and 
so adults can enjoy, a happy combination of literary style. 

While the reader may not realize the propaganda it con- 
tains, he is subconsciously being asked if his bathroom 
facilities are sufficient for a family the size of his own, 
and whether his equipment is modern and sanitary enough 
for his home. 

Putting questions of this sort into a reader’s mind 
makes him think that perhaps his equipment is not suf- 
ficient, and he is likely to be inquiring about the price of 
additional or supplementary bathroom fixtures. If your 
name is imprinted on the back cover of the copy of “The 
Story of the Bath’’ from which he got his ideas, the 
chances are that you will be the one he sees when he is 
considering plumbing work. 

Many master plumbers have found this to be the re- 
sult of distributing copies of ‘‘The Story.”’ It is easily 
conceivable that you may also gain more volume from dis- 
tribution of the booklet. If you have never read this in- 
teresting story, write ‘“‘Domestic Engineering,’ 1900 
Prairie avenue, Chicago. We will be glad to send you 4 
free sample copy. 


T HIS booklet, which is now being used in the schools 


Epigrams—for Your Use 


Principle is a man’s guide, but principal is his safe- 


guard. 
* * = 


Fools acquire wisdom, and loafers go to work tomorrow. 
. * . 
People who have long faces are apt to have short- 


comings. 
* * * 


Every musician thinks his instrument has the sweetest 


tone. 
* . e 


Often the less a woman has to complain about, the 


more she complains. 
* . * 


Get angry occasionally if you must——but keep your 
mouth shut. 





Johnston & Ripstra, plumbing and heating contractors 
on North Main street, Wichita, Kans., have been awarded 
the plumbing and heating contract on the new detention 
home being erected in that city. The contract amounted 
to $10,590. 
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PATENTS 


Heating Department 


1,645,522. Steam-Heating Apparatus. Frank J. Doug- 
lass, Chicago. In a steam heating apparatus the combina- 
tion of a radiating system having a return pipe, a boiler, a 
dirt trap, the upper end of which extends above the normal 
water level of the boiler, into which said return pipe dis- 



































1,645,522. 


charges, and pipes connecting the dirt trap with the boiler 
at points above and below the normal water level in the 
boiler, whereby the water stands at the same level in the 
trap and boiler, the pipe connected with the boiler below 
the water level being connected with the trap at a point 
above the bottom thereof and below the normal water 
level therein and a valve in said.last named pipe opening 
toward the boiler. 
ok co ms 

1,645,893. Welding and Cutting Apparatus. Worthy 
C. Bucknam, Jersey City, N. J., assignor to .The Linde 
Air Products Company. The combination with a blow- 
pipe, a container for liquefied fuel gas therefor, a conduit 
between said container and said blowpipe, means con- 












—— 
iif — CULM 


io" Fr ppp iB % 





bh 
1.645,893. 


trolled by the pressure in said conduit for regulating the 
delivery of gas to the conduit at a substantially constant 
pressure from said container, a vaporizer in said conduit 
for vaporizing the entrained liquid fuel particles carried 
through said regulating means by the gas, and means 
restricting the flow of gas from the vaporizer to the blow- 
pipe, whereby the gas vaporized in the conduit is made 
effective to check the delivery of gas through said regu- 
lating means. 
+ = * 

1,646,703. Liquid-Fuel Burner. Vergil Mulholland, 
West Hartford, Conn., assignor to Hartford-Empire Com- 
pany, Hartford, Conn., a corporation of Delaware. A 
liquid fuel burner comprising a body member having a 
cylindrical bore therein terminating in a conical outlet, a 
fuel tube having a conical extremity disposed within said 
bore and in spaced relation thereto, and a plurality of 
relatively small air ports disposed in side-by-side relation 


DOMESTIC ENGINEERING 




















SCREW REVIEF SPRING 


RUSSELL 
FAUCETS 
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Russell Automatic Safety 
Faucets are more than just 
faucets. They are a safety 
device of the highest order 
and will give years of con- 
stant service wherever they 
are used. 


f 
ONLY RELIEF VALVE WITH 
HOSE CONNECTION 














Write for particulars. 


RUSSELL APPLIANCE COMPANY 
P. O. Box 1032 Springfield, Mass. 




















Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 


— FOR: High pressure gas ond air storage — Pneumatic 
and oil etorage—Oil burning equip- 

p-— Welded. ATSCO Genuine Copper Brazed 

roe wl for high ; pressu tightest, safest, stron tank itis 
possible to construct by any known process. A.S.M.E. code tanks. 








Perfect Unions are what you 
4 must have to do perfect work. 
' Dart Unions are perfect 
in every detail. 
E.M. Dart Mfg. Co. 
Providence, Rhode Island 
The yee ae, Company, Sales 














PAINE TOGGLE BOLTS 


The Only Spring Type Wing on the Market 


The wings open instantly 
in any position in hollow 
material. 


§ 


Any style head 
Any length bolt 
Standard bolt 
threaded to head 


Requires no guiding— Just 
insert— The spring does the 


resi. 
Samples on request— no charge 


THE PAINE COMPANY 
2947 West Carroll Avenue 
CHICAGO, ILLINOIS 


79 Barclay St. New York City 
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Meet your real 
competitors on 
their own ground 


*By your real competitors we mean 

all those retailers who address sales 
messages to your customers:—the 
retailers who sell radios, automo- 
biles, furniture, and hundreds of 
other things. 


They select the newspapers because 
they have found that newspaper 
advertising is effective. 


Meet them on their own ground 
with the message of the products 
and the service you offer—give the 
prospect an opportunity to balance 
the benefits of your service with 
those others. 


Advertising Made 
Easy For You 


Our Advertising Editorial Serv- 
ice makes advertising easy for 
you. We send you a cut each 
week for the illustration — you 
clip the copy from your issue of 
DomEsTIcC ENGINEERING, and 
hand it, with the cut, to your 
newspaper. Easy, isn’t it? 
Send in your order today 
for three months’ service 
only $4.20. 


Domestic ENGINEERING, 
1900 Praine Avenue, Chicago 


Send me the Advertising Editorial Service for 12 weeks. 
Check for $4.20 enclosed. 
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tangentially of said bore for projecting air into the Space 
between said body member and said fuel tube, said ports 














2440 ane 
y 1,646.702.~ 
having a total area sufficient to admit the desired volume 
of air into said space, substantially as and for the purpose 
described. 
So ve * 
1,646,810. Automatic Air-Vaporizing Device for Ra- 


diators. George E. Cook, Detroit, Mich. A device of the 
class described comprising: a 
liquid container; float cham- 
bers mounted on and commu- 
nicating with said liquid con- 
tainer; means for conducting 
liquid to said chambers; a 
needle valve for controlling 
the flow of liquid to said 
chambers; floats in said cham- 
bers; a collar mounted on said 
needle valve; flanges on said 
collar; engaging fingers rock- 
able by said floats for engag- 
ing said flanges and moving said needle valve from its seat 
and toward its seat depending upon the direction of rock- 
ing of said fingers. 



































1,646,810. 


* a a 
1,646,816. Oil Burner. Arthur B. Goodspeed, Chester, 
Conn. In an oil burner, the combination of a burner tip, 


means to supply oil thereto, a steam generator, a sleeve 




















forming a steam chamber about the burner tip and having 
an annular orifice about the burner tip, a second sleeve 
forming a second steam chamber about the first mentioned 
sleeve and having an annular orifice, as and for the pur- 
pose described. 


- * * 
1,647,091. Oil Burner. Arthur B. Goodspeed, Chester, 
Conn. In an oil burner, the combination of a fuel nozzle, 


a steam nozzle in proximity thereto, an annular steam 











it 
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generator above the fuel and steam nozzles and connected 
to the steam nozzle, and a chimney sleeve surrounding 
the nozzles and the steam generator and having a top of 























\ 
1.647,091. 
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SCOTT 


A COMPLETE LINE OF 
BRONZE -~ IRON-BODY 


VALVES 
- built 
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* MAXIMUM SERVICE PER DOLLAR" 








refractory material above the generator and exposed di- 











rectly to the heat developed from the nozzle with passages 





for the escape of the products of combustion. 


Plumbing Department 


1,646,478. Sewage-Purifying Device. Henry E. Elrod, | 
Santa Monica, Calif. In a sewage purifying apparatus, a 

long chamber, a vertical longitudinal partition dividing said 
chamber into two compartments, an opening between the 
































50 years 


MANUFACTURING 
PUMPS 


v 
The Buckeye Electric House 
Pump 1s the product of all these 
years of experience. 


DOUBLE GEAR DRIVE 
PERFECT ALIGNMENT 
RUNS IN OIL—NOISELESS 
AUTOMATIC OPERATION 
EFFICIENT 


Write for bulletin and prices today 


MAST FOOS & COMPANY 
Box 401, Springfield, Ohio 
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1,646,478. pein es) a 
i een) Cob PL ee mimes! 
bottom of said partition and the bottom of the chamber, eae efeeeve ca City seealect a5 
an inlet for sewage at one end of said chamber, an outlet : erties BA FF . Ty 
at the other end, and means for throwing sludge and sew- —" WIA 
age from one compartment in a spray over into the other 500 ROOMS 500 ROOMS 
compartment. In the very center of the business and theatri- 
‘ . m cal districts and offering the best in room 
. accommodations, cafe and dining 
1,645,712. Water Filter. Mearl C. Meyers, Los An- service at popular prices. 
















geles, Calif. A water filter comprising two non-porous | 
receptacles disposed one above another, the lower recep- | 


tacle having a vertical outlet leading therefrom, a third | 


SAMUEL J. WHITMORE 
Chairman and Gen. Mer. 


WALLACE N. ROBINSON 
President 


WM. S. MITCHELL, Res. Mgr., Hote! Baltimore 













Easy to Read 
A time and money saver for instantly, correctly, and 
Pei indicating temperatures. Best thermometer 
made for hot water tanks, pipe lines, etc. Made with 
\pe-semape or vertical stem. 

Easy to read as a clock. Sturdily made, entirely of 
A... case finished in nickel plate, with silver dial 
, black figures. No brittle glass tubes, no eye- 
strain, no guesswork. Write for bulletin. 


THE POWERS REGULATOR COMPANY 


36 years of specialization in temperature control 


2716 Greenview Ave., Chicago 


Also New York, Boston, Toronto, and 31 other offices 
See your ‘phone directory (DT-4000A) 
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for either 4 reo er gs 
horizontal oo 


or vertical 
stem. In 
ordering 
be sure to 
specify 
what type 
stem you 
need. 












‘The POWERS DIAL THERMOMETER 
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closed receptacle for the reception of a filtering materia} 
mounted within the upper receptacle and out of contact 
with its walls, the vertical wall of said receptacle being 
Here S formed of a porous material, a covering of filtering mate- 
° rial surrounding said receptacle, a perforated water digs. 
a ptpe charge pipe leading from the third receptacle and dis- 
machine pg into the lower receptacle, an air pipe connected 
o the upper end of said perforated pipe, the upper end 
or the of said pipe terminating adjacent the upper end of the 
upper receptacle, and an air vent pipe connecting the 
fellow lower receptacle with the air pipe, whereby to permit an 
escape of air from the lower receptacle. 


gi amy Wt y 5 i —_ 


wHARN DR Z's 


Shey 
Peay 


who 
wants 
real 
tools 


Light enough to be moved easily when necessary— 
compact and convenient in size and arrangement— 
yet powerful, rugged and accurate. That is the 
Merrell No. 6!5 which threads and cuts pipe from 
1 inch to 6 inches inclusive with only three sets of dies. 
A machine that turns out huge quantities of work 
every day—and every thread smooth and uniform. 
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Can be bought on deferred 
payments if you prefer 


—— ae ‘aye 
—>—= | 1,645,986. Chain and Plug Holder for Bathtubs and 
fot Basins. Alfred C. Crocker, Chagrin Falls, Ohio. 


In com- 
PIPE THREADINGE gentt MACHINES bination with a chain having a stopper secured on its 
831 Curtis St. =shrer— Toledo, O. lower end, and a bolt to which the other end of the chain 
is fastened, of means supported on the bolt for engagement 
with the links of the chain to hold the stopper. 
» * * 

1,646,994. Drain Device. Harold E. Decker, Allen- 
town, Pa., assignor of one-half to John G. Fleck, Bala, 
Pa. A drain device comprising a chambered body having 
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Real Value! 


TWO INSERTIONS OF THIS AD 1,646,994. | 
DREW FORTY INQUIRIES inlet and outlet openings therein and of relatively wide 


dimension at its inlet side, a reversible plate supported by 


. the chambered body and having an opening thereto, said 
W hen you need help and need it badly plate inclining downwardly toward said opening, and a 


wouldn't you be willing to pay four- chambered plug. 

? 
teen cents for a skilled man? The ad ceeetaunan, dubdaimmmaies aamanaiadiiiail 
above cost $2.80 for one insertion. Two The Oregon Building congress, an organization of busi- 
insertions of it brought forty answers ness men who are backing vocational education and who 
and gave the advertiser A) choice of many are definitely sponsors of the apprenticeship system in the 


trades, was host at luncheon, December 28, honoring R. H. 
men. That is reasonable adver tising, Rodgers, head of vocational work at Milwaukee, Wis., and 


and results show it to be real value. consultant also to the state of New York. F. H. Murphy, 
president of the Oregon Building Congress, presided. 

The plumbing industry sent as its representatives to this 

St Sen luncheon, D. S. Williams of Williams & Gibson, who is 

8°, president of the Portland Master Plumbers Association, 


TTT _n—__-,: ££ #8 T. J. Rowe, secretary of that organization. 
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HE ball cock is the guardian of your reputation in 

the bathroom. The fixtures and faucets and other 
fittings have your careful attention in their selection. 
Your customer, too, is able to express an opinion regard- 
ing these bathroom necessities. 


But the ball cock—here is something of which he knows 
very little, if anything, and the selection of the proper 
one is almost entirely in your hands. 


Sherwood Ball Cocks are built in a plant that has long 
been recognized for its quality and precision machine 
work. A Sherwood costs no more than the average 
competitive ball cock because of advanced manufactur- 
ing methods and increased production. 


If you put a Sherwood in every tank you install, it will 
take good care of your name. It will never cause 
trouble or inconvenience and it will close against any 
city water pressure without whistling or gurgling. 


SHERWOOD BRASS WORKS 


Jefferson and Mt. Elliott Aves. Detroit, Mich. 


Representatives: 
J. A. Riordan Co., Inc., 1315 E. 7th St., Los Angeles 
2012 L. C. Smith Bldg., Seattle 
E. S. Thompson, 2401 Chestnut St., Philadelphia 
Fred G. Hoffman, 831 Edgewood Ave., Trenton, N. J. 
Fred S. Wilsey, Plymouth Bldg., Minneapolis 
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Coal---Oil---Gas 




















There can never be any guess- I All M d P PI 

work about the functioning of nN O ern ower ants 
a boiler in a power house. 

Power house heating engi- 















neers know the advantages of Water tube construction in a boiler, allows for 4 
water tube construction in é ; ' ‘ Af TI 
boilers and prefer this type more efficient and rapid circulation of water iH 
- | and a greater rate of evaporation—this type of \\/ 
| construction with tubes of arsenical copper is VW 

used in Knowlton ““Watertoob” Steel Boilers. ¥ Z | 

In all modern power plants, where demands iS | 
are heavy and must be met instantly, the water = 
tube type of boiler is used. i= 
Knowlton “‘Watertoobs” not only save fuel--- = 
they save floor space and patience because they or 


require only the minimum of attention. 





Ask your local power house men 
and then write us for further facts 


ORR &SEMBOW ER, Inc. 


READING, PENNSYLVANIA 
208 N. Clinton St., Chicago 50 Church St., New York 
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8 cents for each word including heading and address. 
for keyed address. 


DOMESTIC ENGINEERING 








Minimum $2.00 for each insertion. 


Count seven words 
One inch $4.00. 
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Cash must accompany order. Copy should reach us eight days in advance. 








Situations Open 


WANTED: BY A NATIONALLY 
known manufacturer and distribu- 
tor of Vapor Heating Specialties, Sales 
Engineers for several districts in mid- 
west and the east who have a high 
grade clientele among the Architects 
and Heating Contractors, coupled with 
proven ability to make heating plans, 
marked sales ability and of high moral 
character, to sell Vapor Heating Spe- 
cialties and Systems on a most liberal 
commission basis. A rare opportunity 
as a side line to men possessing these 
requirements and who already main- 
tain an office. With your application 
please give your present line of busi- 
ness, the territory you cover, experi- 
ence and age. Address Key 928, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 
SALESMEN—MANUFACTURER OF A 
recognized line of plumbers’ brass 
and valves is now open to consider 
applicants for existing vacancies. Have 
several. Acquaintance with the trade 
will help. Outline experiences, qualifi- 
eations and furnish references. The 
Rickersberg Brass Co., Cleveland, Ohio. 


OLD ESTABLISHED FIRM HANDLING 

full line of staple brass goods and 
rubber specialties wants several men 
with experience and clientele among 
the plumbers in the following terri- 
tories: New York, Pennsylvania, Con- 
necticut and Ohio. Address Key 958, 
“Domestic Engneering,” 1900 Prairie 
Ave., Chicago. 














Situations Wanted 
WANTED: A POSITION AS ESTIMA- 
tor. Have had five years’ experience 
as manager of a Plumbing and Heating 
firm. Address Key 972, ‘“‘Domestic En- 
gineering,” 1900 Prairie Ave., Chicago. 


~_—-- —— - ee 











Lines Wanted 
SALES REPRESENTATIVE, ESTAB- 

lished business of fifteen years, main- 
taining Philadelphia office, covering 
Eastern Pennsylvania, Southern New 
Jersey, Delaware, Maryland and Vir- 
ginia, desires to represent two respon- 
sible manufacturers of staple lines. 
Have best jobbers’ connections. Refer- 
ences furnished. Address Key 965, “Do- 
mestic Engineering,” 1507 Finance 
Bidg., Philadelphia, Pa. 





—_——___ 





Lines to Handle 
WANTED—LARGE MANUFACTURER 

of sanitary pottery is desirous of es- 
tablishing sales offices in the following 
Cities: Buffalo, Cincinnati, Cleveland, 
Denver, Detroit, Indianapolis, Kansas 
City, Milwaukee, New Orleans, Pitts- 
burgh, Richmond, St. Louis, (Minneapo- 
lis or St. Paul), and is desirous of re- 
ceiving applications from manufactur- 
ers’ agents located in above cities. No 
application considered other than from 
those having well established trade 
with dealers in plumbers’ supplies. 
Commission basis only. Address Key 
967, “Domestic Engineering,” 1900 Prai- 
rie Ave., Chicago. 








Cloth. Price, $1.50. 


WE MANUFACTURE SEVERAL ITEMS 

of high-grade brass goods and sell 
direct to the plumber at one profit 
prices. Wonderful side-line. Territo- 
ries open east of St. Louis. Address 
Key 973, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 








Miscellaneous 


ESTIMATING BLANKS, JOB TICKETS, 

time sheets, stationery, etc., for 
Plumbers. Samples and prices by re- 
turn mail. Louis Fink & Sons Co., 
ose Bldg. Laurel Springs, N. J. Est 





Headquarters for new and used 
pipe machines. We carry at all times, 
all sizes of guaranteed used pipe 
machines from 2 to 12” inclusive. 
New Oster machines always in stock, 
also new dies for all makes. 
THE O'BRIEN MACHINERY COMPANY 

113 North Third St., Philadelphia, Pa. 


Long Distance seep, Market 0727 
Cable Address: ‘“‘OBRIEN’’ PHILADELPHIA 





The Most Reliable 


PIPE COUPLING BUYERS 
in The Country 


Write us about your surplus 
pipe couplings. 


CAPITOL MFG. &SUPPLY CO. 
550 Nicholas St., Columbus, O. 





This book is highly appre- 
ciated by Master Plumbers, 
Journeymen, and Appren- 
tices. “Practical Informa- 
tion—Care and Repair, etc.” 
180 Pages. Over 300 illus- 
trations. Send your order 
today. $1.00 postpaid. ($1.20 
Cc. 0. D.) Satisfaction guar- 
anteed. Chas. J. Geiser, 
4308 Madison St., Chicago, 
Ill. 











Books for Your Trade Library 

THE TABLE OF ESTIMATED RADIA- 

TION. By Harry B. Perrigo. Gives 
the accurate amount of radiation re- 
quired for any size room. Computed 
from standard recognized rules and 
simplified to a degree that makes it 
readily understood by any man with 
even a limited knowledge of heating. 
Two tables—one for steam and the 
other for water—are printed in two 
colors on heavy celluloid—making four 
pages in all. Substantially bound. Size 
4%x7% in. Saves time and eliminates 
errors. Price, postpaid, $1.00. 








PRACTICAL METHODS OF SEWAGE 

DISPOSAL. By H. N. Ogden and H. 
B. Cleveland. Covers in detail the 
problem of sewage disposal for resi- 
dences, hotels and institutions where 
connections to city sewers are not 
available. Size, 6%x9% in. 132 pages. 





OVERHEAD EXPENSE AND PER- 

CENTAGE METHODS. By Henry F. 
Baillet. Master plumbers and steam- 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract. It 
is the only sure way of showing the 
correct margin of profit on business 
handled for the year. In compiling this 
book, Mr. Baillet has used data taken 
from actual business experience. Shows 
how to figure properly the cost of 
doing business and the correct percen- 
tage of profit on any contract. A book 
worth many times its cost. Size, 4%x’% 
ee pages. 24 tables. Cloth. Price, 





MERCHANDISING THE PLUMBING 

BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising, etc. No matter how large or 
small your business, you need this 
book. Size 4%x6% inches. Over 100 
pages. Price, postpaid, $1.50. 


SANITARY SEWERAGE OF BUILD- 

INGS. By Thomas S. Ainge. Begin- 
ning with a study of outside sewers, 
this book goes fully into the best prac- 
tice in inside connections, proper loca- 
tion and size of soil waste, and vent 
pipes and the roughing-in test up to 
the filling in of the trenches. 40 pages 
are devoted to the important subject of 
traps. Sewage disposal for country 
homes is also given full consideration. 
ae in. 200 pages. Cloth. Price, 





PRACTICE AND THEORY OF SANI- 

TARY PLUMBING. By R. M. Star- 
buck. Vol. I. Contains 400 questions 
with complete and comprehensive an- 
swers, covering everything the plumber 
should know regarding drainage and 
latest requirements in plumbing prac- 
tice. Explains technical terms, gives 
rules and tables and is fully illus- 
trated. So popular has this book be- 
come that the 12th edition has been 
published. The combined set of four 
volumes makes a complete preparation 
for Board and Health and union ex- 
aminations., Size 6x9 in. Cloth. Price 
$2.00 per volume, or $7.00 for the four 
volumes. 


PRACTICAL STEAM AND HOT WA- 

TER HEATING AND VENTILATING. 
By Alfred G. King. This book should 
be in every steamfitter’s library. A 
strictly up-to-date work, describing 
various systems of heating and ventila- 
tion. Besides the technical features, it 
contains hints on securing contracts, 
business methods, shop practice, rules 
and data for estimating radiation and 
figuring costs, and other tables and 
suggestions that are time savers. Size, 
6x9 in. 368 pages, 300 detailed illustra- 
tions. Cloth. Price, $4.00. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 
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4c an issue—you might say almost nothing, yet 
dollars worth of new ideas, news, pictures of your 
outings and conventions, and a market section 
that is saving plumbers money in all parts of the 
country. Ask yourself, can you afford not to be a 
© reader—then forward your subscription. 
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Section showing 
connection of low- 
er head to shell of 
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Low Cost Satisfaction 


Section showing = 1W7,|_—ithe price of the “Modern” Copper 
per head to shell of YHy 77,| Boiler is exceedingly low cost as 
ee Y\  <ompared to the great amount of 


satisfaction customers will get from 


y z LEAL - Y them. Every detail of their con- 
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struction is superior because only 
the finest metals combined with 
better manufacturing methods is 
used to make them. 


Study the consttuction of the heads 
in the sectional views. It may 
easily be seen the heads of “‘Mod- 
ern” Boilers cannot blow out or 
come apart or collapse. 


“Modern” Boilers will stand the 
pressure and the temperature. You 
can depend on them always. 


Ask your jobber about ‘‘Modern™ 
Boilers or write us direct 


Hayes Manufacturing Co. 
Makers 
Paterson New Jersey 
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Mention Domestic ENGINEERING when writing advertisers. 
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